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Girl inspectors, Fabrikoid plant, Newburgh, N. Y. 


Can the Women Do the Work? 


A Discussion of the Value of Feminine Help in Business and Industry as 
Indicated by the Reports of Employers 
By C. P. RUSSELL 


HE prospect that many thousands of trained 

and able-bodied men will soon be removed 

from their posts in business and industry 
through the workings of the 18-45 draft has 
brought American employers face to face with a 
question that previously had been of somewhat 
theoretical interest only: namely, can women do 
the work? 

It is apparent that many employers must not 
only consider the question of replacing men work- 
ers with women in the future, but must consider it 
now. Thousands of younger men have gone to war. 
Thousands more of older men are going. The pres- 
ent state of the labor market will not permit men 
left behind to occupy all the vacant places. There- 
fore recourse must be had to the nation’s ranks of 
women. 

Hardware concerns will be affected equally with 
other businesses. In some cases they will have no 
choice as to whether they will employ women or 
not; they must employ women if they would keep 
their sales forces going. Unfortunately, there are 
no available facts and figures as to the employment 
of women in hardware stores and little information 
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is to be had to guide business proprietors in thei: 
relations with feminine employees. But-an in 
creasing number of documents and pamphlets is 
being issued to meet this need. One of them in 
which much information of use to prospective em 
ployers of women may be found is entitled “War 
time Employment of Women in the Metal Trades,” 
Research Report No. 8, issued by the National In- 
dustrial Conference Board, 15 Beacon Street, Bos- 
ton, Mass. It consists of a pamphlet of 79 pages. 
Its price is $1.00. 

As to the increasing call of industry to women, 
the report says: 

“According to a survey of industrial conditions 
in New York State, made by the United States De- 
partment of Labor at the end of 1917, women work- 
ers comprised only one-tenth of the labor force in 
500 factories filling war orders, and employing an 
aggregate of 168,446 persons. However, between 
the spring of 1917 and 1918, 2,180 women were 
substituted for men on 6 steam railways in New 
York State, 1,346 on electric railways in New York 
City and vicinity, and 2,080 in 10 plants engaged 
in the manufacture of munitions and instruments. 
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“The proportionate increase in employment of 
women appears to have been particularly marked 
in the war industries, especially in the metal and 
machine trades. For instance, the National League 
of Women’s Service has estimated from surveys 
made in 15 states that 1,266,000 women are now 
engaged in industrial work directly or indirectly 
necessary for carrying on the war. These figures 
are based on a known increase in specific establish- 
ments and an assumed normal increase of 20 per 
cent. over the number employed in 1910. Of the 
total number, 100,000 are employed in munition 
plants.and aeroplane factories as compared with 
approximately 3,500 in the last census year.” 

Reports from 127 Plants 
A$’ to the efficiency of women workers, there is a 
table compiled from replies received from 127 
establishments employing 324,205 men and 47,941 
women. 

An automobile concern employing women on ma- 
chine work, bench work, inspecting and assembling 
replied: “On machine work, women are not. as effi- 
cient as men, because women lack mechanical 


knowledge; on stock handling, inspection, etc., 
sometimes better than men, more thorough and 
careful.” 


In electrical machinery work one statement 
read: “Women’s output equal to men’s on assem- 
bling meters; on winding induction motor stator 
coils, 20 per cent. less than men’s.” Another reply 
said: “In some few cases where nimbleness of 
fingers is main factor indications are that women’s 
output will equal men’s.” 

A foundry reported: “Women core carriers and 
core packers more satisfactory than men. For sort- 
ing castings, women better, more careful. Mold- 
ing, experimental but favorable. Coremaking, 
women very efficient. Chipping, satisfactory, but 
output less; patternmaking experimental. Work- 
ers largely Belgians accustomed to heavy work in 
their own country.” 

A valve factory said: ‘‘Women’s work compares 
favorably after they have become proficient; take a 
little longer to learn, require more attention and 
attendance, spoil less work and are more careful 
with tools.” Another one reported: “In all cases 
women are equal, where a man endeavoring to do a 
fair day’s work is considered in comparison. In 
many cases output of women was much greater, as 
there seemed to be constant rivalry. Women 
seemed naturally more careful and produced less 
defective material.” 

In making bolts and screws one verdict said: 
“Women average increase of 30 per cent over men’s 
output, work with more precision and accuracy, 
avoid waste.” 

Commenting on these replies the pamphlet as- 
serts: 

“Eliminating the 28 establishments in which, for 
one reason or another, no comparison can be made, 
this summary indicates that the output of women 
compares favorably with that of men, since it ap- 
pears that in 30 establishments of the remaining 
99 the output of women was greater than that of 
men in all operations on which both were engaged; 
in 6 it was greater in some, equal in others; in 30 
it was equal to that of the men. In other words, in 
66 establishments, or two-thirds of those furnishing 
definite information as to output, women’s produc- 
tion was equal to or greater than that of men in 
the operations on which both were employed. In 
only 15 establishments was it found that women 
produced less than men in all operations on which 
they were engaged. Their production in the re- 
maining 18 establishments, although less on some 
operations, was equal or greater on others. 
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“It appears, moreover, that the efficiency of 
women did not depend on the nature of the indus- 
try as such, or to any marked extent on the fact 
that they had but recently been introduced into an 
industry. In none of these classifications do a ma- 
jority of establishments report women always less 
efficient than men, and it is significant that in the 
manufacture of foundry and machine shop prod- 
ucts, on which women were in the past seldom em- 
ployed except as coremakers, 24 establishments re- 
port women’s work equal or superior to that of 
men in all operations, as against 5 finding them in- 
ferior.” 

Of course such facts are of most value to manu- 
facturers and are not so useful to store owners ex- 
cept as .they testify to women’s industry, intel- 
ligence and reliability. 


Characteristics of Women Workers 


CHAPTER devoted to “The Attitude of Women” 

has this to say: “A frequent commendation of 
women is that they are ‘more teachable,’ and that 
they are ‘more conscientious and painstaking’ than 
men, although in some establishments they are re- 
ported to learn more slowly. A common experience 
was that they ‘follow instructions better.’ An engi- 
neer connected with a large establishment manufac- 
turing electrical equipment observed: 

“You can be sure that once a woman employee is 
taught how to use a gage or learns what constitutes 
satisfactory work, the good work produced in the after 
noon will be exactly the same as that produced in the 
morning. The judgment which is frequently so dis- 
astrous on the part of our men employees will not 
enter into the work of the woman operative. She will 
follow instructions absolutely. 


“Several employers declared emphatically that 
where differences of attitude exist between men 
and women, they are ‘in every case, in favor of the 
women.’ Women are reported to be steadier and 
to display greater interest in their work; one man 
ufacturer stated that they make less complaint 
about the work, another that their attitude ‘was 
better, but that they were getting about as inde- 
pendent’ as men. 

“A machine tool manufacturer having wide ex 
perience with women workers reported them ‘as 
exacting as men and no more.’ As a rule women 
show more appreciation of attractive surroundings 
and their attitude in general is more personal than 
that of men. These considerations have a practical 
bearing on their efficiency and also tend to create 
a better response to appeals to loyalty and patri- 
otism.” 

This reference to attractive surroundings should 
be kept in mind by business men who employ or 
are about to employ women, as salesmen or clerks. 
A store in which dirt and disorder are perceptible. 
and whose front is not kept neat, well painted and 
clean will not appeal to a high class of women 
helpers, and will not preserve their loyalty and 
morale. ‘ 

State laws relating to the duties and hours of 
work of women should be kept in mind by employ: 
ers. In New York State women employees are not 
permitted to lift weights in excess of 25 lbs. Other 
states have similar laws. Most states also limit 
the working hours of women in industrial estab- 


lishments. In this connection 15 states are tabled 
as follows: Daily Weekly 
State hours hours 
INE osc hea adalah g har epial ela Dine areca ® No limit No limit 
Oo Re ea ee rr No limit No limit 
PE aieweeeuabie ct wed ae ens sane 10 - 
ee. ae a a ae er ey 10 60 
UMINEDS. 4c acaixhiplath koko ose cen's 10 55 
II rx o cclerratdnnaanwin elena teri 10 55 
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SS Ee eee rr 10 54 
POUMEINIIED Files de cxsiole 3 cis a ccdoes's 10 54 
PUGMUEEEEEE Cc cN cock evibicesewes 10 54 
OE 6665's Pewee hes pee tec ns 9a 54 
ECCT REEL COC TECETE 9 54 
re rer ree 9 54 
MEME aang olnes eat eeiekaws 9 54 
RE AE Oe re eee ee ee 9 50 
EEE 360 bigs carte etaceboes 8 48 





a As an average; 10 in any one day. 


Stores that employ women must also be careful 
of the health of their women employees. Prolonged 
standing has a baneful effect on the physical con- 
dition of women and proper seats must be pro- 
vided. Rest rooms and proper lavatories are like- 
wise essential. An ample luncheon hour is also 
recommended by some employers as upholding the 
health and spirits of women employees. 
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Of course it is impossible that women will be 
used to replace male employees in hardware con- 
cerns entirely; there is certain work for which 
American women are not fitted and cannot be 
made fit. 

But as auxiliaries of a depleted sales force there 
is little doubt that women, if given a fair, patient 
trial, will soon make a place for themselves in the 
hardware trade. Certain stores have long ago 
found women valuable not only in lines for which 
they are undoubtedly suited, such as housefurnish- 
ings, but in directions which it was once supposed 
that women were incapable. For instance, the 
writer knows of a woman who has won her way 
as a hardware buyer for a Pittsburgh concern. 

Women, after all, are much like other people. To 
cure them of irresponsibility they must be put in 
responsible positions. 


Disposing of a German Product 

















i 4 


PEP 5S, SE Es, 





THESE KNIVES WERE 
MADE IN GERMANY 


7/4 PRODUCT oF KVLTUR 
- If you want one of them 

H YOU MAY HAVE IT — 
WE DONT WANT Tht, 








N a letter explaining how his firm got rid of its 

German made pocket knives, Mr. A. J. Ogden, 

of Crocker & Ogden Co., Binghamton, N. Y., 
writes: 

“The idea originated in the cutlery case upon 
ebserving that our display seemed to have a rather 
uneasy, out-of-sorts appearance, resulting, we 
thought, from real home-grown pocket knives being 
forced to stand in line with a delegation from the 
land of the despised. 

“The remedy was self suggesting, namely, ‘’Raus 
mit ’em.’ 

“We combed the stock for every German made 
knife and put them in a pile in the center of a 
window display of auto accessories, with the fol- 
lowing card as a background: 

“These knives were 
MADE IN GERMANY. 

Our YANKEE made pocket knives 
Refuse to associate with this 
Product of KULTUR. 

If YOU want one of them 


YOU may have it! 
WE don’t want them!” 














“This small display created more talk than » 
spread, the knives lasting about two days. 

“Those who took them away were mainly people 
who appeared to be of the type who would shy at 
a Thrift Stamp or snub a Red Cross nurse. One 
exception was when four husky enlisted men each 
wanted one to take over there to present point first 
as souvenirs to the Huns. 

“The effects of this little stunt were farther 
reaching than we anticipated, and we trust it may 
start something that will be more than an inci 
dent.” 


The Right Kind of a ‘‘Boesch”’ 


“AM in Uncle Sam’s service now, and 
as we expect to leave for overseas 
in a few days I am sorry that I cannot 
have the HARDWARE AGE follow me into 
Berlin. 

“My subscription is yours after we have 
made the world safe for democracy.”— 
GEORGE J. BOESCH. 





























































Safety Razor Shortage Astounding 


Distributors Unable to Begin to Meet the Demand and Outlook Fails to 
Reveal Hope of Relief 


O MANY reports of shortages of safety razors and blades have been coming to us, that HARDWARE 
AGE has sent telegrams to thirty widely distributed hardware wholesalers asking for a state- 


ment of their immediate needs of five dollar safety razors and blades. 


The answers are truly as- 


tounding. The shortage of safety razors exceeds the wildest dreams and the blade shortage is the most 
serious condition on record in the modern cutlery and barbers’ supply business. 

Government orders running into enormous quantities have just called on these grades and the pres- 
ent outlook for domestic supply is not at all reassuring. The shortage will probably grow more acute 


before it is relieved. 


It is not a local shortage, but covers practically every town in the United States. 


This, coupled with the fact that the number of barbers employed is being rapidly diminished by the 
drafts and the attractions of more lucrative employment in munition and shipbuilding plants, is bring- 


ing about a condition that tends to thrust beards, goatees and side burns upon us. 


grams and then congratulate yourself if you have a 


New England 
Sept. 18, 1918. 
Manufacturers will not promise shipment of back 
orders. Are declining new orders. Our stock exhausted. 
Many gross required. 
Sept. 18. 
We have been unable to get all the five dollar safety 
razors that we require. We could use one hundred 
packages of blades if we could get them. 


The South Sept. 18. 


Demand for five dollar safety razors in excess of 
supply. Apparently either retailer or jobber that has 
blades at all is an exception. It would be impossible to 
estimate the amount required to even bring the retail- 
ers’ and jobbers’ stocks up to normal. Apparently there 
is a shortage of barbers as well as shaving instruments 
for private use. There are many unattended barber 
chairs and it is likely that the new draft will result 
in the closing of a vast number of barber shops a sub- 
stantial portion of which may never be opened even 
after the war. Many of the smaller towns may be with- 
out even one barber shop. The number of men who will 
shave themselves will be increased enormously, result- 
ing in an even greater shortage of all kinds of razors 
and blades. The safety razor business promises to rank 
high in importance among our great American indus- 
tries, due not merely to domestic consumption but also 
through demand from every portion of the world and 
will prove to be another permanent reminder to Ger- 
many of her colossal nineteen fourteen blunders. 

Sept. 18. 

Are getting no safety razors. 
hundred. 


Sept. 18. 
Are obtaining enough razors. No blades. Can use 
five thousand sets Gillette sixes. 
Sept. 18. 


In answer to your telegram of even date, we carry in 
stock two kinds of safety razors that retail for $5— 
namely, Gillette and Auto Strop. We have a very 
limited stock of Gillette razors, and no Auto Strop 
razors at all. 

We could use at least 200 to 250 Auto Strop safety 
razors, if we could get them. This factory advises that 
owing to war and other conditions over which they 
have no control, that it will be several months before 
they can fill any orders. 

We have had an order placed with the Gillette people 
for months for about 5000 dozen of their blades. It 
may be years before they can complete this order. 

Sept. 18. 

Replying telegram, experiencing no difficulty obtain- 
ing price razors mentioned except Auto Strop, but com- 
siderable difficulty obtaining blades of most makes ex- 
cept Durham Duplex. 

Sept. 18. 

Answering telegram 17th, could use fifty Auto Strop 
razors and two thousand packages Gillette blades. 
Have plenty Gillette razors. 

Sept. 19. 
Answering your telegram, beg to advise that we ex- 


Could use several , 
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Read these tele- 
good stock of safety razors and blades: 


perience great difficulty in procuring safety razors and 
blades of all kinds. We should be very grateful to have 
a thousand sets of Gillette blades in our stock this 
morning and also of other razor blades. We have no 
safety razor blades in stock at this time, except the 
Durham-Duplex. We have not experienced as much 
trouble with razors as we have with blades, but we have 
suffered greatly on account of the shortage of blades. 


Sept. 18. 
Yes, we are short razors and particularly blades. 
Might use two thousand dozen blades and a good many 
razors. 


Middle West 
, ; Sept. 18. 
Replying yours 17th, fifteen hundred razors, fifteen 
thousand sets blades. 
Sept. 18. 
No Auto Strop since April. Unfilled order five thou 
sand sets blades. Could double quantity ordered if fac- 
tory could make delivery. 


‘ Sept. 18. 
First time in months we now have fair stock of 
Gillette but no blades. Have plenty Auto Strop blades 
but no razors. Quantity we could sell would depend 
upon how our competitors were fixed. 


Northeast 
Sept. 18. 

Your telegram of Sept. 18th regarding $5 safety 
razors and blades has been received, We are having no 
trouble in securing $5 razors with the exception of 
Gillette U. S. service sets. We could use from 200 to 
300 of these and about 5000 sets of blades if we were 
able to secure them. 

Sept. 19. 

We wish to acknowledge receipt of your telegram re- 
ceived this a.m. in reference to $5 safety razors and 
blades and wish to advise as follows: 

Gillette Safety Razors: The factory has shipped us 

all that we have ordered. They have not made us a 
shipment of blades for the last thirty days and at the 
present time, we are about 3300 doz. short on back 
orders. 
; Auto Strop safety razors: We have had none of these 
in our stock since early May and have a great many of 
these on back order. Blades, however, we have been 
able to secure as we wanted them. , 

Ever Ready safety razors and blades: We have had 
all that we wanted of these. 

Gem safety.razors: We have had all that we wanted, 
but the blades have been rather slow. Recently we had 
a shipment of about 3000 sets, but these lasted but a 
very few days and at the present time, we are about 
2000 sets short on back orders. 


Central East 

Sept. 18. 
We are not getting sufficient $5 razors and blades. 
Could use immediately 20,000 doz. Gillette blades and 
1000 Auto Strop razors. Same conditions apply to 
certain patterns of $1 razors and blades. 
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West 
Sept. 18. 

We just received your telegram to which we replied 
as follows: “Telegram received. Could use at once 1000 
$5 razors and 20,000 packages blades if obtainable in 
either Auto Strop or Gillette. In Gillette would want 
U. S. Service Sets.” 

We do not understand exactly your motive. If it is 
for the basis of a write-up in your journal, the informa- 
tion as given is correct. If you have a proposition 
whereby we can obtain the merchandise referred to, 
then we would like to be a little more explicit. In the 
Auto Strop line, we could not use as many blades as 
mentioned, but could use the razors. In the Gillette 
line, we could use the amount of razors mentioned in 
either the U. S. Service or Khaki sets and could use 
the blades and even more. The packages could contain 
either 6 or 12 blades. It makes no difference. 

The matter of price would, of course, also have some 
bearing. 

We presume, however, that you want this information 
for some other purpose than supplying us goods. 

Sept. 19. 

Have been unable to get safety razors for two months. 

; Sept. 18. 

Telegram received. Are not obtaining any $5 razors. 
Could use about two gross each of razors and 2000 
packages each blades for our immediate requirements. 

Sept. 18. 

Can use 500 razors and 5000 packages blades. 

Sept. 18. 

So far we have been able to maintain a stock of 
razors except Auto Strop and of blades except Gillette. 

Sept. 18. 

Answering your telegram, we have been out of razors 
for months. Can use immediately 1000 Auto Strops 
with 2000 sets blades, 500 sets Gillette U. S. Service, 
with 8000 blades in twelve and same in sixes. 


Nerthwest 
Sept. 18. 
Holding back orders for 1400 Auto Strops. Need 
over 10,000 packages blades, Gillette and others. 


Seuthwest 


. 


Sept. 18. 
Can get $5 razors but cannot get blades. 
Sept. 19. 
Telegram received. Can use five dozen Auto Strop 
and one dozen Gillette safety razors. Can dispose of un- 
limited quantity of Gillette blades at this time as 
jobbers and retailers have no stock on hand. 
Sept. 19. 


Replying to telegram, we are receiving very few 
razors and no blades. 


Coming Conventions 


AMERICAN HARDWARE MANUFACTURERS’ ASSOCIA- 
TION and NATIONAL HARDWARE ASSOCIATION CON- 
VENTION, Atlantic City, N. J., Oct. 23, 24, 25, 1918. 
Headquarters Marlborough-Blenheim Hotel. F. D. 
Mitchell, secretary, 4106 Woolworth Building, New 
York City. 

ILLINOIS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Chicago, Feb. 17, 18, 19, 20, 1919. Head- 
quarters, Hotel Sherman. Leon D. Nish, secretary, 
Elgin. 

INDIANA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Indianapolis, Jan. 28, 29, 
30, 31, 1919. M. L. Corey, secretary, Argos. 

lowA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, The Coliseum, Des Moines, 
Feb. 11, 12, 13, 14, 1919. A. R. Sale, secretary, 
Mason City. 

MICHIGAN RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Kalamazoo, Feb. 11, 12, 
13, 14, 1919. Arthur J. Scott, secretary, Marine 
City. J. Charles Ross, manager of exhibits, Kala- 
mazoo, 
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MINNESOTA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Paul Auditorium, St. Paul, Feb. 18, 19, 
20, 21, 1919. H. O. Roberts, secretary, 1032 Metro- 
politan Life Building, Minneapolis. 

MISSOURI RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, St. Joseph, Feb. 4, 5, 6, 
1919. F. X. Becherer, secretary, 5136 North Broad- 
way, St. Louis. 


MOUNTAIN STATES HARDWARE AND IMPLEMENT 
ASSOCIATION CONVENTION AND EXHIBITION, Brown 
Palace Hotel, Denver, Colo., Jan. 21, 22, 23, 1919. 
W. W. McAllister, secretary, Boulder, Colo. 


NEW YORK STATE RETAIL HARDWARE ASSOCIATION 
CONVENTION AND EXHIBITION, Buffalo, N. Y., Feb- 
25, 26, 27, 28, 1919. Headquarters, Hotel LaFay- 
ette; Exhibition, Broadway Auditorium. John B. 
Foley, secretary, 607 City Bank Building, Syracuse, 
N.Y. 


NEBRASKA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Omaha, Feb. 3, 4, 5, 6, 1919. Nathan Rob- 
erts, secretary, Lincoln. 


NoRTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION, Feb. 12, 13, 14, 1919. Place to be 
decided on later. C. H. Barnes, secretary, Grand 
Forks. | 


OHIO HARDWARE ASSOCIATION CONVENTION AND 
EXHIBITION, Columbus, Feb. 18, 19, 20, 21, 1919. 
James B. Carson, secretary, Dayton. 


OKLAHOMA HARDWARE AND IMPLEMENT ASSOCIA- 
TION CONVENTION, Dee. 10, 11, 12, 1918. W. B. 
Porch, secretary, 204 Indiana Building, Oklahoma 
City. Place to be announced later. 


PENNSYLVANIA AND ATLANTIC SEABOARD HARD- 
WARE ASSOCIATION CONVENTION AND EXHIBITION. 
Pittsburgh, Feb. 11, 12, 13 and 14, 1919. Sharon 
E. Jones, secretary, Fulton Bldg., Pittsburgh, Pa., 
after Sept. 1. 


WISCONSIN RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Milwaukee, Feb. 5, 6, 7, 
1919. P.J. Jacobs, secretary, Stevens Point. 


Mixed Mail to the Ives of 


Connecticut 


HERE seems to be considerable mix-up in the 

mail down in New England. Not that New 

England has any edge over. the rest of the 
country on poor deliveries by the Post Office at this 
time, but their trouble really begins when hardware 
merchants begin addressing their envelopes. The 
firms that are getting most of the mail meant for 
the other fellow are all Ives. There are three of 
them: the H. B. Ives Mfg. Company, New Haven, 
Conn.; the Ives Mfg. Corporation, Bridgeport, 
Conn., and the W. A. Ives Mfg. Company, Walling- 
ford, Conn. 

These are all good concerns and are all getting a 
stack of mail from hardware people every day. The 
Ives seem to have struck Connecticut in bunches. 
Let’s help to keep them separated. A bulletin to 
your stenographic department on this subject will 
bring joy to the Ives of Connecticut, and more 
prompt attention to letters from the trade. 


Opens Boston Office 


C..W. Gridley has opened offices at 201 Devonshire 
Street, Boston, Mass., as district sales manager of the 
Liberty Steel Products Co., Inc., of New York, handling 
a full line of carbon and high-speed tool steel. There 
is a domestic sales department which will handle a full 
line of nuts, bolts, spikes, ete. This department will 
cater largely to the shipbuilding industry and railroads. 
Mr. Gridley has’a large acquaintance among the New 
England trade. 
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How to Run a Liberty Bond Con 


By W. 


N the fourth Liberty Loan drive, which will soon 
] be in full swing, no better way could be im- 
agined for helping on the good work, and at the 
same time gaining publicity for the store, than the 
plan adopted by a large Philadelphia concern dur- 
ing the second loan campaign. 
They prepared the way by taking a quarter page 
in the local papers which they adorned with a cut of 
the Statue of Liberty and the caption: 









test 





B. STODDARD 


Things for Boys and Girls 

| ow the juniors there were sporting goods of 

every description to catch the eye. The little 
girls were delighted with the little toy stoves in 
which a fire could be made, and real cooking done, 
while the boys were greatly taken with a good dis- 
play of balls, bats, gloves, masks and sweaters. 
Here, too, were shown croquet sets and tennis goods, 
suitable for all youth. 





HOW TO CONSERVE 


Contest open to all school children under 
the age of sixteen. 

There are no strings to this offer. It is 
open to all school children under the pre- 





WIN A LIBERTY BOND! 
We Will Give a Hundred Dollar Liberty Bond for the Best Essay On: 


FOOD IN THE HOME 


scribed age. Contest closes May 1; prize 
awarded May 15. 

Get your registration blanks at our Regis- 
try Booth in the rear of store. 











The placing of the booth in the rear of the store 
was a part of a definite plan, since all who regis- 
tered would necessarily have to traverse the full 
length of the establishment. On either side of the 
aisle were counters whereon were displayed mer- 
chandise of special interest to men, women and 
children. Of course, the appeal was made to the 
juniors, but practically every child was accompanied 
by an older person. 

There was a space fitted up as a modern sanitary 
kitchen, and above the entrance was a large canvas 
sign: 

EVERY SPARE HOUR OF EVERY WOMAN IS 
NEEDED NOW FOR WAR-TIME WORK. 


Let MODERN HOME EQUIPMENT make more spare 
hours for you 


Another large panel of white bordered in red 
and blue advised: 


The war is making mighty demands upon your time 
and energy. Your every moment is precious. A hun- 
dred calls for service tempt your personal tenderness, 
your love of country, your devotion to humanity—and 
the time is so short. 

This, of all times and seasons, is ideal for the out- 
fitting of your home with modern household machinery 
that will save your time and strength, conserve food 
and fuel, facilitate your spring housecleaning and help 
you to work longer and more zestfully for the present 
comfort and ultimate victory of America and her Allies. 


A card at the other side, in large letters, sug- 
gested: 


THESE ARE THE IMPORTANT TIME-SAVING 
NECESSITIES 

Vacuum Cleaners Fireless Cooking Electric Washing 

Refrigerators Ranges Machines 


Fireless Cookers Kitchen Cabinets Electric Sewing 
Machine Motors 


Specimens of all the above were shown in the 
booth, and on each day of the week a demonstration 
of the use of some one of them was given. 

For the men there was a booth wherein were 
shown tools of all descriptions, auto accessories, and 
many household implements. 









To come back to the Liberty Bond campaign: 
Having traversed the length of the store, one came 
to the registration booth in charge of a young 
woman, who entered the name, address, age, and 
school attended in a book and gave the contestant 
a numbered slip, which was to be fastened to the 
essay. This number was then entered against the 
name, so that by consulting the register it was easy 
to determine what essay had been sent in by each 
one. 

As to the conditions of the contest, some mer- 
chants might think it advisable to limit the con- 
testants to those purchasing merchandise, but ex- 
perience has proved that the more liberal policy of 
making no such requirement is better in the long 
run, as it gives the public a better impression of 
the good-will and generosity of the establishment, 
while as a matter of fact practically all who come 
to register will make some little purchase from the 

, commodities so attractively shown. In addition, 
many who had not been previousiy patrons of the 
store will be attracted by the contest, and when they 
enter to register will be very likely to see some- 
thing of which they stand in need. In fact, this 
idea of bringing new customers to the store is one 
of the most valuable points of the Liberty Bond 
contest. 

For a week prior to the commencement of the 
contest there was displayed in the window a large 
white panel, bordered in red and white, and lettered 
in these colors. 





SCHOOL CHILDREN !!! 


Come in and Register for Participation in Our 


Free Liberty Bond Contest 


Any child between the age of 6 and 16 is eligible. 

Contest opens April 1; closes May 1. 

Subject: ‘How to Conserve Food in the Home.” 

Essays must not contain more than 200 words. 

All essays must be written in ink, on one side of 
ruled paper. . 

Every one must register, giving name, address, age 
and school. 

We reserve the right to publish any of the essays 
submitted. 
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As may well be imagined, this last rule met with 
no objection from the young writers, who were only 
too glad to see their effusions in print. An essay 
was printed in the firm’s advertising columns on an 
average of twice a week, and gave them further 
publicity, for of course all the contestants and their 
friends scanned the ad every day to see if their 
essay appeared, and in this way they unconsciously 
absorbed the bargains offered by the firm and be- 
came better acquainted with its lines. 


Advertised a Week Beforehand 


HE announcement was made in the papers the 

week prior to the opening of the contest, and 
on the morning of the drive’s opening the Liberty 
Bond window was unveiled, attracting the atten- 
tion of everyone who passed that way. It was 
floored with red cloth, with a deep border of white, 
while the sides and roof were of deep blue, spangled 
with silver stars. Down in front was a big shield 
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of black cardboard, lettered in white, and draped 
with a flag, on the card being printed: “Enter Our 
Free Liberty Bond Essay Contest To-day.” 

In the foreground, ‘seated at a folding camp table, 
dictating an order, was a boy of twelve, in officer’s 
uniform, while standing at attention in front of him 
was a little orderly, several years younger, in khaki 
uniform. Standing by the shield was a girl of 
fourteen, in blue serge dress, with large bow of 
cherry silk, bearing in her hand a sheet of paper 
on which her essay was written. 

If wax figures were not carried in stock they 
could readily be borrowed from a local clothing or 
dry goods store, who are usually only too glad to 
lend them on account of the added publicity given 
their suits and dresses. In case this is done there 
should, of course, be a neat little card in the win- 
dow: ‘Models supplied through the courtesy of 
Blank & Co.” Fastened to the shield was the coveted 
Liberty Bond, and at the other side of the window 
was one of the new Liberty Loan posters. 





James H. Heron 


kind. This dreadful christening of con- 

flict has given us an entirely ennobling 
spirit—a reborn conscience—a divine fire that burns 
fiercely in the face of 
our common foe. 

And this new era has 
produced James Heron. 
As he puts it, he has 
found himself. True in- 
spiration raises both 
his poems and his ora- 
tory high above the 
common run of these 
arts. ‘Perhaps it is be- 
cause he feels he has a 
great mission to per- 
form. Never was there 
more infinitely urgent 
need of. sustaining 
verse and the voice and 
heart and gesture and 
soul to carry it into the 
moral fiber of a people. 

For the true poet 
wields a keen sword in 
an hour such as this. 
Just as in the old 
days Kipling’s martial 
poems sent British sol- 
diers singing on their 
way, so does every na- 
tional crisis awake, 
somewhere in the broad 
land, a genius who glo- 
rifies a cause through 
the medium of immor- 
tal verse. 

Mr. Heron, a Cana- 
dian by birth, comes from a land that gave us 
Robert W. Service, whose “Rhymes of a Red Cross 
Man” voiced the thunder of guns and the vast 
mechanism of war. 

James Heron has long been known as a master 
humorist and excells in Scottish and Cockney dia- 
lect. His repertoire includes a telling interpretation 
of the Service classics. 

But Mr. Heron has elected to dress his more re- 
cont efforts in dust-covered khaki and in the magic 
Slue of the fighting poilu. His own verse is keyed 


W AR brings out a new side of the soul of man- 





James H. Heron 


to marching legions and his oratory sings with the 
fervor of the battle front. He takes you along 
with him to No Man’s Land and to the little villages 
back of the lines, to the transports, with their 
crowds of exultant Sammies, to that barren Flan- 
ders hillside, where the first Americans to fall in 
battle lie in deathless sleep. His poems “The First 
Pang,” “Jeff,” “To the Fighting 69th,” “God’s Men,” 
“The March of America’s Men,” “The Fighting 
Spirit” and “Count” each bear the brand of awak- 
ened Americanism. They are poems that spur us 
all on to a proper realization of the glory of our 
cause. 

Mr. Heron’s latest poem, “‘Let’s Give ’Em Ships,” 
is printed for the first time in this issue of HARD- 
WARE AGE. In securing this masterpiece for read- 
ers of this publication the editors feel that they 
are presenting a poem that will live in the minds 
of men and “carry on” in the days to come. 

It will be reprinted in poster form for those of 
our readers who want to put their shoulders to 
the wheel to keep vigorously alive the spirit of those 
who wear the invisible uniform of Uncle Sam. 

It takes inspiration to build ships. It takes in- 
spiration to buy Government securities. It takes 
inspiration to serve and sacrifice to the limit of our 
abilities. 

“Let’s Give ’Em Ships” is the personification 
of inspiration. James Heron has taken our thoughts 
from the air and on the ringing anvil of inspira- 
tion has welded a chain that binds the willing men 
and women of America in a singleness of purpose 
that bodes no good for Germany. 

“Let’s Give ’em Ships,” and when war has ceased 
these same vessels, fabricated in days of strife, shall 
carry our goods made in America to the seven seas. 
They will transport those things “Made in 
America” to those places where “Made in Ger- 
many” was once well and favorably known. 

They will be manned by those young Americans 
who are now training to stamp out the Hun and 
will once more make Old Glory a common sight in 
the harbors of the world. 

Pass “Let’s Give ’Em Ships” to the editor of 
your local paper. Use it in your windows. Push 
it for all you are worth, and when you hold a con- 
vention or patriotic meeting and want to recharge 


your tanks with patriotic energy send for James 
H. Heron. 
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Curing the Credit Cancer 


LETTER from Erle B. Yahn, secretary- 
A treasurer and general manager of the Har- 
bison-Yahn Hardware Co., Ellwood City, Pa., 


Says: 

“We are inclosing herewith letter that we sent 
out to our trade Sept. 1 with all invoices and 
statements. We also had it published in our local 
newspaper and are still keeping it before the 
public by calling attention to it and inclosing 
it in customers’ packages. We thought it might 
be of interest to you just at this time when the 
credit problem is one of the worst things the 
retail hardware man has to contend with. 

“It might be of interest to you to know that the 
returns from this letter to date have been sur- 
prisingly gratifying. We have not found one cus- 
tomer that has not fallen right in with the plan in 
the best of humor and a great many even tell us 
it’s the best thing possible, both for ourselves and 


for them.” 
The circular in question, printed in typewriter 


type, is as follows: 


TO OUR PATRONS: 


We have had under consideration for some time the 
adoption of some plan looking to the solution of the 
credit problem of our business; some plan that would 
meet with the approval of our patrons and be mutually 
advantageous to them and to ourselves. 

Owing to the fact that everything costs more than 
for years before, it takes more capital to carry on our 
business than during the past few years; it is there- 
fore necessary for use to put our business nearer to a 
cash basis. Credit is an important factor in business; 
it is an accommodation and often an actual help to a 
great many people who do not have the ready cash or 
to those making numerous purchases and wishing to 
settle periodically. While we wish to accommodate our 
many friends, we do not feel that we can afford to ex- 
tend credit for six or twelve months or even longer 
as some expect, so we have arranged the following plan, 
to go into effect September 1, 1918: 

Our stock will be marked in plain figures at lowest 
cash prices. 

To all customers of approved responsibility credit 
will be extended for 30 days. All accounts are due and 

ayable on the 10th of the month following purchase. 
Farther credit may he had only after satisfactory 
settlement has been made. 

Thirty days’ credit can be had only when properly 
arranged for. This does not affect patrons who are now 
using the 30-day plan. 

This plan will give us more ready capital with which 
to purchase goods at the lowest figure, eliminate bad 
or lost accounts and enable us to offer much better 
prices and render you better service. 

This is not a reflection upon any one’s financial 
responsibility but a straight business proposition and 
should be met by all in a business way. 

We take this opportunity to thank you for your 
patronage and hope that you will call on us in the same 
old friendly way and we will be glad to extend to you 
any reasonable service or accommodation, but please do 
not ask us to depart from our established credit terms. 

Very respectfully, 

HARBISON-YAHN HARDWARE CO. 


Levin with De Laval 


fy De Laval Separator Company announces the ap- 
pointment of Astolf Levin as assistant advertising 
manager. For the last three years he has been adver- 
tising manager of the Sharples Separator Company. 
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Wisconsin Association 


Sends Two 


ECRETARY JACOBS of the Wisconsin Retail 
Hardware Association has every reason to be 
proud of the contribution his office has made to Uncle 
Sam’s fighting force. At the present time, two of the 
most valued members of his organization are in the 
service, while the balance of 





his force is doing extra work 





without complaint. 

The Secretary’s son, Car) 
N. Jacobs, was the first to 
answer the call, enlisting in 
the Mechanical Division of 
the Ordnance Department. 
On May 15th of this year he 
was ordered to East Lansing, 
Mich., for eight weeks of 
special training. Soon after 
the training was completed, 
he sailed for France, ariving 
there August 12. He is now 
with Pershing’s men, and can 
be counted on to give a good 
account of himself. 

Prior to his enlistment, 











Carl was assistant secretary 

















of the Wisconsin Hardware 
Mutual Liability Insurance 
Company, with which he had 
been actively associated since 
its organization. His first 
position with the com- 
pany was that of pay roll 
auditor, but his _ natural 
ability soon caused his pro- 
motion to assistant secretary. He had a keen insight 
into the intricacies of the compensation insurance 
system, and under his supervision the company made 
rapid progress. His present address is Private Carl N. 
Jacobs, 32nd P. O. D. Company, Somewhere in France. 

Assistant Secretary M. J. O’Brien of the Hardware 
Dealers’ Mutual Fire Insurance Company was the sec- 
ond member of the office force to enter the army. In 
the draft he had been placed in Class 1, Special Service, 
having failed to pass the medical examination because 
of defective eyesight. Desiring to be of immediate 
service, he enlisted and was ordered to Syracuse, N. Y. 
There he was assigned to Class 4, which bars him from 
service abroad and makes him available for clerical 
work or guard duty in this country. A few weeks ago 
he was transferred to Newport News, Va., a port of 
embarkation, and no doubt will be stationed there for 
some time. 

Mr. O’Brien began his work for the Wisconsin Associ- 
ation as a clerk about ten years ago. Two years later 
he was made assistant secretary of the Mutual Fire In- 
surance Company. He had personally visited prac- 
tically every hardware store in the state of Wisconsin, 
and is exceptionally well posted on retail hardware con- 
ditions. His present address is: Private M. J. O’Brien, 
314 F. & G. Company, Camp Casino, Newport 
News, Va. 

R. D. Austin, who has been with the company for the 
past seven years, is handling Mr. O’Brien’s work during 
his absence. 


M. J. O’Brien, former 
assistant secretary of 
the Wisconsin Hard- 
ware Dealers’ Mutual 
Insurance Company, 
now a private soldier 
stationed at Newport 
News, Va. 


To Double Its Capacity 


Se corporate name of the Kimball-Dietrich Hard- 
ware Co., Elgin, Ill., has been changed to the Elgin 
Stove & Oven Co., and the capital stock has been in- 
creased to $125,000. The company has been manufac- 
turing the Elgin line of bake ovens for the past four- 
teen years and has added to its line this season the 
new Elgin smokeless oil heater. The company expects 
to double its capacity within the next year and will 

in a better position than ever to serve its constantly 
increasing customers. 
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Restiveness of Labor Still Source of Concern to Government Authorities and 
Employers—Training and Dilution Service 
Making Slow Progress 


By W. L. CROUNSE 


WASHINGTON, Sept. 23, 1918. 


ABOR unrest throughout the country is still one of 

the great worries of the government authorities 
in Washington. The settlement of the Bridgeport 
strike by the drastic ultimatum of President Wilson 
was really but.a symptom. For the Bridgeport am- 
munition workers had not yet resumed their work when 
word came from the anthracite regions of Pennsylvania 
that mine workers—30,000 of them, almost three regi- 
ments—had laid down their picks and declared that 
they would not continue work until the Government 
had promised them increased wages. | 

This coal strike had been brewing for some time. A 
month ago the bituminous workers appealed to Fuel 
Administrator Garfield for an order upon the coal com- 
panies for higher wages. At that time Dr. Garfield 
refused, because the workers were bound by a promise 
made to President Wilson a year ago that they would 
ask no further increases until the end of the war. 

A week later the anthracite miners appeared with the 
same demand. They got the same answer, except in 
their case Dr. Garfield gave greater hope that the re- 
sults of the investigation of labor conditions now being 
made might warrant an increase later. He also in- 
dicated this possibility to the bituminous miners. 

All of the miners remained at work except a portion 
of those in District No. 9 of the Pennsylvania anthra- 
cite region. There the men struck a week ago, declaring 
they would not return to work until their demands had 
been granted. With a courage that has not been often 
displayed in labor questions at Washington, Dr. Gar- 
field replied in a peremptory telegram declaring that 
he would not treat with the men in any way until they 
were back at work. 

The serious feature of this situation lies in the fact 
that our coal shortage is now so large that the Fuel 
Administration seems to have given up hope of meeting 
all of the winter requirements. Every ounce of coal 
that can be produced is a vital necessity not only to keep 
us warm during the winter but to keep our steel mills 
going and our war factories in operation. A day’s 
wasted labor in the coal mines is as vital to our war 
success as a day of idleness in an ammunition plant. 

Timidity Toward Labor Element 
O far there have been few signs of a sterner attitude 
toward labor “slackers” in Washington. The De- 
partment of Labor has evidenced considerable timidity 
in dealing with the serious question. The War Labor 
Board has made its decision in favor of the workers in 
almost every ¢ase. The Bridgeport troubles showed what 
would happen when this decision did not favor all the 
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workers’ demands. Of course, the board cannot con- 
tinue such a policy with permanent uniformity and 
there may be repetitions of the Bridgeport affair. 

President Wilson’s attitude in that case, however, 
manifested a firm determination to risk no impairment 
of our industrial power at this critical time. On the 
same day, he also commandeered the Smith & Wesson 
Company’s plant at Springfield, Mass., on the ground 
that it had declined to accept the War Labor Board’s 
award just as the Bridgeport strikers had refused to do. 

Later the President sent a letter to the Bridgeport 
companies declaring that he had heard that the latter 
had declined to reinstate the strikers, and insisting 
that they do so. The Bridgeport companies asserted no 
man had been refused a place. 

And then, just when everything seemed quiet, the 
War Labor Board arrived on the scene again. On 
Friday, it announced that it had ordered a new hearing 
of the controversy and that Joint Chairmen Taft and 
Walsh would reopen the case in person at Bridgeport 
on Monday. In the meantime, the old award was 
ordered suspended. 

The one great object of the War Labor Board’s 
creation was to prevent strikes from actually halting 
our war output. The purpose was to have a tribunal for 
the settlement of disputes so that there would be no 
actual idleness while controversies were being heard 
Complaints that the War Labor Board has been far too 
favorable to labor demands have often threatened the 
usefulness of the board. So far, however, there is no 
question that the existence of the board has kept plants 
in operation which otherwise would have been tied up 
by strikes. 

The increases in wages which the War Labor Board 
has granted in almost every case that has come before 
it, as well as the general shortening of hours, have 
played an important part in increasing the cost of the 
output of our war industries. This has not been without 
an effect on general price lists. It has also been the 
basis for much of the demand for permission to charge 
higher prices which has come to the price-fixing com- 
mittee of the War Industries Board. 

A typical case was that of the Bethlehem Steel Com- 
pany where President Grace told the board that the 
award it had made would increase the pay-roll of the 
company between $2,000,000 and $2,500,000 a month. 
He asked the board to support the request of 
the company for higher prices for its products. The 
board declined to consider this feature in making its 
award, but told Mr. Grace that after the company had 
put the increased pay-roll into effect, it would consider 
taking a step similar to the one it had taken when it 
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urged higher street carfares in cities where it had ap- 
proved higher wages for street car men. 


Slow in Using Women’s Labor 


N the meantime the Department of Labor is making 

no apparent progress in the important question of 
substituting women for men in the undermanned indus- 
tries of the country. Chairman Baruch of the War 
Industries Board has made repeated efforts to secure 
some action on this question. The new draft has made 
the matter more acute. The example of England, which 
has filled its ammunition factories with women and 
found them admirable substitutes for men in many 
lines, has had little effect on this side of the ocean. 
Chairman Baruch has pointed out again and again that 
where women have been used in war work they have 
made up for their lack of training by their enthusiasm. 

There are still reports of friction within the Depart- 
ment of Labor to account for its failure to make prog- 
ress in this important line. The Training and Dilution 
Service of the department, which has this in charge, has 
issued a new program concerning the training of men 
to take the places of the skilled workers who are leav- 
ing the factories for the army as well as for the addi- 
tional help necessitated by our daily growing war pro- 
gram. This program is an important one, for the de- 
mand for war supplies is growing daily. Every drive 
on the west front requires thousands of tons of ammu- 
nition and enormous quantities of other material. In 
working out its program the Training and Dilution 
Service says that it has given consideration to the exist- 
ing facilities for training workmen and has made a 
survey of the general supply and demand for skilled 
workers. It also emphasises the statement that it will 
seek to protect wage earners “against exploitation 
through unnecessary dilution of labor.” Maybe this is 
intended to indicate why it has not gone further with 
a program of “diluting” the labor rolls of factories with 
woman labor. In the same way it calls attention to the 
necessity of “guarding established trade customs and 
standards against needless relaxation” and of provid- 
ing means “ for restoring just standards where these 
trade customs and standards have been relaxed.” 

Among the items in the program of the Training and 
Dilution Service the announcement of the latter says 
that “it will suggest improvements in training methods 
relating to processes, occupations and trades; will pro- 
pose to factories improvements in organization that will 
increase output through better better working condi- 
tions; will draft plans so that manufacturers may train 
workers; and will organize and conduct such courses 
of instruction. This work will be done either directly 
or in co-operation with the Federal Board for Voca- 
tional Education, and with state and municipal school 
authorities.” Concerning other plans of the Service, 
the announcement says: 

To render more effective the work of the Training and 
Dilution Service, a close connection is being perfected be- 
tween it and the production departments of the Government 

Ordnance, Quartermaster’s, Air Service, Navy Department 
and others—so as to secure prompt action when war con- 
tractors are in special difficulties which may be relieved 
through the training of workers. “District Superintendents 
of Training’”’ are being appointed. ; : 

Whenever a contractor applies for help in questions of 
labor, this superintendent will be instructed to visit the plant. 
After a consideration of the conditions at that plant, and if 
conditions are favorable, the superintendent will organize for 
the employer a special training department, select competent 
trainers from his regular force of instructors, or suggest 
competent instructors from lists which the Training and 
Dilution Service is compiling. ° 

Educational facilities for the instruction of employment 
managers have been maintained during the past few months 
at several universities, the first having been offered by the 
University of Rochester. The United States Employment 
Service of the Department of Labor has assisted in financing 
these courses in employment management ; and the Director 
of Training and Dilution has acted with the committee in 
general charge of the instruction. These courses are deemed 
so important that both the Training and Dilution Service and 
the Employment Service hope to increase the number of 
courses now offered. 

The announcement further promises “co-operation” 
with the Woman in Industry Service, but again there 
are no details that this co-operation is making any 
progress. The announcement merely continues: 

In the Dilution Service a section on “Needs and Supply” 
will study sources of new labor and its applicability to in- 
dustries, co-operating especially in this work with the 
Woman in Industry Service and other policy bureaus of the 
Labor Department. so as to maintain the unity of the gov- 


ernment’s labor policy. ; 
Advice from the Working Conditions Service, of the De- 









Hardware Age 


partment of Labor, will be sought regarding industrial stana- 
ards. At the same time the facilities of the Employment 
Service and of its Women’s Division will be utilized in ob- 
taining information as to the needs and the supply of labor, 
In return, the Training and Dilution Service will be able to 
assist the Employment Service in meeting the demand for 
skilled workers, which make up about 70 per cent of the 
labor calls of employers. 

A section on “Industrial Hygiene,” of the Training and 
Dilution Service, will be established to inquire into the con- 
ditions and suitability of particular factories for dilution. 

Among the more difficult problems now confronting the 
Training and Dilution Service is the “following-up” of work- 
ers who have received training in order to assure proper 
surroundings for health, morals and efficient utilization of 
their ability. Another problem is that of the wastage of 
manpower. The Training and Dilution Service will study 


such problems as these with a view to pointing out methods 


that will minimize waste in industry due to overmanning. 
Convict-Made Goods 


_ reference to the same question of extending the 
labor supply of the country, there is an important 
interest in President Wilson’s executive order permit- 
ting the use of convict-made goods by government de- 
partments. This action is in accordance with the recom- 
mendations of the War Labor Policies Board. Presi- 
dent Wilson’s executive order declares that the “present 
emergency” has created a demand for supplies which 
cannot wholly be procured or supplied by privately- 
owned or conducted factories. The President therefore 
orders that: 

the agents for the departments or bureaus charged with the 
buying of war or governmental supplies are, for the period 
of the war, empowered in addition to any method of purchase 
or procurement now authorized, to place an order for such 
supplies with the superintendent or other head of any penal 
institution where persons are confined by any State, County 
or Municipal authority, willing to undertake the manufac- 
ture, production and delivery of such supplies; provided, that 
the compensation to be paid for such supplies shall, so far 
as possible, be the prevailing price for like commodities in 
the vicinity of the institution furnishing them. 

The order also provides that the compensation and 
hours of labor for inmates of any such institution work- 
ing upon such supplies “shall be based upon the stand- 
ard hours and wages prevailing in the vicinity in which 
the institution is located and the pro rata cost of main- 
taining the inmates so employed shall be deducted from 
their compensation.” 


Government Wants Cash Discount 


NCLE SAM has decided to do business on a basis of 

“discount for cash.” It probably has often been a 
matter of wonder for business men generally that the 
Government, with a treasury full of money, has not 
long ago announced this policy. The War Department 
has now issued a formal order to all supply bureaus, 
whenever possible, to take advantage of cash discounts 
for the prompt payment of bills. Contractors who have 
made it a practice to grant such discounts for cash to 
the public will hereafter be required to specify in their 
proposals the amounts they will remit to the Govern- 
ment for the prompt payment of their bills. Contrac- 
tors who have not given fixed discounts for cash will 
be asked to state how much they will give for prompt 
payment of Government bills. These discounts are then 
to be taken into consideration by the contracting officers 
who make awards. Arrangements have also been made 
to allow the Government discounts on “materials or 
supplies on which a fixed or maximum price has been 
set” whenever these discounts have not been included in 
the differential between prices made for the Govern- 
mnt and for the public. The new War Department in- 
structions also provide that all materials and supplies 
shall, in so far as possible, be inspected and accepted by 
the Government at the point of manufacture or origin. 
That the Government may be sure of obtaining the dis- 
count, the Inspecting Officer is ordered to see that the 
proper vouchers are sent through promptly with the 
Government bill of lading attached, to the contracting 
officer so that the bill may be paid within the specified 
time during which discounts will be allowed. 


General Staff Wants Trained Men 


LTHOUGH, Provost Marshal General Crowder has 

taken every possible step not to draft necessary 
men from essential industries, the General Staff wants 
to make the best possible use of the men who have bee? 
taken. There is a particular importance to the com- 
mercial interests of the country in a special appeal 
which has been issued, by the authority of General 
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Goethals, by the Purchase, Storage and Traffic Division 
of the General Staff. This has taken the form of a 
letter to business firms calling attention to the pressing 
need of that organization for men having experience in 
factory production, statistical work, accountancy, pur- 
chasing, merchandising and warehousing. The letter 
asks for the names of men who possess these qualifica- 
tions and who are being inducted into the army under 
the new draft law. It is asked that information, giving 
the full name, address, present employer, occupation 
and the name of the local board with which the regis- 
trant is recorded be sent to the Director of Purchase, 
Storage and Traffic, War Department, Washington, 
D. C. This information will enable this imporant 
division of the General Staff to make a prompt call 
upon the draft authorities for such a man. 

Chairman Baruch of the War Industries Board has 
announced that the board will take control of the domes- 
tic pig tin situation under a license system. All users 
and dealers in pig tin are to be licensed, and a complete 
inventory of stocks on hand and contracts unfilled will 
be made, and, if necessary, supplies will be re-dis- 
tributed to equalize same according to essential uses. 
Full details of licensing plan will be announced later. 
In accordance with this decision of the War Industries 
Board, questionnaires are being sent out to the two 
thousand individuals and plants affected calling for the 
information, under oath, demanded by the inventory. 
On the facts to be thus gathered as to the actual supply 
of pig tin stocks and the unfilled contracts, and the 
manner and quantities in which the pig tin is being 
held, the War Industries Board will decide whether es- 


Notice to Tire Dealers 


HE War Service Committee of the Rubber In- 
dustry of the U. S. A., Colorado Building, Wash- 
ington, D. C., has sent out the following notice under 
date of Sept. 23, 1918: 
To ALL TIRE DEALERS: 

This committee has frequently had brought to its 
attention newspaper and trade paper reports and 
other rumors, erroneous in whole or in part, as to 
the attitude of the Federal Government as expressed 
by the War Industries Board in connection with the 
manufacture, distribution and purchase by users of 
pneumatic automobile tires. 

In connection with the national war program, the 
Government desires to help and induce all to save 
unnecessary investments in materials, unnecessary 
expenditures of money, and unnecessary employ- 
ment of man power. 

In connection with our national shipping program, 
they also desire to save shipping space. 

Such limitations as have been made in the impor- 
tation of supplies of crude rubber have been made 
after a full conference with the industry, and it is 
the intention of the War Industries Board to en- 
deavor to see that the country has all that it actually 
needs without any undue hardship. Any restriction 
in the production of pneumatic tires is made after 
a review of the conditions of stocks in the hands of 
manufacturers throughout the country, for the pur- 
pose of reducing unnecessary investments in tires, 
and you are urged to aid in this national program 
and to prevent, so far as lies in your power, any 
hoarding of tires, or any unnecessary purchase or 
anticipation of needs on the part of distributors, 
dealers or owners. 

We are confident that a sufficient quantity of tires 
will be manufactured to take care of the cars that 
will be permitted to run, and the Government will 
look with stern disfavor on any profiteering or 
hoarding and will act accordingly. 

_ Your patriotic and hc arty co-operation is solicited. 
Yours very cordially, 
WAR SERVICE COMMITTEE, RUBBER INDUSTRY, 
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sential uses demand an equalization of such stocks 


through redistribution and a matching-up among the > 


plants. 


The retrenchment campaign of the War Industries © 
Board is still on. During the last week it has tackled | 
everything from farm tractors down to steel pens. It : 


saves steel by the ton where it can and steel by the 
ounce where it is possible. J. Leonard Replogle, chief 
of the Steel Division, called in the agricultural imple- 
ment manufacturers last week. He sent a special in- 
vitation also to the manufacturers of tractors. Because 
some of these manufacturers were not members of the 
War Service Committee of that industry, he also invited 
these independents to the session and then pointed out 
the vital necessity of radical reductions throughout this 
line of manufacture. 

At the same time the Conservation Division made up 
an elaborate schedule for the saving of steel and other 
metals in the furniture industry. It ordered the elimi- 
nation from all classes of furniture of metal corner 
blocks or irons, metal drawers, drawer slides, drawer 
locks, feet and metal wheel castors. 

Another schedule of conservation was applied to the 
metal bedstead industry. This limited the number of 
steel bed patterns to eighteen and of brass beds to ten. 
It provided a long series of itemized economies. One of 
its important features was to prohibit the manufacture 
of steel and brass beds in the same plant. 

That nothing might be missed, the Conservation Divi- 
sion sent for the motion picture machine manufacturers 
and ordered them to substtitute less essential materials 
for steel, brass, and aluminum as far as possible. 


B. G. Work, Chairman; H. E. Sawyer, Vice-Chair- 
man; E. H. Broadwell, H. S. Firestone, J. N. 
Gunn, G. B. Hodgman, P. W. Litchfield, C. T. 
Wilson, M. L. Heminway, Secretary. 


Floor Cleaner Models Reduced 


N conformity with the agreement established between 

the manufacturers of power-driven portable vacuum 
cleaners and the Conservation Division of the War In- 
dustries Board, the Torrington Company, National 
Sweeper Division, Torrington, Conn., is now concentrat- 
ing on but two models each of their total output of 
nearly twenty various styles of machine, including hand 
power vacs and carpet sweepers. 

The reason for this curtailment is to conserve labor 
and material. Special attention has been given by the 
manufacturers to continue those models which repre- 
sent a fair range in price and absolute value. No 
metal ornaments or decorations will be used and the 
only possible chance for a model to stay on the market 
will be proof of its unadorned efficiency. 


Notice from Ames Corporation 


HE Oliver Ames & Sons Corporation is sending the 
following letter to hardware jobbers: 

“Dear Sir: The conservation division of the War In- 
dustries Board has requested us, for the duration of 
the war, to discontinue polishing and special finish on 
the blades of shovels, spades, scoops and drainage tools 
(with the exception of the Moulder shovels) also to dis- 
continue all forms of packing, crating, burlapping or 
wrapping for domestic shipment. In conformity with 
their wishes, we can accept no orders for polished or 
satin finished goods, or for goods to be boxed, crated, 
burlapped or wrapped for domestic shipment.” 


Earle in New Job 


ORATIO S. EARLE, president of the North Wayne 
Tool Co., Hallowell, Me., is in a new job. He ig 
now Federal State Director of the U. S. Boys’ Working 
Reserve with offices at Detroit. His task is to enroll 
10,000 boys for farm work during vacation next year. 
“By gum, I’ll go sum,” says he. 
George L. Earle has come back to Dad and will re- 
lieve him of much of the tool and gravel work. 
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Set the Balance Jumping 


erty Bond when I can go down to 
the Stock Exchange and buy a Third 
Liberty Bond for $96.00 

That question is going to stump a lot of 
the boys who are going to patriotically push 
the sale of the new security in the next two 
weeks. How to answer the man who puts up 
that sort of a proposition is worthy of our 
careful attention. 

Mr. Bond Salesman, you are going to rec- 
ognize quite a healthy bunch of slackers. 
They exist all right, but most of the men who 
will put that pertinent question up to you 
are the best sort of patriotic Americans. You 
can answer their question clearly and con- 
cisely. You can give them reason for the 
sale you propose to make, and this is how you 
can do it. 

The country was asked to buy two billion 
dollars’ worth of the First Liberty Bonds. 
It actually subscribed $3,035,226,850 worth 
of that issue. Only $2,000,000,000 was ac- 
cepted. That First Liberty Bond is free 
from taxation. It was issued before the in- 
come tax was increased and before war 
profits were regulated. That particular 
bond has become an exceedingly desirable 
security for wealthy men whose incomes 
above certain set amounts are being taken 
over by Uncle Sam. They bear 314 per cent 
interest. They have sold at more than $2 
above par. 

The people were asked to buy three billion 
dollars’ worth of the Second Liberty Bonds. 
They subscribed $4,617,532,300. Of this 
amount $3,808,766,150 was accepted. 


Wi: should I pay par for a Fourth Lib- 


—<—-=-C-c: 


== 
= aed 
anos 


— 


The plans of the Treasury Department 
were to sell $3,000,000,000 worth of the 
Third Liberty Bonds. The sales were actu- 
ally $4,170,019,650. 

Thus we see that the Government has 
asked us to subscribe, in the three issues, a 
minimum of $8,000,000,000. The response 
tells to what degree the men and women of 
the United States are backing the war pro- 
gram. They have actually subscribed for 
$11,822,778,800 worth of Liberty Bonds, or 
$3,822,778,800 more than was asked of them. 
The over-subscription has amounted to 50 
per cent of the Union’s cost of the Civil War. 
The over subscription has amounted to more 
than all the outstanding bonds at the close of 
the Civil War. Some answer for the Ger- 
man war lords to swallow. 

And the number of Liberty Bonds that 
have changed hands isn’t even a drop in the 
bucket when compared to the amounts issued. 

Now there are just two kinds of people 
selling Liberty Bonds. There are those who 
through some great financial need are forced 
to sell, and there are those who want to sell. 

In these days of prosperity, with enormous 
demands, and high prices for men and mate- 
rials, there are few people on a percentage 
basis who are actually forced to sell their 
Liberty Bonds. The bulk of those sold have 
been disposed of by those who wanted to sell 
them. ' 

There is just one kind of an individual 
who wants to sell First, Second or Third Lib- 
erty Bonds, and that is a German. Some 
kindly people have called him Pro-German 
or German-American, but probe under his 
hide and you will find the yellow juice of a 
healthy Hun. 

A good many of the bonds bought by such 
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people were purchased to advertise their pro- 
fessed loyalty, or bought to protect the pur- 
chasers from adverse criticism. Such an 
owner of a Liberty Bond hates the sight of 
that bond as the Kaiser hates the sight of 
Old Glory. Every time such a purchaser 
looks at his Liberty Bonds his hatred flames 
anew, because he knows that his money is 
furnishing men and munitions to crush 
Kaiserism. It doesn’t take many peeps into 
his strong box to make a German resolve to 
sell that security and particularly so when he 
conceives the idea that by so doing he is 
weakening the striking power of the United 
States army. 

Every German-held Liberty Bond sold at 
less than par will, in the mind of the Ger- 
man, vastly increase the effort necessary to 
sell another U. S. security. Prussian propa- 
ganda can use that cut-price sale to cut 
down the purchase of the next issue of Lib- 
erty Bonds. Not only that, but every sale 
made by that sort of a snake in the grass 
takes out of patriotic circulation so much 
American money and puts it back into hands 
that may diabolically direct it to Germany’s 
interests should the opportunity arise. 

These thoughts have incited the “want to 
sell’s” to dispose of their Liberty Bonds. 
Such bonds have become tainted. They are 
good bonds, but diseased hands have rubbed 
them with the slime of Germanism and good 
Americans don’t want them. Bonds sold by 
the “want to sells” have become slacker 
bonds, and the men who buy such bonds are 
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New Englanders Take Day 
Off for Relaxation 


HE New England Iron & Hardware Association 

held its annual field outing Sept. 16 at the Tedesco 
Country Club, Swampscott, Mass. Almost 100 members 
of the association attended. 

This event is always looked forward to with a great 
deal of pleasure because it gives the hardware gold fans 
an opportunity to display their prowess. Then too, the 
prizes are very handsome and worth considerable 
money. 

Play began around 2 o’clock, the following participat- 
ing: R. B. Wallace, Walter C. English, A. D. Saul, 
John P. Ayer, H. L. Stevens, A. G. Beal, G. E. McClin- 
tock, C. F. English (guest), R. H. Sanderson, G. E. M. 
Gray, E. C. Church, H. D. Horton, John E, Kelly, A. E. 
Cidly, H. T. Bolton, H. W. Stratton, E. R. Brayton, 
Wilbur Sargent Locke, Harry L. Doten, F. H. Butts, 
R. W. Baker, W. H. Hunter, Clarence Dodge, Charles 
W. Henderson, Jr., J. N. Stanley, R. H. Curtis, H. P. 
Wasgatt (guest). 

W. H. Hunter had the best gross score, A. G. Beal the 
best net, Harry L. Doten the second best net, Walter C. 
English the third best net and R. B. Wallace the fourth 
best. Mr. Doten and Mr. English each won $10 in War 
Savings Stamps. 

After golf the members sat down to a good dinner, 
with President Charles H. Henderson, Jr., presiding. 
President Henderson proposed a toast to the hardware 
boys in the national service, which was greeted with 
enthusiasm. 

During the dinner Daggett’s orchestra rendered selec- 
tions. The singing by the members was unusually good. 

All branches of the hardware trade were well repre- 
sented. The fact that most of the golf prizes were car- 
ried off by the heavy hardware fellows caused no hard 
feelings. In fact it was by far the liveliest and most 


as bad as those who sell them. The man who 
buys a Liberty Bond at less than par from 
an individual who cannot prove that he is 
forced to sell that bond is a pernicious prof- 
iteer. He has a mixture of Shylock and 
Wilhelm blood in his veins. One hundred 
per cent Americans don’t want to own that 
kind of Liberty Bonds. One hundred per 
cent Americans won’t own that kind of Lib- 
erty Bonds. 

Put this up to your prospective buyer, 
Mr. Bond Salesman. 

Here’s a balance scale. It weighs down 
to a thousandth part of an ounce. On one 
side is a stack of money placed in the bal- 
ance by a German, money placed there by a 
power willing to sacrifice $4 on every hun- 
dred dollars in order to cripple the striking 
power of the United States Government. The 
balance is tipping. It’s up to you to dig. Dig 
fast enough and deep enough to set that bal- 
ance jumping like a teeter on which a heavy 
weight has jumped with all his might. Dig 
and give that Hun a ride that will jolt his 
teeth loose when he lights. 

He is willing to sacrifice $4 on a hundred 
for Germany. 

How many bonds did you say you wanted? 
How many for Democracy? Thanks, Mr. 
American. The Fourth Liberty Bond is sure 
going to be over-subscribed. 

It isn’t the bonds you have bought that 
count. It’s those you have held and those 
you buy now that are helping the boys Over 
There. 


thoroughly enjoyed outing the association has pulled off 
in a number of years. The word was passed around 
that the meeting must break up at 9 p.m., but every- 
body had such a good time that it was some time later 
before the last of the members left the club. 

George J. Mulhall was in charge of the outing. He 
has had considerable experience along these lines and 
in each succeeding instance outdoes himself. 


Opens Chicago Stock Office 


N Sept. 15, the Union Tool Chest Co., Rochester, 

N. Y., established a branch office and stock room at 
180 North Dearborn Street, Chicago, in charge of 
Barney M. Moore. The chief purpose of this branch is 
to facilitate deliveries of “Union” chests and to enable 
customers in the Middle West to obtain small lots and 
pick-ups in the minimum of time. 

In most instances, shipments of one dozen or more 
chests will be made direct from the factory. Shipments 
of one to eleven chests inclusive may be delivered from 
the Chicago stock, terms on such shipments being 
f.o.b. Chicago except shipments of less than one-half 
dozen on which the discount is slightly different, this 
difference being to cover freight in Chicago on small 
lots. 


Obituary 


Russell W. Stewart, for many years in the implement 
business, died recently at his home in Holley, N. Y., in 
his sixty-third year. 

Henry Cohen, a retired hardware merchant, died re- 
cently at his home in Brooklyn, N. Y. He was 81 years 
old and is survived by three sons and three daughters. 

John J. Murphy, until recently a member of the firm 
of Schroeder & Murphy, Mankato, Minn., died at his 
home, age 71 years. He was born in Milwaukee, Wis. 















































































“Mr. Buyer, It’s Up to You” 


More Letters of Approval Received—Belgium, England, and Nova 
Scotia Heard From 


“Tell Them to Back Up the A.\E. F.” 
Belgium, Sept. 2, 1918. 

Dear Mr. Soule: Last night when I got back from 
the line I found a copy of “Mr. Buyer, It’s Up to You” 
waiting for me with the rest of my mail. 

You have certainly put it up to Mr. Buyer as plainly 
and as strongly as it could possibly be put. After 
reading it myself, I showed it to my C. O., Major 
Hathaway, a Tennessee hardware man, and your stories 
of atrocities made him so mad he was just about ready 
to march the outfit over into Germany, wiping out 
everything that is in the way. 

I am glad to see the way you are standing behind us 
in opposing everything that is German. I hope the rest 
of the U. S. is behind us the same way. If they are and 
will just see that we are kept supplied with competent 
leaders and more men, we (meaning the A. E. F.) will 
do the rest. 

What few papers and magazines we see from home 
are full of such stuff as “ships will win the war,” “food 
will win the war,” “aeroplanes will win the war.” Guns, 
shells, Y. M. C. A., the Red Cross and everything else 
is going to win the war. Undoubtedly all these things 
are going to assist greatly, but when anybody tries to 
give you an earful of that kind of stuff, just tell them 
as plainly as you can that the one big thing in winning 
this war is the fighting infantryman, with a rifle and 
bayonet. 

I lived for eight days once under the walls of what had 
once been a beautiful mediaeval city. It is now a stink- 
ing heap of rubbish. I never expect to see another 
scene of such utter desolation. No writer, painter or 
photographer could ever make you understand it. No 
dignitary on a tour of inspection could get a correct 
impression of it. To realize its awfulness one needs 
to live there and see it in all aspects, in sunshine, rain, 
moonlight and darkness. 

No one in the United States wanted to enter this war 
more than I did. I wanted to see Germany crushed. 
But one needs to crawl around in shell holes on moonless 
nights, with a pistol in one hand and a bomb in the 
other, before one can realize the utter futility of the 
war and the necessity for exterminating the nation that 
caused it. 

We say, “Heaven, hell or Hoboken by. Christmas,” but 
in our minds we know that the war must be carried 
on to the bitter end until the German nation is 
destroyed. 

Put this up to “Mr. Buyer” and every one else in the 
hardware business. Tell them to back up the A. E. F. 
at home, and to stay behind them until the war is 
finished. Finished beyond any possibility of being 
fought again when Germany has recuperated. Let the 
people at home do their fighting against any one who 
suggests a treaty with those whose treaties are worth- 
less. Yours truly, 

FRANCIS W. PRATT, 
2nd Lieut., Am. E. F. (Formerly with the Goodell- 
Pratt Co., Greenfield, Mass.) 


Congratulations from England 

Elgin Works, Wolverhampton, England, Aug. 23, 1918. 
HARDWARE AGE, New York. 

We have just looked through your issue of August 
1 and note the comments of article “Mr. Buyer, It’s 
Up to You,” in the issue before this one, which issue 
has unfortunately missed us in the mail. We should, 
therefore, much appreciate your sending us a copy of 
the booklet referred to, which no doubt will make thor- 
oughly good propaganda against the Hun, and the in- 
sidious, subtle and unscrupulous efforts he will be sure 
to make after the war to reinstate himself and his meth- 
ods in all the Allies’ markets. 


We in Britain are keeping a stiff upper lip, and are 
looking forward to this time next year, when we think 
the German will be thoroughly beaten; this greatly due 
to the assistance of the American Army, which is com- 
ing over in such prodigious strength. 

Probably the historian may regard the three miracles 
in this great war, the way Britain has kept the ring, 
financed herself and her Allies for four years, and the 
marvellous feat accomplished in the transport of the 
huge American army, in face of the most strenuous op- 
position of the Hun U-boats. 

The third, and by no means the last, of these achieve- 
ments, is the feeding of the Allies; what we should have 
done without the herculean efforts of the U. S. A. one 
shudders to think, but we are pleased to see by to-day’s 
papers that the mission of Mr. Hoover is successfully 
accomplished—we are certain he will return to the 
States with the benison of every Briton who can appre- 
ciate in the slightest degree what has been accomplished 
in this way. 

May we take this opportunity of congratulating 
HARDWARE AGE on the manner in which it has blended 
hardware and warfare in its pages during the last 
twelve months or so; it is a striking example of what 
can be done in the way of patriotism, without at all de- 
preciating the value of your medium as a trade paper, 
in fact we consider that your efforts on behalf of your 
country have increased your status as a journalistic © 
medium, if that were possible. Kind regards. Yours 
faithfully, 

For ORME, EVANS & CO., LIMITED, 
H. C. INSTONE, Director. 


From Nova Scotia 


Amherst, Nova Scotia, Sept. 11, 1918. 
HARDWARE AGE, New York. 

Have just received from my son, Dr. G. D. Bliss, 
1220 Thirteenth Avenue, Altoona, Pa., a copy of 
your reprint from your paper of July 25, 1918, “Mr. 
Buyer, It’s Up to You,” by Roy F. Soule. Can you send 
this to the Montreal Star, Toronto Globe; St. John, New 
Brunswick, Standard and Telegraph; Halifax, Nova Sco- 
tia, Chronicle and Herald; and some daily paper in 
‘Winnipeg, Manitoba; Calgary and Edmonton, Alberta 
and Vancouver, B. C. This should be in the hands of 
every hardware dealer in the United States and Canada. 
This is how we will exterminate this damned race of 
butchers and murderers. I have (or had—two killed, 
one is a prisoner) seven cousins fighting, one son in the 
25th Nova. Scotia Battalion (now three years in 
France), another in the United States army at Camp 
Custer, Mich., and one daughter (nurse with Howard 
Unit) now two years at Etaples, near Boulogne, France. 
For the first time in my life age held me up, or I would 
have been in France the first three months of the war. 
I have examined over 3000 for the war in this little 
town and surrounding country. I have talked with many 
returned soldiers, and let me tell you that nothing you 
have heard of these damned fiends of Germans is half 
as bad as they are. I hope God will spare my life long 
enough to see them crushed beyond possible recovery. 
They are practically all alike. There is no really harm- 
less German but a dead one. Yours truly, 

C. W. BLISS, M. D. 


“Best Thing We Have Ever Read” 
Okemah, Okla., Aug. 16, 1918. 
Mr. Roy F. Soule, HARDWARE AGE, New York. 

Dear Sir: Under separate cover we are sending to 
you one of our home papers with the article written by 
you, “Mr. Buyer, It’s Up to You.” To say that this is 
good is putting it entirely too mild, as we think that it 
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is the best thing that we have ever read and fits in 
perfectly with the time. 

One member of our firm to-day is somewhere on the 
Atlantic Ocean on a transport carrying boys to foreign 
countries, and reading your article with things as they 
are to-day makes a feeling come over us that is hard 
to explain, but as long as there is a golden sun in the 
West, a God in Heaven, a sky above us and the earth 
under us, we will not buy goods made in Germany. 

Give Germany the same dose that they have given 
little Belgium, a tooth for a tooth and an eye for an eye, 
destroy their country, demolish their buildings and fac- 
tories, and last but not least boycott their factories. 
We for one will not buy goods made in Germany. 

Mr. Soule, from the bottom of our heart we thank 
you for this article, and we think that we have shown 
our appreciation to you by having this printed. 

We have shaken your hand, looked you square in the 
eye, and have heard you make speeches at hardware 
conventions, but this is the biggest thing that we have 
ever heard of you doing. Keep the good work up. 

DOSSEY HARDWARE COMPANY, 
Per Earl S. Dossey. 


Time to Start Something 
New York, Aug. 17, 


Mr. Roy F. Soule, HARDWARE AGE, New York. 

My dear Mr. Soule: Your editorial “Mr. Buyer, It’s 
Up to You” in HARDWARE AGE of July 25th, is beyond 
all question the strongest and most pertinent statement 
of facts and conditions that we are facing to-day that 
it has ever been my good fortune to see in print. 

After reading and re-reading this able article, the 
knowledge dawns on one that in the adoption of the 
policy you advocate, we have the most practical and 
severe method of “strafing” the detestable baby-killers 
right in our hands. The question arises, Why cannot 
your editorial be made the foundation of a widely 
disseminated propaganda? Don’t you think that enough 
real live Americans in the hardware industry could be 
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brought together to start something? Think this matter 
over and let us have your opinion on it. 

In the meantime, if you can spare them, send me 
about 100 reprints of the above mentioned article, and 
I will see that they will be placed where they will do 
most good. Enclosed check will cover carrying charges. 

Trusting that I may have the pleasure of hearing 
from you sooner or later and wishing “more power to 
you,” I am, eee; yours, 

JOHN S. DICKINSON. 


Food for Thought 
Frankfort, N. Y., Aug. 12, 1918. 
Mr. Roy F. Soule, HARDWARE AGE, New York. 

Dear Sir: I have just read your article, “Mr. Buyer, 
It’s Up to You.” Please send me five hundred reprints, 
that I may put them in the homes of our town, where 
many of the workmen of the Savage Arms Company 
and Remington Arms Company, who make the only 
kind of medicine good for the Germans, live. 

This will give these men food for thought and will 
bring to them a realization that they must keep after 
the “Hun,” after peace has been declared. The only 
goods marked “Made in Germany” that will be allowed 
in any decent American household will be the souvenirs 
our “Dough Boys” bring home. “Give ’em s’more.” 

WHIPPLE-WINCKEL CoO., INC., 
J. D. Whipple, President. 





Geo. D. Bailey Co. Builds 


i one year’s time the George D. Bailey Co., Chi- 
cago, Ill., has been forced to move from its pre- 
viously small quarters and build its own modern fac- 
tory. The new plant, located at 4500-06 Ravenswood 
Avenue, Chicago, is equipped with $75,000 worth of the 
latest type of machinery for manufacturing not only 
the Bailey Ball Thrust, but the new Bailey product, 
the RC magneto coupling for trucks, tractors and 
passenger cars. 


Current Metal Prices 


ONG 26.26 000500 8sal 


The quotations given below are for small lots, as sold 
from stores in New York City by merchants carrying stocks. 

As there are many consumers whose requirements are not 
sufficiently heavy to warrant their placing orders with manu- 
facturers for shipment in carload lots from mills, these prices 
are given for their convenience 

On a number of articles the ‘pase price only 
being impracticable to name every size. 


is given, it 


Merchant Steel 

Per Ib. 
-+--4.14% 
er ° L 4% 


Iron and Soft Steel Bars 
and Shapes 


Refined iron: Per Ib. 
1 to 1% in., round and 
BQUATE .....0- eevee 4.74%¢ 
1% to 4 in. x % to 1 
Dh seneresatas taaks Vig T4%¢ 
1% to 4 \ 
5/16 in. 
Burden’s H. 
iron, base price.......... 6.40¢ 
Burden’s Best bar iron, 
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Norway Bars, 
Soft Steel: 
% to 1% in., 
square 
Ee om. x % in. 
RAMEbu Geo vesseca 4.14%¢ 7 
10 ‘6 in. x 4 and 5/16 No. 
Se baaician's, the 4.24%¢ No. 
Rods. *'% and 11/16...... 4.2414¢ He. 
Bands—1% to 6 x 3/16 to ae 
ae 4.99%¢ No. j 
Shape Box Annealed— Black 


Beams “and channels—3 to C. R. 
15 i .24%¢ Wood's 


Bessemer Machinery 4 
Ti by 
Toe calk ie 
Open-hearth spring steel, 

7.50 to 8.00¢ 
Standard cast steel, base 

price 

Extra cast steel... 
Special cast steel. 


Tank Plates—Steel 


» ice. .20. ‘00 Per Ib. 
uaee price. ‘ ¥% in. and heavier....... 4.49146 


Sheets 
Blue Annealed 
Pe 


.18.00@ 20. 00¢ 
23. .00@ 5.00¢ 


round and 


8 and heavier..... 
10 


One pass. 


Copper 
Lake - 
Electrolytic ° 
No. 7 Vy, Casting Z 

ae 8.2 Ye . 

No. 28, 36 in. Spelter and Sheet Zine 
Western Spelter -10@11¢ 
Sheet Zinc, No. casks .17¢ 

Open 7% 


Corrugated Roofing, Gal- 9 base, 
vanized 
in. corrugations, 10¢ per 


Ss 
over Gat sheets. Lead and Solder 


lead . 8.80¢ 


Tin Plates Bar Lead .. 9% @10¢ 
Solder, 4% & % guarantee... .65¢ 


Charcoal Pla‘es No. 1 solder 5S 

AAA charcoal: Per box Refined solder . 48¢ 

IC 14 x 2 nominal Prices of solder indicated by 

Ba ee Ls 6 lee ewan we nominal private brand vary according to 
A charcoal: composition, 


IC 14 x 
Babbitt Metal 


ee Se Owe enneceaes nominal 
Coke Plates—Bessemer Best grade, per Ib..... $1.10 
Commercial grade, per #...  .50 
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IX 14x 3 nomina! 

Terne Platca 
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2% 
100 TD, 
American pig 
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ead 
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IC 20 x s c 16@18¢ 
coating 
xX 20 x 
coating 


Bismuth 
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Aluminum 


aluminum (guaranteed 
over $9 per cent pure), in 


Tubes, Rods and No, 1 

Wire. and Copper Tubes 
Manufacturers have withdrawn ingots for remelting (car 

all quotations because of unsettled load lots), f.o.b. mill, per 

prices of raw materials and will Ib. -32.10¢ 

only name prices to actual buyers. In 100 Ib. lots . 40@45¢ 


Brass 


“onieg 
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8 in. x 3/26 in. and &% 
in 49%¢ 


1% to 2% in. x %& in. 4.2914 ¢ 
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in. and thicker...... 4.241% ¢. 
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refined, 
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MO. BB. ccccdee sQuam T.65¢ 
No. warece 
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No. & 
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Galvanized , 

Per Ib. 
Mo. 14...cccccccccecece 6.84%¢ 
| Se er 6.99 ye 
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Copper Sheets 

Sheet copper, hot rolled, 16 oz. 
(quantity lots), base price, per 
Ib., 38¢ net from mill, 40¢ from 
stock. 

Cold rolled, 14 oz. and heavier, 
1¢ per Ib. advance over hot rolled. 

Polished 20 in. wide and under, 
1¢ per sq. ft, extra; over 20 in. 
wide, 2¢ per sq. ft. extra. 

Planished copper, 1¢ per. sq 
more than polished, 

Tinning, one side, 6¢ per : 


Copper Wire 
Base price, at mill 


nominal 


Straits pig 
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Old Metals 

Prices are unchanged. 

ket is quiet. Dealers are 
nominally as follows: 


The mar- 
paying 


Cents 
per Ib. 
heavy and crucible.2 
Copper, heavy and wire... 
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Heavy machine ——— 
-25@23.75 
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Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 


OFFICE OF HARDWARE AGE, 
New York, Sept. 23, 1918. 


: er Government is putting on the screws tighter 
every week. One phase of it is the insistence of a 
signed pledge for each roll of wire cloth, poultry netting, 
fencing, etc., picked up from manufacttrers’ stocks in 
this territory, and doubtless duplicated elsewhere. 

Business continues good, with fall merchandise deliv- 
eries arriving fairly well and cheerfully taken by the 
trade. There is no unusual demand, but a good healthy 
trade with traces of speculation. 

One large establishment in this market has received 
no nails from mills since July 1 and 800 kegs covered 
about what they then had. Bolts and miscellaneous 
package nails, various kinds of small cast iron goods 
such as are gated in molding on account of size, are par- 
ticularly scarce. 


The head of a prominent wholesale house says that in 
reply to a query he made of a stock clerk as to when the 
latter had opened the last case of lock sets, he replied, 
“Oh, not in three months.” This pertaining to a line of 
merchandise that formerly often they could not get 
enough of. This sheds some light on prevailing condi- 
tions pertaining to building and kindred construction 
work other than for the Government. The manager 
of a large manufacturing establishment in this 
territory says they are considering whether or not 
to discontinue entirely deliveries of merchandise 
by conveyance in local territory, where normally 
they delivered all purchases promptly; that where 
deliveries are still made they are coming to be both 
uncertain and expensive by comparison. In the future 
with the house mentioned, if deliveries are made, they 
are likely to be only at long intervals. 

There is a vital subject which should engage the 
attention of merchants, and especially the proportion- 
ately large number of smaller distributors, who do not 
so constantly come in contact with the greater ques- 
tions in merchandising because of environment, dis- 
tance from active centers, and who are not compelled 
to replenish depleted stocks so largely or so often as 
dealers in main centers and more active markets. 

Most sensible tradesmen realize that it is unwise to 
fix prices higher than circumstances actually warrant, 
from which to recede so much more when the real re- 
cession sets in. But with many dealers who have not 
given the subject serious attention it is the best way of 
fortifying themselves against declines when they do 
come, as assuredly they will, this provided the mer- 
chant doesn’t live in a fool’s paradise and spend gains 
as fast as they are made. 

This question is more serious than many persons 
imagine, because merchants who carried a certain 
amount of stock a few years ago have practically 
doubled the amount now for a corresponding volume of 
merchandise. They are paying the Government, which 
is virtually a special partner, cash, while the trades- 
men’s profit is accumulating in merchandise. There- 
fore it is necessary to acquire a necessary proportion- 
ate percentage of profit to cover ultimate declines bound 
to come. 

Doubtless prices will not recede as fast as they have 
been advanced, but business men must be in a position 
successfully to withstand the strain. 

On the other hand, merchants will have the offsetting 
advantage, when the decline comes, that invoices will 
not run as high nor require so much cash capital to 
adequately transact business. 


LINSEED O1L.—The main question in the linseed oil 
market is the labor necessary to transform flaxseed 
into oil. While seed is scarce, the principal difficulty 
after all is labor. Leading seed crushers are quoting 
only on spot oil. 

Linseed oil, raw, city brands, is $1.90 in 5 or more bbl. and 
$1.91 in less quantities. 

State and Western oil for September is quoted at $1.88 in 
full car loads and $1.90 for less quantities. 

State and Western oil for the October-November period 
combined is quoted at 5 to 7c. per gal. less than the Septem- 
ber price, in anticipation of the new crop to be harvested 
this fall. 


NAVAL StorEs.—The situation in turpentine indicates 
easier conditions, with the Government taking fair 
quantities, but normal trade is moderate. One of the 
leading primary markets records freer sales and ship- 
ments and smaller receipts, with light sales and in- 
creased receipts. 


Turpentine, spot, in yard, is 66c. per gal. 

Rosin conditions in principal Southern markets are of less 
active significance, with recent advances limited to 10c. per 
bbl. on two grades at Jacksonville and Savannah and 5c, on 
F quality in Savannah. 

In the local market, in yard, common to good strained is 
$14.30 to $14.40 per bbl. on the basis of 280 lb. per bbl., and 
D grade $14.60 to $14.75. 


Ropre.—This market continues practically unchanged 
from recent reports, with prices as they were. There 


. are many inquiries and orders for exportation, but the 


chief difficulty is to get shipping licenses. If the per- 
mit is obtained (which is commonly good for about 60 
days but often requires half of that time to secure), 
and owing to any cause the goods cannot be put along- 
side within the limits, the whole wearisome effort must 
be repeated. At one time there was possible a reason- 
able extension of time, but even that has gone into 
the discard and a new grant must be obtained. Buyers 
of rope will do well to examine carefully samples and 
mail orders as quality rope, where the circumstances 
lead to the inference that what is quoted at an at- 
tractive price is made of Manila fiber. Actually some 
of it contains 25 per cent of adulteration. Naturally 
most small merchants have not the facilities for deter- 
mining whether the rope is actually made of Manila 
fiber or not, but manufacturers particularly and large 
dealers frequently can readily determine themselves 
or learn through reputable makers by unfailing chem- 
ical tests, not to mention absolute machine tests for 
tensile strength, whether or not the rope is as repre- 
sented. But all informed buyers should know that 
the Federal Trade Commission for nearly a year has 
made it mandatory that no rope unless entirely of 
Manila fiter may be sold as Manila rope, and the ab- 
sence of the word “Manila” is at once cause for sus- 
picion and a reason for investigation. 


Manila rope prices are as follows: Manila rope, first grade, 
is 33c.; second grade, 32c., and third grade, 28c. base per Ib. 
Manila bolt rope is 38c. per lb. 

Sisal rope, first grade, is 23c., and second grade, 20c., base 
per lb. Hide, bale and hay rope, medium oiled, first grade, 
is 2314¢., and second grade, 20%%4c. base per Ib. 

Tarred lath yarn is, first grade, 23c., and second grade, 
20c, base per Ib. 


WINDow Gtass.—Stocks are being depleted gradu- 
ally all the time, despite the fact that there is prac- 
tically no building of any kind. In one of the bor- 
oughs of Greater New York, for instance, no building 
permits for over $2500 are being issued; anything be- 
yond that figure must be authorized from Washington 
to make avai'able necessary materials. Window glass 
jobbers had a meeting very recently at which they 
were given to understand that there was much doubt 
as to whether the Government would allow manufac- 
turers to start a blast this winter at all, and if per- 
mission were given the Government would reserve to 
itself priority rights to any glass made if needed. 
This attitude may be modified, but is the situation at 
present. Practically speaking, there is no business in 
glass in this locality at all, and, as the head of one 
old concern says, they would be better'off if they shut 
up shop entirely. Window glass prices are as follows: 


Single strerfgth, A and B, all sizes, 77 per cent; double 
strength A, all sizes, 79 per cent; double strength B, all 
sizes, 81 per cent. with AA quality ranging from 70 to 72 
per cent discount from jobbers. 


Wire Nats.—More nails are constantly wanted 
everywhere and from all sources available. Merchants 
are obliged to turn down every day desirable orders 
in considerable quantities because of inability to get 
stock. The leading source of supply is delivering nails 
more freely now because it is doubtful if there will 
be transportation facilities available in October. The 
supply from mills is being cut down to every one be- 
cause the Government is taking so much of the neces- 
sary raw material that, a sufficient quantity is not 
available for making it into nails. For export, a8 
one experienced merchant puts it, there is no telling 
what he could get for nails if they could be had. 


Wire nails, to dealers out of store, are $5 and delivered 
within carting limits $5.15 base, per keg. 

To consumers the price is relatively $5.50 and $5.60 base 
per keg. 


Cur NaiLs.—Orders for cut nails are accumulating 


very much beyond the ability of distributors to furnish, 
pe requisitions are being turned down all the time. 
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One distributor says he could readily dispose of 5000 
kegs at once if he had the nails. Of course the man- 
ufacturers of cut nails are few, capacity limited, and 
principal sources are tied up with Government orders, 
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OFFICE OF HARDWARE AGE, 
Chicago, Sept. 22, 1918. 


6 be volume of business is keeping up exceptionally 
well in the Chicago territory in spite or the ad- 
verse conditions caused by inability to get merchandise. 
Jobbers report sales fully up to those of the cor- 
responding period of last year, and retailers in many 
localities are finding their sales in excess of those for 
many years past. ‘Lhe majority of the retailers in this 
section were wise enough to anticipate their wants for 
Fall merchandise and have fairly complete stocks. 
They are, however, gradually running into shortages 
of such lines as gaivanized and enameled wares, tools, 
wire goods, razors and blades, etc. They are also facing 
a distinct shortage of stove pipe and elbows, caused by 
the inability of the makers to get sheets. 

Just now one of the greatest probiems confronting 
the trade is that of securing adequate labor. Many 
of the best retail and jodbing salesmen have .already 
gone into the army, and the new draft is taking a 
heavy toll. In the retail stores it is now no novelty to 
see girls behind the counter, and in some of the towns 
near Chicago the girls are wearing cover-all suits while 
in the store. There are also hundreds of girls in the 
wholesale houses, where they are handling practically 
all kinds of work, from order taking to the packing of 

oods. 
. Very few retail failures are reported among the re- 
tail trade, the report of a local bank showing less than 
for the same period of last year. The bulk of those 
failures reported are small stores in the cities, who 
formerly depended on the builders’ hardware business 
for their profits. 

Much interest has been manifested by the trade in 
the big Automotive and Accessories Exposition held at 
the Municipal Pier, Chicago. Many hardware dealers 
were in attendance, particularly those handling farm 
machinery, tractors, or automobile accessories. Deal- 
ers are rapidly becoming acquainted with the fact 
that accessories for use on cars now in service, are not 
classed as non-essential, and are displaying an active 
interest in the accessory line. It is generally believed 
that the cutting down of the pleasure car output will 
force many garages, whose large profits were made 
from the sales of such cars, to go out of business or 
into other lines. This should have a tendency to turn 
more of the automobile accessory trade to the hard- 
ware dealers, 

BABBITT METAL.—There is a good demand for babbitt 
metal, due to the fact that practically all the installed 
machinery in the country is in operation at this time. 
Jobbers have fair stocks, but shipments are rather 
slow. Orders are accepted subject to price ruling at date 
of shipment, and limited to stock on hand. Prices are 
unchanged, but firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: Standard 
babbitt metal, 134%4c. per lb.; Revenoc or Magnolia brands, 
22c. per Ib 

BUTCHER KNIVES.—There is apparently no let-up in 
the demand for butcher knives and other forms of 
kitchen cutlery. Manufacturers are reported to be be- 
hind with their orders, while the scarcity of skilled 
labor, coupled with the shortage of coal and raw ma- 
terials is retarding production. The Government is 
still a heavy purchaser of these lines, and the domestic 
demand is exceptionally heavy. Jobbing stocks are 
much below normal. 


We quote from jobbers’ stocks. f.o.b. Chicago: Butcher 
knives with coco-bolo handles, 6-in. blade, $5.25 per doz. ; 
7-in. blade, $6 per doz.; 8-in. blade, $7 per doz.; with ebony 
handle, 6-in. blade, $5.75 per doz.; 7-in. blade. $7.50 per doz. ; 
8-in. blade, $9.25 per doz.; 10-in. blade, $12.75 per doz.: 
12-in. blade. $16.75 per doz.; 14-in. blade, $20.75 per doz. ; 
beechwood handle, fastened with 3 saw-screw brass rivets, 
6-in. blade. $4.50 per doz.: 6%4-in. blade, $4.75 per doz.; 7-in. 
blade, $5.25 per doz.; 8-in. blade, $6.25 per doz.; 9-in. blade, 
$8.25 per doz.; 10-in. blade. $10 per doz.; 12-in. blade, $13.50 
per doz.: 14-in. blade, $17 per doz. 


ALARM CLocks.—Alarm clocks continue to sell free- 
ly, with a particularly heavy demand from the manu- 
facturing and farming sections. Local jobbers have 
light stocks, and report that the manufacturers are 
behind with their orders. The draft has taken many 
skilled workers from the clock factories, which has had 
the effect of materially slowing up production. Prices 
are firm as last reported. 


We quote from jobbers’ stocks, f.o.b. Chicago: The Amer- 
iean alarm clock, in less than dozen lots, $11.04 per doz.; in 
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with no nails available until Government demands are 
cleaned up. 


Cut nails, in store, are $6.50 base, 
carted by the jobber $6.60 base. 


AGO 


dozen lots, $10.64 per doz.: in case lots of 4 doz., $10.37 per 
doz. ; Lookout alarm clocks, less than dozen lots, $13.87 per 
doz. ; dozen lots, $13.46 per doz.; case lots of 2 doz., $13.07 
per doz. ; Tattoo alarm clocks, dozen lots, $24 per doz.; case 
lots of 50, $23.33 per doz.; Slumber Stopper, radium dial, 
dozen lots, $30 per doz.; Big Ben and Baby Ben, $2 each. 

HAND TOILET CLIPPERS.—The output of hand toilet 
clippers has been cut on account of material and labor 
shortages, but the demand is apparently as heavy as 
ever. With the advent of colder weather the demand 
is expected to fall off in the farming sections, and some 
relief from the shortage will probably be experienced. 
No price changes have been reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Yankee 
clippers, $1.45 each; Success clippers, $1.65 each; Triumph 
clippers, $1.95 each; Khedive clippers, $1.45 each. 

EAVES TROUGH AND GUTTER Pipe.—The 26-gage of 
both eaves trough and gutter pipe has been eliminated 
for the period of the war, as non-essential, and local 
jobbers have taken all quotations on this gage out of 
their catalogs. They have, however, a limited stock 
of the 29-gage on hand, which they are selling, but are 
not accepting futures at present prices. 

We quote from jobbers’ stocks, f.o.b. Chicago: 29-gage, lap 
joint eaves trough, 5-in., $7.60 per 100 ft.; 29-gage conduc- 
tor pipe, 3-in., $7.50 per 100 ft. 

FILES.—The demand for files 


per keg, and when 


of standard sizes is 


_ very heavy, and is coming mainly from the manufac- 


turing districts. Stocks of local jobbers are badly 
broken, with shipments from the makers slow. Retail 
sales are about normal. 

We quote from jobbers’ stocks, f.o.b. Chicago, the follow- 
ing discounts from standard lists: Nicholson files, 50-24%; 
New American, 60; Disston, 50-5; Black Diamond, 50. 

GARDEN TooLs.—There is a fair demand for garden 
tools for Spring delivery, although a large percentage 
of the retailers in this section have already placed 
their orders. Manufacturers have advanced the prices 
of steel goods about 10 per cent, but local jobbers have 
not as yet taken advantage of the raise. The job- 
bing price on this line is, however, sure to advance in 
the near future. There has been no change in the spade 
and shovel prices. Retailers expect the 1919 demand 
to be fully as heavy as that of 1918, and with produc- 
tion curtailed, shortages are to be expected next season. 

We quote from jobbers’ stocks, f.o.b. Chicago: 

SpaDEs.—In half doz. lots, D handle, No. 2, blade 7% x 12, 
$13.75 per doz.; long handle, $16.75 per doz.; Greenleaf’s 
No. 2, D handle, $13.75 per doz.; Greenleaf’s long spade, 
No. 2, $13.75 per doz.; spading forks, D -handle, 4 tine, No. 
043, $10.25 per doz. 

SuRFACE EpGE CUTTERS.—9 x 5, 
mers, $8.40 per doz. 

FARDEN TROWELS.—One-piece steel, 90c. per doz.; polished 
steel with riveted shank, 6-in., 95c. per doz.; 7-in., $1.05 per 
doz.:; 8-in., $1.15 per doz.; solid socket tempered steel, 6-in., 
$6.20 per doz. 

RAKEs.—Solid steel 


$7.75 per doz.; edge trim- 


rakes with polished edges and gray 
teeth, 12-in., $8 per doz.; 14-in., $8.75 per doz.; 16-in., $9.50 


per doz. Malleable iron rakes with curved teeth, 10-in., 
$3.90 per doz.; 12-in., $4.40 per doz.; 14-in.. $4.60 per doz.: 
16-in., $5.00 per doz.; malleable wrench with straight stee 
teeth. 12%4-in., $5.20 per doz.; 14%4-in., $5.50 per doz.; 16%- 
in., $5.85 per doz.; wire tooth long rakes, 24-tooth, $5.50 per 
doz.: 28-tooth, $7 per doz.; Ole Olson lawn rakes, bent 
head or straight head, 26-tooth, $5.60 per doz.; wooden hay 
rakes, 20-tooth, $4 per doz.; 10-tooth, $3 per doz.; Gem 
Dandelion rake for everything but leaves, 16-in., $17.50 per 
doz. ; 24-in., $22 per doz. 

GARDEN Hoes.—High grade razor steel welded 
steel black, all sizes, $8.75 per doz.; solid socket, cast steel 
with polished blades, 6 to 8 in., No. 12, $7.50 per doz.; No. 
13, $7 per doz.;- blued finish hoes, 7%-in. -blades, 414-ft. 
handle, riveted shank, $3.15 per doz.; 7%4-in. blade, 4%-ft. 
handle, socket shank, $3.85 per doz. 

Scythes and snaths orders are solicited without price, 
he billed out at best prices ruling at time of shipment. 

GLass, PUTTY AND GLAZIERS’ PoINnts.—Reports from 
local jobbers are to the effect that very little window 
glass is moving at this time, although there are some 
fair sales in the agricultural districts. Desnite this 
fact, however, glass is said to be scarce, due to the 
fact that production was limited last year and the 
makers are not turning out any glass at this time. 
Under ordinary conditions the makers would resume 
operations either this month or next, but at the pres- 
ent time it is not known whether they will resume this 
year at all. 

We quote from jobbers’ stocks, f.o.b. Chicago: Single- 
strength A, all sizes, 77 per cent off: single-strength B, first 
three brackets. 77 per cent off; all sizes of double-strength A, 
79 ner cent off. 

We quote from jobbers’ stocks. f.o.b. Chicago: 
100-lb. kits, $4.25:-glaziers’ points, No. 1, No. 2 
1 doz. to a package, 60c..per pkg. 

GUNS AND AMMUNITION.—Local jobbers report heavy 
sales of both guns and ammunition during the past few 
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weeks. The gun manufacturers are very busy at this 
time with war work, and the output for domestic use 
is naturally limited. Jobbing stocks are low and prices 
very firm, Ammunition, especially shot gun shells, is 
selling well. 

We quote from jobbers’ stocks, f.o.b. Chicago: Single bar- 
rel shotguns, 12-gage, 30 or 32-in. barrels, with plain extrac- 
tor, $7 each; with automatic ejector, $7.35 each; 12-gage 
double barrel guns, with hammer, $14.50 each, hammerless, 
$17.50 each. 

No. 22 short semi-smokeless, $5 per thousand; No. 32 short, 
rim fire, semi-smokeless, $11.75 per thousand; No. 22 long, 
semi-smokeless, $6 per thousand; No. 32 long, semi-smokeless, 
rim fire, $13.50 per thousand; 20-6 per cent discount. Prices 
on shells are as follows: Peters’ Target, smokeless, 3 drams 
powder, 11% oz. shot, 1 to 10, $48 per thousand; Peters’ Ref- 
eree, semi-smokeless, 3 drams powder, 7-0z. shot, 1 to 10, $37 
per thousand. Discount 20-4% per cent. 

GALVANIZED WARE.—With only half as much gal- 
vanized ware being made as was turned out prior to 
the war, both jobbers and retailers are having difficulty 
in keeping up their stocks. 

We quote from jobbers’ stocks, f.o.b. Chicago: Standard 
galvanized tubs, No. 0, $12.35 per doz.; No. 1, $15.20 per 
doz.; No. 2, $17.10 per doz.; No. 3, $20.00 per doz.; medium 
grade, heavy galvanized tubs, No. 100s, $22.30 per doz.; No. 
200s, $25.20 per doz.; No. 300s, $28 per doz. ; common galvan- 
ized pails, 8-qt., $4.70 per doz.; 10-qt., $5.30 per doz.; 12-qt., 
$5.85 per doz.; 14-qt., $9.15 per doz.; 16-qt., $10 per doz. ; 
18-qt., $11.60 per doz.; 20-qt., $15.20 per doz. 

Ice CREAM FREEZERS.—There has been a very ma- 
terial reduction in the output of ice cream freezers for 
next season, and local jobbers are not accepting orders 
for future shipment at current prices. All orders are 
taken subject to stock on hand, and for immediate ship- 
ment. Prices are same as those last quoted. 

We quote from jobbers’ stocks, f.o.b. Chicago: White 
Mountain Freezer, 1-qt., $2.40 each; 2-qt., $3.00 each; 3-qt.. 
$3.60 each; 4-qt., $4.25 each; 6-qt., $5.40 each; 8-qt., $6.95 
each; 10-qt., $8.85 each; 12-qt., $11.25 each; 15-qt., $13.35 
each ; 20-qt., $17.30 each; 25-qt., $22.20 each. 

The improved Arctic Ice Cream Freezer, 1-qt., $2.00 each; 
2-qt., $2.40 each; 3-qt., $2.75 4-qt., $3.45 each; 6-qt., 
$4.35 each; 8-qt., $5.60 each; 10-qt., $7.80 each; 12-qt., $8.70 
each ; 15-qt., 12.15 each. 

LACE LEATHER.—Retail merchants in the agricultural 
sections report heavy sales of lace leather at this time, 
for use on the threshing outfits and other farm ma- 
chinery. At the same time there is a steady demand 
in the manufacturing districts. Sales in this vicinity 
are in excess of those for last year. 

We quote from jobbers’ stocks, f.o.b. Chicago: Rawhide 
lace leather, %-in., $1.65 per 100 ft.; %-in., $2 per 100 ft.; 
Chrome lace leather, %-in., $1.20 per 100 ft.; %-in., $1.50 
per 100 ft. 

Nuts, Botts AND LAG ScrREws.—The situation with 
regard to nuts and bolts is serious. The makers are 
unable to close contracts for raw material unless they 
can show that they are engaged in Government work, 
and this practically cuts out the domestic trade for 
the time being. Both jobbing and retail stocks are 
below normal. 

We quote from jobbers’ stocks, f.o.b. Chicago: Machine 
bolts up to % x 4 in., 40-10 per cent discount; larger sizes, 
25-5 per cent discount; carriage bolts up to % x 6 in., 40 per 
cent discount; larger sizes, 20-5 per cent discount; hot 
pressed nuts, square, $1.05 off, and hexagon, 85c. off per 
100 lb.; tire bolts, 40-5 per cent discount; stove bolts, 60-10 
per cent discount; lag screws, 40 per cent discount. 

NAILS.—There is no very heavy local demand for 
wire nails, although there are certain districts where 
the demand is nearly normal. Local jobbers have very 
light stocks, but are receiving occasional shipments. 
They are limiting shipments to retailers in order to 
more fairly distribute the available supply. Reports 
from the Pittsburgh district indicate a great scarcity 
of wire nails during the Fall and Winter. 

We quote from jobbers’ stocks, f.o.b. Chicago: Common 
wire nails, $4.50 per keg, base; cement coated nails, $4.40 
per keg, base; steel cut nails. $5 per keg. base. Jobbers have 
no iron cut nails. All nail shipments limited. 

APPLE PARERS.—There is a good demand for apple 
parers in this territory, as the apple crop is in the 
main heavy. It is reported that the output of parers 
is considerably below that of last season, and jobbers 
are of the opinion that shortages will soon develop. 
Prices are firm as quoted. 

We auote from jobbers’ stocks, f.o.b. Chicago: Goodell's 
No. 98 apple parer, $10.80 per doz.; Reading Hardware Co.'s 
No. 78, $11.40 per doz.; Scott’s No. 65, $18 per doz.; White 
Mountain apple parers, $8.40 per doz.; Turn-Table apple 
parers, $11.40 per doz. 

REVOLVING PUNCHES.—Manufacturers of revolving 
punches have advanced their prices approximately 15 
per cent, and the prices of local jobbing houses have 
gone up in the same proportion. 

Post Hote Diccers.—Recent price changes of the 
manufacturers of post hole augers and diggers have 
been taken by the jobbing trade, and prices are now 
generally established on the following basis. 


We quote from jobbers’ stocks, f.o.b. Chicago: Iwan pattern 
post hole augers, 20 per cent discount; Eureka pattern dig- 
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gers, $16 per doz.; Atlas pattern diggers, $17 per doz.; Her- 
cules pattern diggers, $18 per doz. 

RAZORS AND BLADES.—The situation of the razor and 
razor blade market is practically the same as at last 
report. There is a distinct shortage of both safety and 
open blade razors, many of the more prominent makes 
being practically off the market. Blades are also very 
scarce. The Government is taking the bulk of the 
razor and blade supply at this time, and will undoubt- 
edly have to increase its orders when the new selects 
under the draft are called to the colors. 

We quote from jobbers’ stocks, f.o.b. Chicago: Full hol- 
low ground, open blade razors, square point, flat rubber 
handles, $17.25 per doz.; three-quarters hollow ground, 
square point, oval rubber handles, $14.75 per doz. 

SAFETY Razors.—We quote from jobbers’ stocks, f.o.b. Chi- 
cago, as follows: Gillette, $45 per doz.; Auto-Strop, $45 per 
doz.; Gem, in one doz. lots, $8.40 per doz.; 3 dozen lots, 
$8 per doz.; Ever-Ready, in one doz. lots, $8.40 per doz.: 3 
doz. lots, $8 per doz. . 

BLADES.—We quote from jobbers’ stocks, f.o.b. Chicago: 
Gem, in 1 doz. sets, 7 blades to a set, $4.20 per doz sets: 
Ever-Ready, 1 card containing 1 gross blades, %4 doz. to a 
package, 24 packages to the card, $6.72; Gillette, in 1 dozen 
packages, 6 blades to the package, $4.50; Gillette, in 1 dozen 
packages, 12 blades to a package, $9; Auto-Strop, No. 0101, 
in doz. packages, 6 blades to a package, $4.50; Auto-Strop 
No. 610, in doz. packages, 12 blades to a package, $9. 

Rope.—Rope manufacturers report a better supply 
of manila hemp than for some months past. The 
Government has removed all hemp price restrictions in 
the Philippines, and there is some uncertainty as to 
what the result will be. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 manila rope, 3344c. per lb. base; No. 2 manila rope, 
32%c. per lb. base; No. 3 manila rope, 2844c. per Ib. base; 
sisal rope, No, 1, 23%c. per lb.; No. 2, 20%c. per Ib. 

ROoOFING.—There have been two advances in the 
prices of prepared roofing during the last 60 days, and 
jobbers intimate that prices may go still higher. The 
advances are said to be due to the higher cost of rags, 
and the consequent higher cost of felt. 

SAND PAPER.—Sand paper is selling in fair volume 
only in this territory, jobbers’ stocks are in good con- 
dition and all orders are filled promptly. Prices have 
remained stationary for some time past. 

We quote from jobbers’ stocks, f.o.b. Chicago. as follows: 
No. 1 sand paper, best grade, $6 per ream; cheaper grade. 
$5.40 per ream. 

ScREwWs.—There is only a normal demand for screws 
from the retail trade, but the shipments are so slow 
that jobbing stocks are rapidly becoming broken. With 
the heavy demand from Government sources, it is un- 
likely that the situation will improve for some time to 
come. 

We quote from jobbers’ stocks, f.o.b. Chicago: Flat head 
bright screws, 70-10-10: round head blued, 65-10-10; flat 
head brass, 42%4-10-5; round head brass, 40-10-5. 

SoLDER.—The Government is requesting all users of 

solder to make use of those grades carrying the small- 
er proportion of tin, Local jobbers are co-operating 
with the Government in this matter, and are limiting 
shipments of 50-50 solder. They are quoting solder 
prices on inquiry only. 
STEEL SHEETS.—The production of sheets has been 
cut about 50 per cent, and the Government is taking the 
greater part of the output. Local jobbers have no 
black or blue annealed sheets on hand, and very lim- 
ited amounts of the galvanized. The following are the 
market prices, but no assurance is given of jobbers 
being able to ship. 

To retailers, f.0.b. Chicago: No. 28 black sheets, $6.52 per 
100 lb.; No. 28 galvanized sheets, $7.77 per 100 Ib. 

SASH CoRD AND SASH WEIGHTS.—Sash cord is be- 
coming very scarce, due to the pronounced shortage of 
cotton, and to the Government demand for cotton 
cordage. In some cases the Government is taking the 
entire output of mills for use in the emergency ship 
building program. Local sales are comparatively light. 
Sash weights are also becoming difficult to secure, and 
local jobbers are limiting shipments. Prices on both 
cord and weights are very firm. Prices are same as 
quoted last week. 

We quote from jobbers’ stocks, f.o.b. Chicago: Silver Lake 
sash cord, No. 7, $21.50 per doz.; Sampson sash cord, No. ¢, 
$21.25 per doz.; Revenoc sash cord, No. 7, $14.10 per doz 

SaAsH WEIGHTS.—From jobbers’ stocks, f.o.b. Chicago: In 
ton lots, $50 per ton; in smaller lots, $52 per ton. 

Saws (Cross-Cut and Wood).—Cross-cut and wood 
saws are moving freely at this time, the dealers evi- 
dently expecting a heavy Fall and Winter trade. Some 
makes are reported to have advanced recently, and 
other advances would prove no surprise. Manufactur- 
ers are facing difficulties in the matter of labor and 
raw materials, and the situation is apt to grow worse. 

We quote from jobbers’ stocks, f.o.b. Chicago: Crosscut, 
2-man, hollow back, with champion tooth, E-8 Disston, No. 
$1.75 each; No. 5%, $1.93; No. 6. $2.10; No. 644, $2.28: 
2-man, crown pattern, common tooth, Disston, No. 4. $2.40 
each; No. 41%4, $2.65; No. 5, $3; No. 5%, $3.30; No. 6. $3.60; 
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Disston’s 1-man, No. 23 pattern, No. 244, $1.88 each; No. 3, 


$2.25; No. 3%, $2.62; No. 4, $3; No. 444, $3.38; No. 5, $3.75. 

Buck Saws.—Best grade, $15.20 per doz.; medium, $12.40 
per doz.; cheap, $10.50 per doz. 

Stove PIPE.AND STOvE Boarps.—Makers of stove 
pipe are having great difficulty in getting sheets, and 
have withdrawn all prices on their product. Jobbers 
are shipping allotments to the dealers whose orders 
were placed early in the season, and predict that those 
who failed to order will be practically unable to get 
pipe and elbows for the Fall trade. There is no surplus 
of stove boards on the market, although local jobbers 
have fair stocks. The patterns and sizes have been 
materially cut. 


We quote from jobbers’ stocks, f.o.b. Chicago: Square 
crystal stove boards, wood lined, 24 x 24, $11.60 per doz.; 
26 x 26, $13.65 per doz.; 28 x 28, $16 per doz.; 30 x 30, 
$18.05 per doz.; 33 x 33, $21.70 per doz.; 36 x 36, $25.95 per 
doz. ; square crystal stove boards, paper lined, 18 x 18, $6.20 
per doz.; 24 x 24, $7.50 per doz.; 26 x 26, $8.30 per doz.: 
28 x 28, $9.20 per doz.; 30 x 30, $10.90 per doz.; 32 x 32. 
$12.90 per doz.; 35 x 35, $16.15 per doz. Prices subject to 
10 per cent discount in case lots. 

STEEL TRAPS.—There is little doubt but that the 
trapping season will create a heavy demand for steel 
traps, as fur is high in price and in great demand. 
One of the principal makers of traps is now heavily 
engaged in war work, and it is not at all improbable 
that it will be called upon for 100 per cent of capacity 
by the first of the year. As a result, there is almost 
sure to be a shortage of traps. Dealers who have not 
placed their orders would do well to get them in as 
soon as possible. 

We quote from jobbers’ stocks. f.o.b. Chicago: Victor traps, 
No. 0, $1.40 per doz.; No. 1, $1.65 per doz.; No. 144, $2.48 per 
doz.; No. 2, $3.46 per doz.; No. 3, $4.61 per doz.; No. 4, $5.44 
per doz.; No. 91, $2.32 per doz.; No. 91%, $3.29 per doz. 


ONEIDA JumMP Traps.—No. 0, $1.91 per doz.; No. 1, $2.25 
per doz.; No. 1%, $3.36 per doz.; No. 2, $4.94 per doz.: No 


$6.58 per doz. ; No. 4. $7.75 per doz.; No. 12, $5.40 per doz. : 
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No. 13, $7.04 per doz.; No. 14, $8.21 per doz.; No. 91, $2.81 
per doz.; No. 91%, $3.99 per doz. 

NEWHOUSE TraPs.—No. 0, $3.09 per doz.; No. 1, $3.63 per 
doz.; No. 1%, $5.44 per doz.: No. 2, $8.04 per doz.; No. 3, 
$10.78 per doz.; No. 4, $12.65 per doz. All prices include 
chains. 

TACKS.—Sales of tacks are slow, according to re- 
ports from the retail trade, but there is said to be an 
active demand from certain large manufacturers. Job- 
bers are carrying light stocks, but sufficient to meet 
the demand. 


We quote from jobbers’ stocks, f.o.b. Chicago: Upholster- 
ers’ tacks, 6 0z., 25-lb. boxes, 20c. per Ib.; bill posters’ tacks, 
6 0z., 25-lb. boxes, 19c. per Ib. 


WHEELBARROWS.—There is a good available supply 
of wheelbarrows in this section, with a rather light de- 
mand. Prices are firm on the following basis: 

From jobbers’ stocks, f.o.b. Chicago: No. 4 tubular bar- 
rows, all steel, $8 each; common tray or stave tray barrows, 
$2.50 each; angle leg, garden barrows, $4.50 each. 

WirE PRopucTts.—The makers of practically all 
types of wire products are facing heavy Government 
demands, and a curtailed steel supply. They could 
easily sell much more than they are able to manu- 
facture. No barbed wire is to be had at this time, and 
many other lines are very scarce. No wire cloth or 
poultry netting prices for next season have been an- 
nounced, and the manufacturers are taking no orders 
for future shipment. Jobbers are selling for immediate 
shipment, subject to stock on hand, invoices to take date 
of shipment, and prices to be those ruling at time 
order is taken. 


We quote from jobbers’ stocks, f.o.b. Chicago: Poultry 
netting as follows: Galvanized before weaving, 50 per cent 
discount; galvanized after weaving, 45 per cent discount 
from list. 

We quote from jobbers’ prices, f.o.b. Chicago: 12-mesh. 
black wire cloth, $2.25 per 100 sq. ft. base. This price of 
$2.25 is for sizes between 24-in. and 48-in. The 18-in., 20-in. 
and 22-in. took an advance of 10c. per hundred 
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OFFICE OF HARDWARE AGE, 
Pittsburgh, Sept. 24, 1918. 


HE victorious march that the American and Allied 

forces have been making into Germany since July 
18 last, and which will not stop until the Stars and 
Stripes and the flags of our allies are flung to the 
breeze over Berlin, has brought about in the past two 
or three weeks a further intense, urgent demand for 
iron and steel products for war essentials that our 
steel manufacturers are using every ounce of energy, 
strength and resources they have to meet. Only last 
week manufacturers of barbed wire met in Washington 
to consult with army officials over the situation, and to 
state what they can do in the matter of supplying up- 
ward of 50,000 tons of wire a month for the fighting 
lines in France, which quantity may be still greater. 
The enormous demand for barbed wire for war pur- 
poses now on, and which will last as long as the war 
goes on, is shown by the fact that to-day there are 
active inquiries in the market for about 60,000 tons 
of barbed wire for shipment to Italy, and for 65,000 
to 90,000 tons for shipment to Great Britain, Deliv- 
eries on these immense contracts are not to start until 
January next, but in the meantime American manu- 
facturers are making their plans to turn out these 
huge quantities of wire promptly and get the wire 
over to France just as fast as it is needed. ; 

Last week many meetings were held in Washington, 
D. C., between the Price Fixing Committee and the 
War Industries Board and the manufacturers of all 
kinds of iron and steel products, for the purpose of 
arriving at prices on these products for the quarter 
starting Oct. 1. So far, no definite word has come from 
Washington as to what action was taken by the Price 
Fixing Committee of the War Industries Board as to 
prices agreed upon, with the exception that semi-official 
reports are that a slight increase in prices of ore was 
agreed to, which has to be approved by the President 
before it becomes a law. The general impression that 
very few changes will be agreed upon by the committee 
on prices, the feeling at Washinbton being that iron 
and steel products are high enough and should not be 
further advanced. 

From Washington almost every day comes the cry to 
speed up production and get out steel in still larger 
quantities for the manufacture of war essentials. Steel 
manufacturers all over the country are doing all they 
can to increase their output and help speed the termi- 
nation of the war, but until there has been a material 
increase in output of pig iron, there is not much hope 
of having any. more steel made. The output of steel 


ingots in August is estimated at 3,500,000 gross tons 
or at the rate of 21,000,000 tons in the last six months 
of this year. However, in making finished steel articles 
from steel ingots there is a loss in conversion of about 
10 per cent, and this means an output of not quite 
19,000,000 tons of finished steel in the last six months, 
while the Government stated several months ago that 
it would need a minimum of 23,000,000 tons of finished 
steel for the war program for the second half of this 
year. This shows a loss of more than 4,000,000 tons 
over what can be supplied and what the Government 
wants, and how this is to be made up is a great ques- 
tion. Jobbers are getting very little steel products of 
any kind, their B-4 rating practically putting them in 
the discard, and their stocks of goods of all kinds are 
being steadily reduced, with little prospects of being 
replenished. 

The shortage in the supply of hardware goods of all 
kinds is steadily getting more acute, and jobbers are 
at their wits’ ends trying to find goods to meet their 
orders. On many lines of staple steel goods, stocks are 
almost wiped out, and distress calls made on the mills 
for goods fail to bring them. Some lines of goods have 
been stopped in their manufacture by the Government 
and will not be made again until the war is over. On 
other lines output is cut to 50 per cent or less by direc- 
tion of the Government, and the outlook is dark. The 
searcity of goods is cutting volume of sales very mate- 
rially and will continue to do so. The scarcity of labor 
is also being keenly felt, but employees are proving 
loyal and in many cases are working nights and Sun- 
days when asked to do so. 


BoLts, NUTS AND RIvETS.—The output of these goods 
is fairly heavy, they being in the preferential class, 
and steel mills are instructed to furnish the makers 
with steel if possible to do so. As yet nothing has 
been heard from Washington as to whether the War 
Industries Board has made any changes in prices on 
nuts, bolts and rivets for the quarter starting Oct. 1. 
Practically 95 per cent of the entire output of nuts, 
bolts and rivets is going to the Government on direct 
and indirect orders, and the quantity being furnished to 
jobbers is very small. Discounts for the quarter end- 
ing Sept. 30 are very firm and are as follows: 

Machine bolts, h.p. nuts, % x 4 in.: smaller and shorter, 
rolled threads, 50-10 off list; cut threads, 50-5 off list; larger 
and longer sizes, 40-10 off list. Machine bolts, c.p.c. and t. 
nuts, blank, 2.25c. per Ib. off list; c.p.c. and t. square and 
longer, 35-5 off list. Carriage bolts, % x 6 in.; smaller and 
shorter, rolled threads, 50-5 off list; cut threads, 49-10-5 off 
list; larger and longer sizes, 40 off list; lag bolts. 50-10 off 
list; plow bolts, Nos. 1, 2, 3, 50 off list; hot pressed nuts, 
square blank, 2.50c. per Ib. off list; hot pressed nuts hexa- 
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gon blank, 2.30c. per lb. off list; hot pressed nuts, square 
tapped, 2.30c. per lb. off list; hot pressed nuts, hexagon 


tapped, 2.10c. per lb. off list; c.p.c. and t. square and hexagon 
nuts, blank, 2.25c. per lb. off list; c.p.c. and t. square and 
hexagon nuts, tapped, 2.00c. per lb. off list. Semi-finished 
hexagon nuts, % in. and larger, 60-10-10 off list; 9/16 in. 
and smaller, 70-5 off list; stove bolts, 70-10 off list; stove 


bolts, 24%, per cent extra for bulk; tire bolts, 50-10-5 per 
cent off list. The above discounts are from present lists now 
in effect. All prices carry standard extras. 


CuT NaAILs.—Output is down to about 50 per cent of 
normal, and is likely to be still further reduced. The 
new demand is heavy, and many former consumers of 
wire nails, unable to get them, are now trying to buy 
cut nails but with very little success. Stocks of jobbers 
are very low and some are entirely out of the more 
common sizes. The prices quoted below on cut nails 
are for carload and larger lots, jobbers charging the 
usual advances to the trade for small lots from store. 

We quote cut nails in carloads and larger lots at $4 base 
per keg, f.o.b. Pittsburgh, jobbers and retailers charging $4.50 
and $4.75 per keg in small lots from store. 

IRON AND STEEL Bars.—Definite anid official an- 
nouncement has finally come out to the effect that im- 
plement makers are to have a reduction of $5 per ton 
in prices on all shipments of soft steel bars they re- 
ceive during the last six months of this year. In 
other words, the price charged to implement makers 
for soft steel bars would be 2.65c. instead of 2.90c., 
the latter price being charged to other consumers. It 
is said there was a good deal of politics in the reduc- 
tion of $5 on steel bars, the claim being that it was 
made to aid the farmers in buying farm implements at 
present prices. The demand for both iron and stee) 
bars is heavy and mills are sold up for some time. 
The prices quoted below are for carloads and larger lots, 
jobbers charging the usual advances for small lots from 
store. 

We quote steel bars rolled from old steel rails at 3c.; from 
steel billets, 2.90c. and refined iron bars, 3.50c., f.o.b. Pitts- 
burgh. 

PouLttry NETTING.—As yet no official announcement 
has come out from the manufacturers as to what prices 
on poultry netting will be in effect for next season’s 
trade. It is known, however, that prices for next year 
will likely be at least 25 per cent higher than for this 
year, and the supply will be very limited, owing to the 
short supply of wire. 

SHEETS.—The average rate of operation of the inde- 
pendent sheet mills in August was 60 per cent, but 
September is likely to show a falling off owing to the 
shortage in supply of sheet bars. Shipments of all 
grades of sheets in August were about 180,000 tons. 
The Government is a very heavy buyer of painted 
black and galvanized sheets, and the demand lately 
from the Government has been enlarged by reason of 
the steady advance of our American troops on the 
western front in France. Hurry-up orders are being 
placed with the mills for sheets to go to France, which 
they are filling and shipping as fast as possible. Fully 
95 per cent of the present output of sheets is going to 
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“IE demand for all kinds of hardware continues re- 

markably good. In fact, it is in excess of supplies, 
practically every jobbing house reporting an inability 
to keep up with business, which means a liberal carry- 
over of orders from day to day and more or less night 
work. Night work, however, is confined almost en- 
tirely to the shelf hardware trade, for the simple reason 
that the heavy hardware houses have not the goods to 
deliver. 

It was pointed out here a fortnight or so ago that the 
question of supplies with the heavy hardware houses 
was decidedly disquieting and that unless conditions 
materially improved the situation would soon become 
serious. The situation has become serious. It repeat- 
edly has been brought to the attention of Washington 
by the jobbers, but no encouragement has been forth- 
coming. 

Some of the New England manufacturing consumers 
of heavy hardware, and in a few instances retail deal- 
ers, realizing the gravity of the situation, have, unbe- 
known to the local jobbers, written personal letters to 
the War Industries Board asking that the Government 
take down the bars as regards heavy hardware. Past 
experience has taught, especially in connection with the 
national coal administration, that numbers count. This 
fact being true, every retail hardware dealer should 
make it a point to personally write to the War Indus- 
tries Board and plainly state his views on the attitude 
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the Government on direct and indirect orders. The 
prices quoted below on the different grades of sheets 
are in carload lots at mill, jobbers and retailers charg- 
ing the usual advances for small lots. 

Maximum prices on sheets in carloads and larger lots are 
as follows: Nos. 9 and 10 blue annealed sheets at 4.25c.; No 
28 Bessemer black, 5c., and No. 28 galvanized, 6.25c., rolled 
‘from either Bessemer or open hearth stock, all f.o.b. mill, 
Pittsburgh, in carload and larger lots, actual freight to point 
o fdelivery addded. Dealers will charge the usual advance 
for small lots from store. 

TiN, PLATE.—Plans have been completed for the dis- 
tribution of pig tin to the American tin plate mills in 
1919, and they are to receive 80,000 gross tons, which 
it is believed will be an ample supply to meet their 
needs. Prices are to be fixed from time to time, and 
all American manufacturers of tin plate will pay the 
same prices for pig tin. Starting Oct. 1, tin plate mills 
will operate by order of the Government to only 70 
per cent of capacity. We quote coke tin plates on con- 
tracts and in small lots at $7.75 per base box, f.o.b. 
mill, Pittsburgh, effective Nov. 7, prices on all sizes 
of terne plates are as follows: 
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17.00 per package 
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WirE Propucts.—Lately 56,000 tons of four point 
black painted barb wire were allocated to the mills, 
and now comes the announcement that active inquiries 
are in the market for 60,000 tons of barbed wire for 
shipment to Italy, and upward of 90,000 tons for ship- 
ment to Great Britain. It is believed starting with 
January the Government will take practically all of 
the barbed wire made in this country, and which is es- 
timated now at 50,000 tons per month. Present output 
of wire and wire nails is not more than 50 per cent 
of capacity, nearly all of which is going to the Govern- 
ment, and it is said there will be no plain wire for 
jobbers over the remainder of this year, and likely dur- 
ing the entire period of the war. Stocks of nails and 
wire held by local jobbers are very low, and on some 
sizes of nails they do not have a keg in stock. Gov- 
ernment prices in effect until Sept. 30, in carloads and 
larger lots, on which jobbers charge the usual advances 
for small lots from store, are as follows: 

Wire nails, $3.50 base per keg; galvanized, 1-in. and longer, 
including large-head barb roofing nails, taking an advance 
over this price of $2, and shorter than 1 in., $2.50. Bright 
basic wire, $3.35 per 100 lb.; annealed fence wire, Nos. 6 to 9, 
$3.25; galvanized wire, $3.95; galvanized barb wire and 
fence staples, $4.35; painted barb wire, $3.65; polished fence 
staples, $3.85; cement-coated nails. $3.40 base; these prices 
being subject to the usual advances for the smaller trade, all 
f.o.b. Pittsburgh, freight added to point of delivery, terms 
60 days net, less 2 per cent off for cash in 10 days. Discounts 
on woven-wire fencing are 47 per cent off list for carload 
lots, 46 per cent for 1000-rod lots, and 45 per cent off for 
small lots, f.0.b. Pittsburgh. 
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of that body. The jobber is absolutely dependent on 
the War Industries Board for supplies, and the retailer 
is in turn dependent upon the jobber. There is hardly 
a city or town of any importance in New England but 
what contains one or more industries engaged on Gov- 
ernment work. These plants are largely dependent 
upon the New England jobber for supplies. Any in- 
ability to get heavy hardware naturally tends to slow 
up the output of the manufacturer. 

The War. Industries Board can change the whole 
situation quickly by transferring the heavy hardware 
jobber from Class B4 to a higher rating. The mills of 
the country in a great many instances are catching up 
on orders, so that deliveries on Class A priorities are 
fairly prompt. If the heavy hardware jobbers were 
placed in Class A 1, 2 or 8 it would materially help. 
Until such action is taken the New England jobbers 
believe that the War Industries Board may expect in- 
dustrial New England to backslide in its munition out- 
put. In addition to keeping supplies from the hardware 
jobber, a movement is on foot to regulate the selling 
price on hardware, which has raised a storm of protest 
all over the country. 

The New England hardware jobbers say they have 
no desire to hog matters. All they want is something 
to do business with. 

Shelf hardware shipping rooms all contain large 
numbers of seasonable goods. Occasionally a retail 
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house calls for unseasonable things, but such business 
is growing steadily smaller each day. Now that the 
questionnaires are being mailed out to the men between 
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the ages of 18 and 36 years, the question of labor is 
brought forcibly to the front. There is not a branch 
of the hardware trade but that will be hard hit by the 
draft.- The biggest holes, it is generally believed, will 
be made in store forces. Of course a number of the 
salesmen come under the draft, but a large percentage 
of the boys are married and have been for several 
years, so they are not apt to be called for some time. 
The insurance companies tell us that as near as they 
can figure, about 80 per cent of traveling men are mar- 
ried. Many reasons for this fact are advanced, the 
most common one being “home cooking.” 


ANVILS.—Little that is new has developed in the mar- 
ket for anvils. Large sizes continue in good demand 
and stocks are badly broken. Small sizes apparently 
are not wanted, but prices for them are strong, in sym- 
pathy with those on desired goods. 

We quote from jobbers’ stocks: Standard makes, 22c. 
per lb 

AxES.—One cannot help being impressed with the 
number of orders for axes. They are far in excess of 
stocks and it will be many weeks before the jobbers 
catch up on business, if they ever do. The New Eng- 
land Fuel Administrator quite recently issued an appeal 
to people to use more wood, with a view to conserving 
coal. His appeal undoubtedly has helped the axe busi- 
ness. 

We quote from jobbers’ stocks: Single bit axes, $15 to 
$17 a doz.; double bit axes, $19 to $21 a doz. 

BARBED WIRE.—Recent orders placed for barbed wire 
by the Government for use abroad make it certain that 
the manufacturers will be unable to give attention to 
domestic business for many months. By the end of the 
war there will be thousands upon thousands of tons of 
second-hand barbed wire in France that the Govern- 
ment will not reclaim. Some enterprising American 
can find a use for this and possibly can buy it at a very 
attractive figure. 

We quote from jobbers’ stocks: Barbed and plain twist, 
pony reels, $5.85 per 100 lb.; eight-rod reels, $5.25. Plain 
twist, $5.05 per 100 lb. Staple in whole casks, $5.85; in 
broken casks, $7. 

BATTERIES —The National Carbon Co. announces an 
advance in dry batteries amounting to 4c. each. 


BoLts AND Nuts.—The local jobbers since last re- 
ports have been getting some bolts from the mills, but 
not in sufficient quantities to supply orders. However, 
local stocks are so badly broken that jobbers are very 
thankful to get anything. Nuts are even scarcer than 
bolts, the mills not making many shipments. Prices 
here are very strong. 

We quote from jobbers’ stocks: Machine bolts with S. F. 
nuts same as with H. P. nuts, less 10 per cent, plus semi- 
finished nuts, at 50 and 10 per cent; machine bolts with 
Cc. T. and D. nuts, 4 x % in. and smaller, 20 per cent dis- 
count; 4% x % in. and larger, 15 per cent discount; with 
H. P. nuts, 4 x % in. and smaller, 25 per cent discount; 
4% x % in. and larger, 20 per cent discount; common car- 
riage bolts, 6 x % in. and smaller, 25 per cent discount; 
6% x % in. and larger, 15 per cent discount; stove bolts, 
1000 lots, 60 per cent discount; bolt ends, 20 per cent dis- 
count. Semi-finished nuts, 9/16 in. and smaller, 60 per cent 
discount; 5 in. and larger, 50 and 10 per cent discount; 
finished case and hardened nuts, 50 per cent discount; C. T. 
and D. or H. P. nuts, blank or tapped, 200-lb. kegs, list 
plus le. Tap bolts, list plus 25 per cent discount. 

CHAIN.—The deadlock in the chain situation con- 
tinues. . In the meantime orders for chain are accumu- 
lating in jobbers’ hands and, judging from the unfilled 
tonnage, it will take many weeks for them to catch up 
with business after the manufacturers begin shipping 
goods. Because of the condition of the supply outlook 
local prices are largely nominal. 

We quote proof coil, self-cotored chain from jobbers’ 
stocks: 3/16 in., $17.10; % in., $14.55; 5/16 in., $13.55; % 
in., $13; 7/16 in., $138; % in., $13; %& in., $13 per 100 Ib. 
B. B. chain, add 2c. per lb. Long link chains, 1c. extra. 

CHISELS —A good demand for sidewalk chisels is de- 
veloping and inasmuch as nobody appears to have a 
very large supply an early cleanup of the market is ex- 
pected. Prices are very firm. 

We quote from jobbers’ stock: Chisels, socket, O. S. C., 
$6.90 per dozen; No. 3% C., $8.40 per dozen. 

CuTLERY.—Those jobbers who are fortunate enough 
to have cutlery supplies have no trouble whatever in 
finding customers. It is a certainty that the supply 
Situation will be'no better during the balance of 1918, 
at least. It would appear then good judgment for the 
retail dealer to order his Christmas goods as early as 
possible. He wants to make up his mind, however, that 
he is liable to be disappointed in allotments made him 
by the jobber, nine cases out of ten. 

Clippers.—Orange, best grades, 6-in., $11.50 per dozen; 
practical, 7-ir,, $9.20; practical, 7% in., $9.20. 


acnives-rOrdinary pocket kinds, most ,makes, $7.50 per 
ozen. 


Razors.—Best grades of full hollow ground, open blade. 





67 


square or round point, flat rubber handles, $27 per dozen; 
other grades, $24, $22.50 and 

Scissors.—Heinisch and Wiss goods quoted as per revised 
price list of July 5. Popular-priced goods (warranted) all 
sizes, $4 per dozen. Low-priced goods, all sizes, $2 per 
dozen. Army kit scissors, $2 per dozen. 


Shears.—High grade japanned, 6-in., $8.60 per dozen; 


6%4-in., $9.20; 7-in., $9.70; 714-in., $10.25; 8-in., $10.80; 8%4- 
in., $11.35; 9-in., $13.45; 10-in., $16.70; 11-in., $18.85; 12-in., 
$20.45; 13-in., $22.60. Popular-priced goods (warranted), all 
sizes, $4 per dozen. Low-priced goods, all sizes, $2 per dozen 


Snips.—Dental, 7-in., $9.80 per dozen; electrician, 5%-in., 
$11.40; better goods, $28.75 and $31.65. 

FILes.—Everybody appears short of files and the 
prospects are that the situation will not materially im- 
prove until after the war. There are so many manu- 
facturers engaged on Government work that calls for 
the use of files the makers have little or no time to de- 
vote to regular line trade. Prices. here are strong. 

We quote from jobbers’ stocks: Nicholson and Black Dia- 





mond files, 50 per cent discount; Arcade, Great Western 
and similar brands, 50, 10 and 74% per cent discount ; Chelsea 
hand files, list; American machine cut files, 50, 10 and 7% 


8 x 3/16 in., 





wh 


per cent discount. Extra thin taper files, si 


8 x \ in. and 8 x 5/16 in., taken an advance of 2 in. over 
the slim list; 8 x % in., taken an advance of 1 in. over the 
slim list. 


GALVANIZED BARsS.—The local market at the moment 
appears to be well cleaned up on galvanized bars, but 
jobbers in a number of instances say they have enough 
stock coming forward to carry them along for a time. 
There is reason to doubt this feeling of security, how- 
ever. Shipyards have a way of finding out whenever 
a jobber gets in a car of bars, and the minute he does 
Mr. Jobber is suddenly relieved of his stock. The ship- 
yard men say they can use all the galvanized bars they 
can get this winter. 

We quote from jobbers’ stocks: Flat galvanized bars in 
stock, 1 x \% in., 12 ft. long, $9.50 per 100 ib.; 1 x 3/16 in., 
12 ft. long, $9; 1 x \ in., 16 ft. long, $8.80; 14% x %& in., 16 
ft. long, $8.80. 

Round galvanized bars in stock, % in., 18 ft. long, $8.80 
per 100 Ib.; % in., 18 ft. long, $8.70; % in., 18 ft. long, $8.60. 

GALVANIZED PAILS.—Each day there is a good out- 
ward movement of galvanized pails, and jobbers report 
more or less difficulty in keeping normal stocks on hand. 

We quote from jobbers’ stocks: Common galvanized pails, 
light finished, 8-qt., $3.96 per doz. ; 10-qt., $4.48; 12-qt., $4.98; 
common stock pails, light finished, 14-qt., $5.52 per doz. 
Common pails, heavy finished, 14-qt., 50 lb. to the dozen. 
$9.28 per doz.; lighter weights, 14-qt., $7.20. 

GLass —Prices on glass are very strong on the re- 
cently revised basis. Salesmen on the road, especially 
those covering the cities, are in a great many instances 
sending in some good class orders. Not all of the job- 
bers have any great amount of stock on hand, however. 


We quote from jobbers’ stocks: Glass, single A and B, first 
three and above first three brackets, 79 per cent discount from 
the list; double A, 80 per cent discount; double B, 80 and 10 
per cent discount; A and B quality by the light, 75 and 10 
per cent discount; single lights, 75 and 10 per cent discount; 
box, 79 per cent discount. : 

Rolled glass; Plain cathedral, 18c. per sq. ft.; monumental 
figured, %-in. thick, 20c. per sq. ft.; double ground, 23c. per 
sq. ft 

Skylight glass; Rough or rolled, %-in. thick, 16c. per sq. 
ft.; 3/16-in. thick, 20c. per sq. ft.; %4-in. thick, 25c. per sq. ft. 

GUNS AND AMMUNITION.—There Will be plenty of 
deer in Maine this season, but few hunters. Deer were 
not hunted as hard as usual last year and they win- 
tered very well. Other big game is reported more plen- 
tiful than for some years, moose especially having 
gained rapidly under the protection of the four years’ 
close time that expires Nov. 1, 1919. Probably no 
branch of the hardware business has been hit harder 
by the war than the gun and ammunition. 

Most of the young men who naturally would buy 
guns this season are in either the army or navy. The 
older men already have their guns, but very few of 
them will visit the woods this season, consequently they 
are buying practically no ammunition. In addition, 
trap shooting is greatly curtailed, followers of the game 
evidently having other things to attract their attention. 

Two years previous to our entering the war the gun 
and ammunition business was above normal, because of 
the formation of home guards and similar military or- 
ganizations. Last year business was just below nor- 
mal, for the youth of the country was not drafted into 
the army. This year the hardware trade expects busi- 
ness will be absolutely flat, and judging from present 
indications their predictions will come true. 

Because all of the gunmakers are engaged on Gov- 
ernment work it is impossible for the hardware dealer 
to get rifles or pistols. Single and double barreled shot- 
guns are in fair supply, because almost everybody car- 
ried over stock from last season. Prices for them have 
not materially changed. Pistols, on the other hand, are 
bringing big money and are in excellent demand. For 
instance, a Colt pistol that sold in a retail way before 
the war at $17 to-day easily brings $40. The Govern- 
ment is taking all the pump guns it can get its hands 
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on. General Pershing’s initial order was for 40,000 of 
them. Shortly after Pershing arrived in France he 
discovered that the French in chasing the Germans did 
little execution. So he ordered the sawed-off pump gun 
for the doughboys. It was found these guns would 
shoot through several thicknesses of %-in. boards, and 
that the soldier without taking aim could do consid- 
erable execution. In less than a week after chasing the 
enemy with such guns the Germans began to howl that 
they were a violation of the rules of warfare. While 
the hardware trade is. unable to get pump guns, every 
man in it is perfectly willing to forego sales so long as 
the doughboys continue to “pump” the Germans. 

Some time ago the hardware trade was informed it 
was wise to stock up with ammunition because later 
the Government would need every pound manufactured. 
For that reason everybody has some stock on hand. 
But, inasmuch as prices for same are about double those 
quoted before the war, it is easy to figure out why the 
demand for loaded shells is light. 

Hack Saws.—The hack saw situation is unchanged. 
Jobbers say they could do a good business if they had 
the goods. 

We quote from jobbers’ stocks: 
lots or over, 15 per cent discount. 

HANGERS.—The Richards & Wilcox Company, makers 
of hangers and similar goods, have announced an ad- 
vance of 10 per cent in prices. 


HORSESHOES.—Some of the local jobbers have with- 
drawn their prices on horeshoes, which would indicate 
one of two things. Either the jobber has nothing to 
sell or the general trade anticipates an advance in 
prices. Gossip has it that prices will be higher on or 
before Oct. 1. 

We quote from jobbers’ stocks: Standard makes, in 100-lb. 
kegs, to dealers at Maine, New Hampshire, Vermont, Massa- 
chusetts and Rhode Island points, $7.50-per keg; to Con- 
necticut trade, $7.25 per 100-lb. keg. 

IRON —Local jobbers have received practically no 
iron since last reports and the supply situation is quite 
serious. Stocks are so badly broken that the jobbers 
are asking the buyers to give them authority to ship 
the nearest thing possible if desired sizes are out of 
stock. The demand for iron is accentuated by the 
scarcity of steel. Iron prices are extremely strong. 

We quote from jobbers’ stocks: Refined iron, $4.77 base 
per 100 lb.; hoop iron or bands, $5.02; Norway iron, $16; 
H. & P. best iron, flats, rounds and squares, $5.75: ovals, half 
ovals, half rounds, bevels and half rounds, $7. Broken 
bundles, add lsc. a lb. Quantity differentials charged on all 
iron under 2000 to 1000 Ib., 30c. per 100 Ib.; under 1000 Ib., 
70c. per 100 Ib 

NAILs —The nail situation is about the same. Occa- 
sionally a jobber gets in a car, but he is so far behind 
on orders that he has just about given up hope of ever 
catching up. The manufacturers are beginning to clean 
up on Government orders and it is hoped here that 
they will be allowed to give a little attention to regu- 
lar line trade. 

We quote from jobbers’ stocks: Cut nails, 12, 20, 30, 40, 50 
and 60 pennyweights, inclusive, $6.25 per keg base. 

Sheathing Nails.—2% and 3%-in., $6.25 per keg base 

Spikes.—7 and 8-in. spikes, $6.25 per keg base. ; 

Wire Nails.—Wire, $4.75 to $5 per keg base. Coated wire 
nails, count keg, $5.05 base. Coated wire nails, 100-lb. kegs, 
$6.05 base. 

RIVETS —Some of the local jobbers’ stocks of rivets 
have been taken over by the Government, which places 
them and the consumer at a considerable disadvantage. 
Judging from the attitude of the mills in regard to 
shipments, it will be some time before the local jobbers 
have much of anything to offer for sale. 

We quote from jobbers’ stocks: Norway iron rivets 40 per 
cent discount; structural rivets, 7.25c. base per pound. 

RUBBER TIRE CHANNEL.—Jobbers are finding it more 
and more difficult to supply orders for rubber tire chan- 
nel all the time. 

We quote from jobbers’ stocks: 
per 100 Ib. 

SADDLERY HARDWARE.—The Covert Manufacturing 
Company, maker of saddlery hardware, announces an 
advance amounting to about 10 per cent in its price 
list. 


SASH CorD.—The recent pronounced weakness of the 
cotton market has greatly encouraged the local hard- 
ware trade, imasmuch as it is taken for granted 
that prices for sash cord will be lower sooner or later. 
Sash cord makers, however, are so far behind on 
orders and the process of manufacture is so slow it is 
doubtful if there is any immediate change in their 
price lists. 


We quote from jobbers’ stocks: Spot cord, No. 7, 90c. per 
lb. Nos. 8 to 12, 89c. Silver Lake B, 90c. per Ib. Phoenix, 
No. 6, 68c. per Ib.; No. 7, 66c.; Nos. 8 to 12, 65c. 


Screen Doors.—Although it was not generally ex- 


Hack saws, in one gross 


tubber tire channels, $7 
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pected at this season, there has been an advance of 10 
per cent in certain makes of screen doors. The new 
prices apply to next season’s goods, and it is expected 
the readjustment will be. general within a compara- 
tively short time. 


Screws.—Although the jobbers are getting some 
screws from the manufacturers right along, they are 
not receiving enough to fill all requirements and con- 
tinued broken stocks are noted. There is a gradual 
increase in the demand each week. Prices hold very 
firm. 

We quote from jobbers’ stocks: Flat head bright wood 
screws, 70 and 20 per cent discount; iron machine screws, 
45 per cent discount; coach screws, 35 per cent discount: 
cap screws, 40 per cent discount; set screws, 45 per cent 
discount. 

ScyTHES.—Recent frosts put a crimp in the farmer’s 
fruit and vegetable crops, thereby crowning a year of 
drawbacks for the food raisers. In addition, the farmer 
has been informed that his fertilizer next season will 
cost him several dollars per ton more than it did last. 
Notwithstanding all these discouraging features the de- 
mand for scythes holds up well, according to salesmen 
operating in country territories. 

We quote from jobbers’ stocks: Clipper, $16; solid steel, 
$16.50; Little Giants, $16.50; brush and bramble, $16.50 

SKATES.—No improvement is noted in the demand 
for skates. Prices are no more than steady on last 
season’s basis. 


SLEps.—The demand for sleds is perhaps a little less 
active, but enough orders are coming in all the time 
to keep the market in an extremely healthy condition. 
There is a possibility of a shortage a little later, accord- 
ing to some of the jobbers. 

We quote from jobbers’ stocks: Flexible Flyers, 1/3 per 
cent discount; Paris manufacturing goods, 30 per cent dis- 
count, 

STEEL.—Never before in the history of the local trade 
have stocks been in such poor shape as they are to-day. 
The mills make no bones of stating that they cannot 
ship on Class B-4 orders, but they admit they can give 
fairly prompt shipments on any Class A orders. The 
local jobber, therefore, is solidly up against it for sup- 
plies. In his effort to ship something on every order 
he is obliged to ask the buyer to let him use his own 
judgment as to sizes when goods called for are out of 
stock. Realizing the situation, consumers are giving 
all possible help to the jobber, for he is their only 
salvation. There is much apprehension on everybody’s 
part as to the future. 

We quote soft steel bars from jobbers’ stocks: Flat bars. 
stock lengths, not wider than 6 in. or thicker than 1 in., per 
100 Ib., $4.17 base; rounds and squares, 1% in. and under, 
$4.17 base per 100 Ib. 

Angles and channels, tees, under 3 in., stock lengths, $4.17 
base per 100 Ib. 

Cold rolled steel, rounds up to 1 15/16 in, and squares and 
hexagons, flats, list plus 13 per cent. Tire steel, 14% x '» in. 
and larger, $5.15; thinner and narrower, $5.40. 

American calking steel, full bundles, $6.75 base per 100 Ib.; 


broken bundles, $7.25. 


TacKs.—The tack sttuation has not changed notice- 
ably since last reports. 

We quote from jobbers’ stocks: Tacks, $11.12 base per 100 
Ib. Add to base extras as per differentials last reported 

Copper tacks, sizes % to 1% base, 55¢c. Extra charge is 
made for small sizes. 

Twist DRILLS —A continued good call for high speed 
drills is noted, but the market: is lightly supplied with 
them and prices hold remarkably strong. Other kinds 
of drills can be had, but the call for them is not above 
normal. 

We quote from jobbers’ stocks: Carbon drills, sizes up to 
1'%4-in.. 45 per cent discount. High speed drills, prices on 
application. 

WASHERS.—The leading feature of the washers mar- 
ket is the scarcity of goods. Jobbers say there is 
plenty of call for them, but nothing to ship, as the 
manufacturers are backward on deliveries for fear of 
breaking some Government ruling. This department 
of the hardware trade is one that needs urgent atten- 
tion of the War Industries Board, for unless some re- 
lief is given within the immediate future, there are 
a lot of New England industries engaged on Govern- 
ment work that will actually suffer for washers. 

We quote from jobbers’ stocks: Malleable washers, per Ib. 
2c. base; cast washers, %-in. and smaller, 6c. base: larger, 
5e. Cut washers, in 200-lb. kegs, list. 

WirE C1LotH.—Contrary to general expectations, 4 
demand for wire cloth still exists. To be sure, it 1s 
small, but enough to warrant a continuation of market 
quotations. 


We quote from jobbers’ stocks: Black wire cloth, 12 mesh, 
$2.65; black wire cloth, 14 mesh, $3.15. Quotations for 
ee from factory are 10c. less than those from jobbers 
stock. 
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CLEVELAND 


OFFICE OF HARDWARE AGE, 
Cleveland, Sept. 24. 

penne price regulations by the Government to 

cover jobbing prices on wire, nails, bolts and nuts 
and other products are being worked out. Under these 
regulations nails and wire will be placed on the same 
basis as various other steel goods that are sold from 
jobbers’ stocks, that is, the jobber’s price will be the 
Pittsburgh base price, plus 17c. for freight to Cleve- 
land, 1 a ton for jobber’s profit, and in the case of 
nails 1c. extra for the keg. The new prices on nails 
and wire and railroad spikes and fence staples have 
been announced by the jobbers under the new regula- 
tions, and prices on nuts and bolts will be given out 
within a few days. It is understood that Government 
price fixing will shortly be extended to various lines of 
heavy hardware not at present regulated. The mat- 
ter is now in the hands of the War Industries Board. 

One important question that confronts the jobbers in 
relation to the Government regulation of nail prices is 
whether jobbing houses must make all sales at the Gov- 
ernment price or whether they will be permitted to 
follow their past policy of charging 25c. more for 
nails for the factory trade. This higher price has 
been charged the factory trade because jobbers are 
compelled to make deliveries at considerable distance 
and for the further reason that the higher price pro- 
tects the retail dealers and permits them to secure at 
least a portion of the factory trade. Another question 
that has come before the jobbers is whether the Gov- 
ernment will not go a step further and regulate the 
retail selling prices on nails and wire. 

The retail demand for hardware is very good, accord- 
ing to reports of many Cleveland dealers. Retailers’ 
stocks are in fairly good condition, with the. exception 
of those lines on which there are shortages. The trade 
generally, however, is following a hand-to-mouth policy 
in placing orders. 

The situation in respect to the jobbing trade is get- 
ting worse and the growing scarcity of material is sure 
to reflect more and more upon the retail trade. Job- 
bers are doing a good volume of business and their 
shipments are considerably larger than their receipts. 
Jobbers are not seeking future business but some busi- 
ness for future delivery is being booked in some cases 
without price. Dealers are buying garden hose, wire 
cloth, refrigerators and some other lines for spring de- 
livery, fearing that because of shortages they will be 
unable to get shipments later. Some of the jobbers are 
supplying their salesmen with stock lists showing the 
sizes and kinds of merchandise in broken stocks. These 
lists enable the salesmen to advise the trade as to what 
can be supplied or not and at the same time aids the 
jobber in working off some odds and ends. 


AUTOMOBILE ACCESSORIES.—Manufacturers of auto- 
mobile accessories report business very good and the 
volume of sales by jobbers and retailers is satisfactory. 
With the curtailment of automobile production there 
is a good demand for accessories for fixing up old cars. 

The manufacturers of automobile tires have begun 
to eliminate various odd sizes under the program an- 
nounced a few weeks ago. The demand for casings 
is fairly active. Many car users fearing that they will 
be unable to secure tires when needed, are anticipat- 
ing their wants. While there is no marked shortage at 
present, deliveries are slow on some sizes. The pres- 
ent restrictions upon the manufacturer of tires to 50 
per cent of normal output, made by the Government, 
continue until Oct. 1, and it has not yet been announced 
whether the tire output will be further restricted after 
that date. 

AXxES.—The shortage in axes has become very serious. 
The demand is heavy but jobbers are unable to take 
care of the trade. One Cleveland jobber has can- 
vassed the bulk of the manufacturers in the last few 
days but was unable to replenish his stock of axes. 

BoLts, NUTS AND RIvETSs.—Under the Government 
plan of extending its control of prices discounts on 
bolts and nuts will be regulated by the Government. 
These discounts have not yet been announced and until 
officially reported present prices are being quoted, 
these being as follows: 

Machine bolts, cut thread, small sizes, 40 per cent off the 
list; large sizes, 35 off list; large machine bolts, 25 off; 
stove bolts, 65 and 5 off; nuts, hot press, square tapped, 
$1.50 off; hot press, square blank, $1.70 off; hexagon nuts, 
blank, $1.50 off; hexagon nuts, tapped, $1.30 off. 

CuTLERY.—All kinds of cutlery are becoming scarce, 
the shortage being more pronounced in pocket knives, 
for which there is a heavy demand. 


EAVE TROUGH AND CONDUCTOR PIPE.—Jobbers still 


have limited stocks of eave trough and conductor pipe, 
the demand for which is light. 

ELECTRIC HEATERS.—Electric heaters were in good 
demand last winter but: will be practically off the mar- 
ket during the coming winter. The Government has 
expressed its opposition: to the use of these heaters 
except where electricity is produced from water power, 
and. jobbers have been unable to secure new shipments 
of heaters for several months. 

ELECTRIC LAMPS AND ACCESSORIES.—Following the 
wishes of the Government in line with reducing the 
number of products in a line, electric lamp manufactur- 
ers have discontinued the making of 20, 60 and 120 
watt standard carbon filament lamps and Gem lamps, 
and have announced that carbon lamps will be stand- 
ardized by the manufacturer of three sizes, rated in 
candlepower, which are practically 25, 50 and 100 watt. 
An advance of 8 to 10 per cent has been made on 
sockets, rosettes and wiring material. 


ENAMEL WARE.—Stocks of enamel ware are becom- 
ing lower and the situation is expected to grow worse. 
Retailers are getting some goods that were ordered 
months ago and so far are able to take care of their 
trade fairly well. 

FILES.—Some of the jobbers have been able to secure 
shipments of files recently and have fair stocks. The 
demand continues very heavy. 

FLASH LIGHTS.—The American Ever Ready Works 
has advised the trade of its withdrawal of all prices 
on its Daylos, Tungsten and Crescent flash lights and 
batteries effective Sept. 19. New prices will be an- 
nounced shortly. 

GALVANIZED WARE.—It is becoming increasingly dif- 
ficult to place orders for galvanized ware. The de- 
mand is rather light. 

HANDLES.—A price advance of 10 per cent has been 
made on rake, fork, hoe and other farming tool handles. 
Deliveries by manufacturers are slow. Jobbers are 
taking orders for spring delivery. 

HATCHETS.—Some of the hatchet manufacturers 
have advanced prices 15 per cent. The demand is un- 
usually heavy and jobbers’ stocks are depleted. One 
leading manufacturer has notified jobbers that he has 
some polished hatchets in stocks, but when these are 
gone he may not be able to furnish any more. Manu- 
facturers have greatly reduced their number of pat- 
terns in hatchets. 

HoRsE SHOES.— Manufacturers have withdrawn horse 
shoe prices until Oct. 1 and this is taken to mean that 
prices will probably advance. Horse shoes are in 
good demand and stocks at present are in fair shape. 

Hor PLATES.—Jobbers this week placed in effect a 
price advance of 10 per cent on hot plates, following 
a recent advance by the Odin Stove Co., Erie, Pa. 

INSULATING MATERIAL —There is a very heavy Gov- 
ernment demand for rubber covered ‘wire and cables, 
particularly for the smaller gauges. The Detroit 
Insulated Wire Co. has notified the trade that it will 
not accept orders in quantities for one of the smaller 
gauges and that it has eliminated some of its lines. 

Lock SETS AND BUILDERS’ HARDWARE.—A price ad- 
vance of about 10 per cent has been made on lock sets 
and builders’ hardware. 

NAILS AND WIRE.—Jobbers’ prices on nails and wire 
have been advanced to conform with the Government 
regulations. Shipments of both nails and wire are 

ming very slowly from the mills. Jobbers’ stocks 

re inadequate to meet the demands. The demand for 
both nails and wire continues heavy. New jobbers’ 
prices for less than carload lots are as follows: 

Wire nails, $4.68 per keg; galvanized wire, $5,13 per 100 
Ib.; No. 9 annealed wire, $4.33 per 100 Ib. 

PouLTRy NETTING.—Orders for poultry netting are 
being taken for January delivery. The supply is 
scarce and the material may not be had later. 

REFRIGERATORS.—Refrigerators are now being sold 
for December and February delivery. Manufacturers 
are loaded up with Government work and the output 
for the coming season will doubtless be greatly re- 
duced. About one-half of the styles have been elim- 
inated. 

Screws.—The demand for screws continues steady. 
Prices are unchanged as follows: 

Bright steel screws, 75 and 10 off the list; bright head 
brass screws, 50 and 5 off; round head nickel screws, 60 and 
10 off. 

SCREEN Doors AND WINDOWS.—Prices on screen doors 
and windows have been advanced about 10 per cent. 
Orders are being taken for early spring shipment. 
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ScYTHE STONES.—The Cleveland Stone Co. announces 
an advance in prices of about 25 per cent on its various 
brands of scythe stones. 

SHEETS.—Jobbers report a good demand for sheets 
but their sales are limited as they are unable to secure 
shipments placed with mills months ago. No early 
improvement in the situation is in prospect. 

Jobbers quote prices as follows: No. 28 black, 6.42c. per 
lb.: No. 10 blue annealed, 5.42c.; No. 28 galvanized, 7.67e. 

SPIKES.—Under the new Government regulation of 
spikes jobbers quote railroad spikes at 5.08c. and boat 
spikes at 6.43c. 

STEEL Goops.—A price advance of 10 per cent has 
been made on steel goods, including forks, hoes, rakes, 
etc. Jobbers are now taking orders for early spring 
delivery. 

STEEL PRODUCTS.—In spite of the placing of the job- 
bing trade in the B-4 classification by the Government 
jobbers are unable to secure steel bar shipments from 
the mills and have practically no material in stock. 
The plate situation is if anything worse than the bar 
situation. Warehouse prices are as follows: 

Steel bars, 4.07c.; plates, 4.42c.; structural material, 4.17c. 

STEEL ROOFING.—Owing to their inability to secure 
steel roofing few, if any, jobbers, are able to quote on 
inquiries for this. 

STORAGE BATTERIES.—The National Carbon Co., 
Cleveland, has advanced prices 4c. on dry cell storage 
batteries. Jobbers now quote these at 32c. for common 
batteries and 33c. for ignitor batteries in bbl. lots. 


SToves.—A good demand for coal heating stoves has 
sprung up and sales are expected to be very heavy 
this year. Dealers have prepared for a large trade 
and have good stocks, but whether they will be able 
to add to these stocks later is problematical. The in- 
creased demand is due to the expected gas shortage 
the coming winter. Last winter there was a heavy 
demand in this section for oil heating stoves and the 
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St. PAUL AND MINNEAPOLIS, 
Sept. 19, 1918. 


HE unusual cool weather has continued, with the 

result that heavier clothing and other winter equip- 
ment has been called on much more and earlier than 
usual. Those who were improvident enough to let 
the summer slip by without ordering and receiving 
their quota of fuel are beginning to show some nervous- 
ness. The saving of the supply is an interesting game 
that everyone who uses fuel first hand is indulging in. 
Never have oil heaters, electric radiators and similar 
equipment been so popular as now. Anything that 
will take the chill off and at the same time save coal 
meets a ready sale. 

Trade in general keeps up remarkably well, on the 
average. Some dealers report a satisfactory record of 
sales for August, while others not so fortunately 
situated in regard to supplies and customers find this 
year to be lighter than usual. The result of the next 
draft is awaited with much interest by all lines of 
business, for it is expected that the “work or fight” 
rule will be used much more than ever before. Non- 
essential business places are liable to be closed, as well 
as non-essential industries. It is as reasonable to 
suppose that unnecessary stores may be closed, as that 
non-essential manufactories are requested to remodel 
to fit themselves for war work or quit entirely. 

Travellers from East and West report heavier busi- 
ness activity in both localities than ever. This imme- 
diate district is busy but not nearly so much so as it 
might be, along war material manufacturing lines. 
Many more contracts could be handled here with the 
result of helping to lighten the burden of the very 
much overloaded East. 

Prices show very few changes in the past week. 
Handles have advanced very materially and their scar- 
city has not been relieved. Other lines continue on the 
same level as under previous quotations, with but few 
exceptions. The extreme difficulty of gbtaining new 
stock has not been relieved, and with factories busy 
on war orders and transportation facilities working 
over-capacity to handle fuel and food materials there 
is small chance for early betterment. 

Sales totals are well up to if not ahead of last year 
so far, but this in most cases does not show more 
tonnage moved, but rather indicates the advance in 
prices. 

AxEs —Sale of axes continues good, with some in- 
erease in a retail way because of the unusual cool 
weather. Prices show some variance but are holding 
strong at old quotation. 
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demand for these is expected to be good the coming 
winter if a supply is available. So far jobbers have 
been unable to get shipments from manufacturers. The 
Weir Stove Co., Taunton, Mass., has advanced its price 
on Glenwood range and heating stoves from 45 per cent 
to 40 per cent off the list. Other advance in stove 
prices are expected. The demand for stove accessories 
is good. 

_ Twist DRILLs.—The twist drill situation if anything 
is getting worse. Jobbers’ stocks are very low and 
they are unable to get shipments of many sizes. 

WALL PAPER CLEANER.—Orders for wall paper 
cleaner are being taken now for shipment up into 
December. Jobbers quote cleaner at $15 per gress. 

WASHING MACHINES —The sale of electric washing 
machines is being ‘greatly restricted and the supply is 
being correspondingly reduced. Under the Govern- 
ment’s regulations a jobber cannot sell more than three 
machines to a retail dealer at one time and the sale of 
a washing machine cannot be made except to a family 
of at least three members. 

WINDOW GLASS.—The call upon retailers for window 
glass has improved within the last week or two. Deal- 
ers have good stocks and jobbers’ sales are light. 


WIRE CLOTH.—Jobbing houses are now booking or- 
ders for wire cloth for January shipment. Some of 
the trade are glad to place their orders at present as 
there is a possibility that they will be unable to get 
material later. 

WRENCHES.—There is a very heavy demand for 
knife. handled and steel handled wrenches and ship- 
ments from manufacturers are slow. Agricultural 
wrenches are not moving very fast and stocks of these 
are fairly plentiful. 

WRINGERS.—Wringer prices have been advanced 
about 10 per cent and a large number of models are 
being eliminated by manufacturers. 


CITIES 


We quote from local jobbers’ stocks: Single bit base 
weight axes at $13.75 to $14.50 per dozen; double bit base 
weights at $18 to $19 per dozen. Sager handled single bit 
at $18.50 per dozen; double bit at $23 per dozen. (uaker 
City boys’ axes at $12 per dozen. 

BoLts.—The market is steady on bolts with stocks 
somewhat ragged on the sizes more in demand. Mill 
shipments are still slow and unsatisfactory. 

We quote from local jobbers’ stocks: Small carriage bolts 
at 30 per cent; large carriage at 20 per cent; small machine 
at 30-10 per cent; large machine at 25 per cent; lag or coach 
screws at 30-10 per cent; stove bolts at 60 per cent; and 
tire bolts at 40-10 per cent. 

BALE TiEs.—Sales are slow with stocks very low. 
Prices have not changed. 

We quote from local jobbing stocks: 8% x 15 bale ties at 
$1.72 per bundle and 9 x 15 bale ties at $1.80 per bundle; %', 
x 15 bale ties at $1.90 per-bundale. 

Braps.—Small sizes continue scarce, and there are 
some of them seemingly very necessary to the work 
being done at present by shops and factories. The 
local market has been carefully searched by buyers 
from other cities. No change has been made in price. 

We quote from local jobbing stocks: Brads in 25 Ib, boxes 
at 70 per cent from standard lists. 

Eaves TROUGH CONDUCTOR PIPE AND ELBows.—The 
sale of this class of material is very limited, being for 
the greater part repair jobs. 

We quote from local jobbers’ stocks, 28 ga. single bead 
5-in. eaves trough at $8 per 100 ft.; 3-in. 28 ga. conductor pipe 
at $8.25 per 100 ft. and 3-in. elbows at $1.15 per dozen 

FILEs.—Market shows no change yet either in con- 
sumption price or supply. There is need of many dozens 
more of the best selling sizes at the present time. 

We quote from local jobbers’ stocks: Nicholson files at 
50 per cent, Riverside at 50-10 per cent, Royal at 60-5 per 
cent, and Arcade at 50-10 per cent. / 

GALVANIZED PAILs.—Market is high and strong with 
sales at normal. Stocks in jobbers hands are low. 

We quote from local jobbers’ stocks: 8 qt. galvanized pails 
at $5.44 per dozen, 10 qt. at $4.75 to $6 16 per dozen, 12 qt. at 
$5.05 to $6.76 per dozen, 14 qt. at $5.90 to $7.59 per dozen, 
16 qt. at 9.18 per dozen; 16 qt. galvanized stock pails at 
$8.15 to $11.55 per dozen, 18 qt. at $9.45 to $13.42 per dozen, 
20 qt. at $15.29 per dozen. 

GALVANIZED TuBs.—The price on this class of goods 
is so high it takes collossal nerve to name the retail 
price to a customer. Sales are curtailed on account 
of the price, but stocks are low also. 

We quote from local jobbers’ stocks: No. 0 galvanized tubs 
at $14.30 per dozen, No. 1 at $13.70 to $17.60 per dozen, 


2 at $15.40 to $19.80 per dozen; No. 3 at $17.75 to $2: 


per dozen, No. heavy, at $19.80 per dozen, No 


$22 per dozen, No. 3 at $25.30 per dozen. 
HANDLES.—Another advance has been put into effect, 
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and stocks are still very low and hard to obtain. Retail 
eal! is light. 


We quote from local jobbers’ stocks: Single bit axe handles, 
Goli Seal, $5.50 per dozen. Red Seal, $3.75 per dozen. 
White Seal, $2.60 per dozen; broad axe handles, Blue Seal, 
$5.50 per dozen; wood choppers’ maul handles, $3.25 per 
dozen, carpenters’ ‘adze handles, extra, $3.75 per dozen; No. 
1, $2.75 per dozen; railroad adze handles, extra, $3.75 per 
dozen; No. 1 at $3.25 per dozen; sledge handles, Daniel 
Boone, 30-inch, $3.75 per dozen; 26-inch, $4 per dozen; extra 
30-inch, $2.75 per dozen; 36-inch, $3.50 per dozen; No. 1, 
30-inch, $2.25 per dozen; 36-inch, $2.75 per dozen; railroad 
pick or mattock, extra, $4.50 per dozen; No. 1, $4 per dozen; 
No. 2, $2.75 per dozen; Red Seal, $3.75 per dozen; adze eye 
hammer, Daniel Boone, $1.75; Beauty, $1.25 pes dozen; 
blacksmith hammer, Daniel Boone, 16-inch, $1.75, 18-inch, 
$2 per dozen; Beauty, 16-inch, $1.25 per dozen; 18-inch, 
$1.30 per dozen; machinists’ hammer, Daniel Boone, 14-inch 
$1.75 per dozen; 16-inch, $2 per dozen; 18-inch, $2 pez 
dozen; Beauty, 14-inch and 16-inch, $1.25 per dozen; 18- 
inch, $1.30 per dozen; D handle shovel handles, spade 
handles, scoop handles# rake, fork and hoe handles, 30 per 
cent from standard lists. 

LANTERNS.—Sales show continued improvement with 
stocks rather light. Prices have not changed. 

We quote from local jobbing stocks: Tubular long globes, 
$11.50 per dozen; tubular short globes at $11.50 per dozen; 
tubular dash globes at $15 per dozen; Dietz D Lite short 
globe at $12.75 per dozen; Dietz Wizard at $12.25 per dozen; 
Dietz Victor at $8 per dozen; Dietz No. 2 Blizzard at $12.25 
per dozen; Dietz Blizzard dash lamp, $17 per dozen; Dietz 
Buckeye dash lantern, $11 per dozen. 

O11 HEATERS.—Continued cool weather has made the 
sale of oil heaters unusually good. Stocks are in good 
condition, with no change in price. 

We quote from local jobbers’ stocks: Perfection oil heaters 
in lots of less than ten at 30 per cent, in lots of ten or over, 
30-5 per cent. 

Nuts.—There is a scarcity in the local market in 
machine screw nuts of some of the smaller sizes. Mil 
stocks are very slow to arrive, with sales very goo« 
from shops and factories. 

We quote from local jobbing stocks: Sq. iron machine 
screw nuts at 25 per cent; hexagon iron machine screw nuts, 
25 per cent; brass machine screw nuts, 15 per cent.; hexa- 
gon semi-finished nuts, 50 per cent; hot pressed sq. blank 
nuts at $1; hot pressed sq. tap nuts, 80c.; hexagon blunk 
nuts, 80e.; hexagon tap nuts, 6¢c. from standard list. 

Rope.—There is some scarcity of rope in the best 
selling sizes and mill shipments are uncertain even 
after being put into transportation. 

We quote from local jobbing stocks: Best grade Manila 
rope at 34c. per lb. base; best grade sisal rope at 24c. per Ib. 
base. Swedish wire rope at list plus 5 per cent; tram 
and tiller rope at list plus 5 per cent; Monitor hoisting rope 
at 5 per cent discount; plow steel, 20 per cent discount; 
crucible steel, 844 per cent discount from standard list. 

SasH Corp —Sales are light and stocks badly broken. 
Dealers are turning to each other for relief when the 
jobber fails to supply them. 

We quote from local jobbers’ stocks: Silver Lake sash 
cord at 88 cents to 92 cents per pound. Samson at 90 cents 
per pound, best grade common at 65 to 70 cents per pound. 

SasH WEIGHTS.—The absolute inability to obtain 
some of the small sizes of weights is becoming em- 
barrassing to the salesman who is not posted. The 
sizes commonly used for residences cannot be made up 
as foundries are far too busy on war orders. 

We quote from local jobbers’ stocks: Cast iron sash 
Weights in regular sizes at $2.50 to $3 per hundred weight. 

SoLDER —This commodity continues scarce in the local 
market with price holding strong at last quotation. Very 
few jobbers have: any considerable stock of it at the 
present time and mill shinments are slow in arriving. 

We quote from local jobbers’ stocks: Strictly half and 
half solder at 61le. per pound. Warranted half and half at 
f5e. per pound. Wire solder at 67c. per pound. 


StrEL SHEETS.—The market continues to be very 


Pittsburgh Dealers Meet 


The first of the fall and winter meetings of the 
Pittsburgh Retail Hardware Dealers’ Association was 
held in the Hotel Chatham, Friday evening, Sept. 20. 
Louis Heckler, the enterprising chairman of the enter- 
tainment committee, arranged a dinner, which pre- 
ceded the meeting. There was a good attendance and 


much interest shown in the proceedings. The meeting 
was graced with the presence of Sharon E. Jones, sec- 
retary of the Pennsylvania, and Atlantic Seaboard 
Hardware Association, who made an address. 

The eighteenth annual convention of the National 
Hardware Dealers’ Association is to be held in the 
William Penn Hotel, Pittsburgh, on Feb. 11-14, 1919. 
Exhibits in connection with this convention will be 
shown in Motor Square Garden in Pittsburgh at the 
same time. The Pittsburgh retail hardware dealers 
will make arrangements in the meantime for the enter- 
‘ainment of their brethren in the hardware trade from 
other cities who expect to attend this convention. 
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badly depleted on steel sheets and very few jobbers 
have any stock whatever on hand. The best seliing 
prices are the ones which are the hardest to find at 
the present time. 

_ We quote from local jobbers’ stocks: 28-gauge galvan- 
ized sheets at $8 per cwt.; 28-gauge block sheets at $6.75 
per cwt. 

ScrEws.—There has been no change in the market 
on screws either in supply or price. The demand con- 
tinues strong from shop and factory with retail sales 
rather slow. 

We quote from local jobbers’ stocks: Flat head bright woou 
screws at 75 and 10 per cent; round head ruled woud screws, 
75 per cent; flat head brass wood screws, 40 per cent; round 
— brass wood screws, 35 and 5 per cent from standard 
ist. 

_ TacKs.—The only call for tacks of any consequence 
is from factory and shop and orders for certain sizes 
come from this quarter in 100 pound lots or more. 

We quote from local jobbers’ stocks: Upholsterers’ tacks 
at list plus 10 per cent. 

TIN PLATE.—Tin plate is extremely scarce on the 
local market, especially the coke tin and roofing tin. 
Very little old style tin is to be had from any source 
whatever. This is offset by the reduced call for this 
class of goods. 

We quote from local jobbers’ stocks: Furnace Coke, ICL, 
20 x 28 tin, at $24.75 per box; IC roofing tin, 20 x 28, 8-Ib 
coating, at $21 per box, 

WasHeErS.—The call for washers is slack in a retail 
way with a good demand from some of the shops and 
factories. Stocks seem to be sufficient at the present 
time to meet any demands. 

_ We quote from local jobbers’ stocks: Wrought steel, %- 
inch washers, at $9.25 per cwt.; 1l-inch at $8.85 per cwt. 

_ WEATHER Strip.—The call for weather strip are 
increasing from retail trade, drawing a good movement 
from local jobbers to retailers. 

We quote from. local jobbing stocks: Rubber inserted 
weather strip at 75-10 per cent; felt inserted and all rubber 
at 70-5 per cent; Bosley’s Clincher Felt weather strip at 65 
per cent; all felt weather strip at 30 per cent from the 
standard list. 

WHEELBARROWS —The demand for wood tray wheel- 
barrows has shown up very low in the past few weeks. 
Contractors have practically ceased buying anything 
in this line. 

We quote from local jobbing stocks: Fully bolted wheei- 
barrows at $32.50 per dozen; tubular steel wheelbarrows at 
$7.60 each; wood garden wheelbarrows at $4.85 each. 

WIRE CLotH.—A strengthening in price has developed 
in the local jobbing market, although the price varies 
considerably from different sources. Sales are com- 
paratively light on this product at present. 

We quote from local jobbing stocks: 12-mesh black painted 
wire cloth at $2.15 to $2.40 per 100 sq. ft. base; alumina 
12-mesh at $2.80 per 100 sq. ft. base; galvanized at $2.75 
per 100 sq. ft. We call attention to the wire cloth manu- 
facturers’ ruling of 10 cents additional on all sizes from 18 
to 22 inch inclusive. 

Wire Naits.—There has been an addition to the 
price on wire nails during the past week. of 25 cents 
per hundred weight. A long time ago someone predicted 
a $5 price on nails in the local market and it has 
at last arrived. Jobbers are still limiting their cus- 
tomers in regard to the quantity taken. 

We quote from local jobbing stocks: Coated or standard 
wire nails at $5 per hundred weight base. 

Wire.—There has been no change in wire and the 
call remains light. Stocks are very light also. 

We quote from local jobbers’ stocks: Black annealed iron 
wire, No. 9, at $4.50 per ewt. Galvanized annealed wire, No. 
9, at $5.20 per ewt. 


Consent Required for Return of Goods 


OME of the automobile accessory houses in the East, 

who are not wholly in accord with the long-time 
custom of allowing retail hardware dealers to return 
goods that have been held in stock some time, are at- 
taching stickers to goods sold that read as follows: 





RETURNED MERCHANDISE 


When orders have been correctly filled, we can- 
not allow the return of goods, unless a full ex- 
planation has been made and our consent obtained. 
If accepted, all goods returned in a salable con- 
dition—so they can be sold as new goods—will be 
credited less a 10 per cent service and re-handled 
charge, and shipping expenses. 
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TRADE CONDITIONS IN . 


Paints, Oils and Colors 


Domestic, prime, 
white floated, 
f.o.b. works ® 
ton ...........33.00@36.00 
$1.88@1.90 Off color, in bags 
eee 23.00 @ 28.00 
and over $1.90@— Chalk, English ..#@ ton nominal 
Out-of-town, ve-bbl French P ton nominal 
lots and over $1.88@1.90 China Clay, Imported 
Boiled, 2¢ ®@ gal. advance on ® ton 20.00@40.00 
Raw. Domestic ....055>+ 15.00 @ 22.50 
Lard, Prime Winter.$2.25@2.30 Cobalt, Oxide . 
Extra No. 1.65@1.68 Whiting 
No. 1 sooss 1.50@1.55 Commercial ....... 1.25@— 
Cotton seed, Crude., DE | onsen edawee 1.30@1.35 
. mill VY, Ex. Gilders 1.85@1.50 
Summer - 
bbl. 21 @ 22 
Tallow, Acidless ....1.58@1.60 Putty, Commercial— 
Menhaden t = be 100 bh 
Northern Crude ..$1.24@1.2: Pure, WOE 59:05 02 $3.10@ 
Southern f.0.b. Fac- In 1 1% to 5 & tins. .$4.70@6.10 
tory -24@1.2% 
Light Pressed 41@1.4: ‘ 
Yellow Bleached .43@1. Spirits—Turpentine— 
White Bleached @ gal. 
sean inter 1. <Q. In Machine bbis......66 @— 
Cocoanut Ceylon do- 
mestic tanks, per lb.174%@17% 
Cochin Imported, spot....nominal 
Domestic, bbl. ....18 @18% #@ 
Newfoundland 1.40@1.45 ; 
Cod Domestic Prime. .1.28@1.30 Pine Stange 75 "eo. 
Corn Refined, bbl. ..21.47@21.67 A. Cc 38 @eo 
Porpoise body Button 70) 
Olive denatured ‘ : 2 @73 
Neatsfoot Prime .-1.95@2.00 nominal 
Palm, Lagos, spot per Ib. .nominal 8 @69 
Soya Bean, Manchu- vs 36 @87 
rian, spot, bbls....18%@18% Seis 


Animal, Fish and Vege- 
table Oils— 


Linseed, Raw, Carload 
1 


Gum Shellac— 


Colors in Oil— 
Minerals Oils— em 
Black, 29 gravity, 25@30 #% Black Lamp 3 @40 
cold test 24 Black, Coach, Japan. . 
29 gravity, Black in oil 2 
test 24 @ Drop Black 
Summer 4 Blue Chinese 
Cylinder, light filtered.45 Blue Prussian 
Dark filtered 39 Blue, Ultramarine ....45 
Brown Vandyke ......25 
French Ochre 1 
}reen, Chrome, Pure..7 
Green, Paris 60 
Indian Red 
Venetian Red ........18 
Sienna, Burnt 


903 sp. gravity..... 

885 sp. gravity.....2! 
Red Paraffine 3 

Miscellaneous— 
Barytes: Umber, Raw .........28 


White, Foreign, Umber, Burnt ...... 
®@ ton . Chrome Yellow .......# 


White and Red Lead, _ Blue, Prussian Foreign. . .nominal 
&e— Blue, Soluble ++ -1.85@1.60 
Cents @ I = Blue, Ultramarine ....14 @50 
Brown, Spanish, high 
grades, per ton... .24.00@— 
Brown, Spanish low 
grades 
Carmine, No. 40, bulk. 5.50@6.00 
Green, Chrome, ordinary 
12% 


8 @ 
Green, Chrome, pure..40 @50 
Metallic Paint, ® ton, 
24.00 @ 32.00 
Red 24.00 @30.00 
Ochre, Medium, ®@ ton, 
380.00@60.00 
b American, Golden, @ It, 
Carload, @10 


. 
mum, 15 tons, Foreign, Golden, ® Ib. 
per 100 Ib....$11.84 « 5 @10 
Litharge, American, nominal 
powdered, Steel Orange, Mineral, English. .nominal 
aa per 100 French .. ++..-nominal 


. + +.nominal 
500 lb. up to 2000 American 14% @15% 
i. achaveea ome $12.60 @— Red, Indian 
2000 Ibs. American @ 100 . 8 @12 
@Q— Red, Tuscan 
Red, Venetian @ 100 .2%@ 6 
g Rose Pink 35 @40 
100 Ib. $11. @a— Sienna, Italian, 
Carload, minimum and powdered .... 7 
15 tons $11. @— Burnt, lump 
Italian, Raw, 


Lead, American White 


@— German .. 


Zine, Dry— ET) dered 
Red Seal (French ores) 
3 


American, Raw .... 
3 @13% American Burnt and 
Green Sl, (French proc.) 
13% @13% nominal 
White Sl. (French proc.) American. per ton $20.00@40.00 
14 @14% Italian nominal 
if Terra Alba, 
French ® 100 Ib. nominal 
English 6 te Ib. nominal 
American, 100 Ib. No. 1 
Superior 1.25@— 


—_— ° : American, @ 100 Ib. No. 2 
Dry Colors— 1.00 


American Process. 
Standard @10% 


8 ib Umber, Turkey, Burnt 
Black, Carbon Gas.... and Powdered 
Black, Bone ......... hs Raw and powdered 
Black, Drop Burnt, American ... 
Black, Lamp Raw lumps nominal 
Black, Ivory BAW ccccccccccescs g a 
Mineral Blacks, Yellow, Chrome, Pure.30 @32 


Oxide Red, native, 
Blue, Celestial ....... 15 D ump 34%4@ 4 
Bine, Chinese 1.35 D1. Vermillion, Quick Silver, 


Blue, Prussian, Domestic, English 2'00@2.10 
1.35@1.40 Chinese nominal 





OFFICE OF HARDWARE AGE, 
Chicago, Sept. 22, 1918. 


HE rainy weather of the past week has perceptibly 
cut the retail sales of house and barn paints, and 
jobbers report a steady business from dealer sources. 
The demand to date has been in excess of expectations, 
due in many cases to the fact that outside painting was 
in a measure deferred last Spring, and owners now 
realize that their buildings must be painted or suffer 
depreciation.. There has also been a very fair amount 
of home and farm building in agricultural districts, 
and in manufacturing towns it has been found neces- 
sary to build houses for the workers. This has natur- 
ally helped retail paint sales in those sections, / 
Interior paints and varnishes are selling well in this 
section. In Chicago proper there has been very little 
flat building this season, and consequently there has 
been a good demand for the flats already constructed. 
Owners of the older flat buildings have taken advantage 
of the demand and are re-decorating their apartments, 
with a view of getting larger rentals. The selective 
draft has caused many families to consolidate, requir- 
ing moving to larger flats. In other cases, families de- 
pleted by the draft have taken up smaller living quar- 
ters. In every case this calls for re-decorating of the 
flats moved into, and a consequent demand for interior 
finishes. 

Manufacturers of mixed paints are facing many dif- 
ficulties, mainly along the lines of labor. The draft has 
taken many of their experienced employes, and the 
breaking in of new help is a slow and expensive pro- 
cess. This is to some extent curtailing production. At 
the same time, the railroad situation is not all that 
could be hoped for, and shipments are decidedly slow. 
Under existing conditions, it would be good policy on 
the part of retail dealers to anticipate their paint 
wants as far ahead as possible, and get their orders in. 
Jobbers declare there is little chance of prices dropping, 
while there is every indication that many lines will go 
higher. 

There is a somewhat lighter demand for white lead 
than for the corresponding period of last year, but re- 
tail stocks are not heavy. Shipments are decidedly 
slow and prices firm. Jobbers express the belief that it 
would be good policy for dealers to anticipate their 
requirements in this line. 


Turpentine has taken another advance of one cent 
per gallon, and the johbing trade are of the opinion 
that the top price has not yet been reached. 

Linseed oil prices have been very steady for the past 
few weeks, no price changes having been reported, The 
seed crop is not up to expectations early in the season, 
and there seems little hope for lower prices on oil. 


BRUSHES.—Local dealers report a fair demand for 
brushes, particularly for those used in interior work. 
In the agricultural districts sales in all lines have been 
good. Dealers as a rule have comparatively light 
stocks, the high prices having had a tendency to make 
them buy in smaller quantities. There is also a no- 
ticeable tendency on the part of the painters to take 
better care of their brushes and keep them in use for a 
longer period. Local jobbers report shortages in sev- 
eral sizes and patterns, with shipments slow. They de- 
clare that there is no possibility of lower prices in the 
near future and that higher prices in some lines at least 
are to be expected. 

Dry CoLors.—The dry color situation is practically 
the same as for several weeks past. There are very few 
foreign colors on the market at this time, and local 
jobbers report that the domestic lines are giving ex- 
cellent satisfaction. There has been a very fair de- 
mand, up to within the past two weeks, but it has 
fallen off somewhat on account of the unseasonable 
weather for out-door painting. Prices appear to be 
firm, with no indications of declines. 

We quote to retailers, f.0.b. Chicago: English Venetian red, 
in barrels, $4 per bbl.; Gilders’ whiting, in barrels. (barrels 
50c. each), $2 and $3 per bbl.; plaster of Paris, New York, 
in barrels, $4 per bbl 

LINSEED O1L.—Linseed oil prices are unchanged, but 
are very firm. There is no really definite report as yet 
on the seed situation, although the crop is conceded to 
be light in the Northwest and in Canada. It is also 
stated on good authority that the Argentine crop 18 
much below normal. Even if the Argentine crop had 
been heavy, it is doubtful if transportation to this 
country in quantity could be arranged at this time. It 
is considered certain that prices on linseed oil will not 
reach the level of last Fall, and it is doubtful if any 
great decline is noted. In fact there are some manu- 
facturers who assert that the price for the coming 
year will be higher than that in force at this time. 
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We quote to retailers, f.o.b. Chicago: Strictly pure linseed 
oil, in barrels, raw, $2.05 per gal.; boiled, $2.07 per gal. 

a continues to advance, hav- 
ing added 1c per gallon to the price since our last re- 
port. There is only a fair demand in this territory, 
and stocks of both retailers and wholesalers are in a 
moderately good condition. There is, however, a gen- 
eral shortage, and still higher prices would prove no 
surprise to local jobbing houses. 

We quote to retailers, f.o.b. Chicago: Strictly pure tur- 
pentine, in barrels, 82c. per gallon. 

DENATURED ALCOHOL.—While there has been very 
little variation’ in either the local supply or demand, 
denatured alcohol has taken an advance of 3c per gal- 
lon during the past week. 

We quote to retailers, f.0.b. Chicago: 180 deg. denatured 
alcohol, in barrels, 78c. per gal.; 5 and 10 gal. cans, 20c. 
higher; 1 gal. cans, 25c. higher, prices to include containers ; 
where sold in bulk, in less than barrels, the price -is 10c. 
higher than the barrel price, with an extra charge for con- 
tainers. 

PASTE WALL PAPER CLEANERS.—There is still a very 
good demand for paste wall paper cleaners, which will 
probably continue for several weeks. Prices are firm. 


We quote to retailers, f.o.b. Chicago: Paste wall paper 
cleaners, leading brands, $14.50 and $15.50 per gross. 


BOSTON 


Office of HARDWARE AGE, 
Boston, Sept. 21, 1918 


HE hardware trade reports a fairly good demand 

for paints, with business confined largely to small 
sized containers. The wholesale houses say general line 
business is only fair and considerably below normal. 
There is, however, considerable doing in paint special- 
ties for next season’s sales. Much local interest was 
taken in the appointment of a board of fifteen men 
whose duty it will be to pass on all requests for per- 
mission to erect new buildings not to be used essentially 
for war purposes, or to make repairs or additions in- 
volving a cost of more than $2,500. The appointment 
was made by Henry B. Endicott, executive manager of 
the Massachusetts Committee on Public Safety. In the 
paint trade it is generally believed that the committee 
appointed consists of men who are broad enough to en- 
courage rather than destroy the building industry. A 
more liberal building program means a larger use of 
paints. 

BRUSHES.—No more white bristles will be received 
from Russia until after the war. Some manufacturers 
are making the more expensive wall and kalsomine 
brushes of all black China bristles. The demand for 
brushes is only fair. 

Dry CoLors.—Jobbers are having little difficulty in 
getting American dry colors, but they continue to limit 
their purchases to small lots, finding that by so doing 
they have better results. A slightly better demand 
from jobbers’ hands is generally noted, but business is 
not as brisk as it usually is at this season of the year. 
Prices on whiting have been marked up %c. a pound. 

Barrel Lots.—Plaster paris, $4 to $4.25 per bbl.; whiting, 
commercial (bolted), 2c. lb.; whiting, gilders, 244c. per Ib.; 
dry zinc (American), 20c. lb.; lamp black, bulk, 1l5c. Ib.; 
lamp black in 1-lb. packages, 19c.; raw and burnt umber, 
8 to 12c. lb.; raw sienna, 15c. lb.; burnt sienna, 13 to 15c.; 
Princes’ metallic brown, 34c.; yellow ochre, 3%c.; Venetian 
red, 2%c. Ib. 

Pound Lots.—Paris green, in 1-lb. pkgs., 55c. Ilb.; in %-Ib. 
pkgs., 56c. lb.; 4-lb. pkgs., 57c. lb.; ultramarine blue, 24c. Ib. 

O1Ls.—The price for linseed oil has been dropped 1c. 
a gallon. No specific reason for the change is forth- 
coming. Probably the manufacturers, feeling that the 
market was drifting into a stagnant condition, took 
this means to stimulate public interest. The demand 
for turpentine has dropped off noticeably since the last 
advance in prices. Gasoline is unchanged in price, sell- 
ers waiting for further developments in the Govern- 
ment price fixing program. Sperm oil has been ad- 
vanced 20c. a gallon, to $2.70. 

Castor oil practically under Government control; cylinder 
oil, 50c. gal.; gasoline, 50 gal. or more, 25%c. gal.; kerosene, 
50 gal. or more, 12%c. gal.; lard oil, $2.15 gal.; alcohol, de- 
natured, 77c. gal.; wood, $1 gal.; linseed, raw, in barrel lots, 
$1.99 gal.: in 10-gal. lots, $2.04; in 5-gal. lots, $2.06; in 1-gal. 
lots, $2.07; boiled, in barrel lots, $2.01 to $2.02 gal.; neats- 
foot, $2.15 gal.; sperm, $2.70 gal.; paraffin, 35c. gal.; floor 
oils, 50c. gal.; turpentine, 77c. gal. in barrel lots, in 10-gal. 
lots, 82c.; in 5-gal. lots, 84c.; in 1-gal. lots, 87c. 

SHELLAC—It now seems reasonably certain that 
Shellac prices will not advance as a result of the im- 
port restrictions. Some days ago it generally was felt 
there would be a revision upward, but the Government 
once more has stepped in and issued an order restrict- 
ing the output of shellac to 50 per cent of average re- 
quirements for any month. A sworn statement or affi- 
davit from each customer must accompany all orders. 
Officials found that the Government requirements of 
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shellac will be greater than first estimated, which ac- 
counts for the general public being cut down. 

Shellac gums (small quantities), D.C. (orange), 90c. Ib. ; 
V.S.0., 85e. Ib.; T.N., 70c. lb.; bleached white shellac, 85c. Ib. 

SuNpRIES —A further advance, amounting to about 
Yee. a pound, has been made in prices for putty. The 
higher prices are due to the advance in quotations on 
whiting, the reduction in linseed oil not being enough 
to offset this change. No change in the paraffin wax 
situation is noted. The market is very strong because 
of the heavy requirements by the Government and the 
Allies. 

Putty (best) in 125-lb. drums; 8c. lb.: commercial putty 
(in drums), 5'%c.; paraffin, wax, in 225-lb. cases, 118-26 
meiting, 12% to 18c. Ib.; 123-25 melting, 13c. Ib 128-30 
melting, 1344c.; paro, in 500-lb. cases, 15c. Ib 

VARNISHES.—Some of the largest manufacturers of 
varnishes have issued new price lists which show a gen- 
eral advance of about 50c. a gallon on the better grades 
and about 25c. a gallon on the cheaper kinds. The new 
price lists are effective Oct. 1, and it is believed that all 
= makers will have issued similar lists before that 
date. ‘ 


CLEVELAND 


OFFICE OF HARDWARE AGE, 
Sept. 24, 1918 

ANUFACTURERS are advising the jobbing and 

retail trade to lay in stocks of paints and varnishes, 
as they say there is a strong probability that within 
a few months cans will not be available for these goods. 
New demand continues light. Retailers generally have 
good stocks. 

PAINTS.—Manufacturers of mixed paints have ad- 
vised the trade that an advance in price must be ex- 
pected because of the increasing cost of their raw 
materials. It is expected that the advance will be 
about 30c. per gal. Business is limited mostly to 
small current orders. The trade is not disposed to 
buy for the future and manufacturers as a rule are 
declining to take future orders. 

Strictly pure mixed paints are quoted at $3.35 to $3.50 for 
colors, and $3.50 to $3.65 for white. 


CINCINNATI 


OFFICE OF HARDWARE AGE, 
Cincinnati, Sept. 21, 1918. 

RACTICALLY all paints now are going to the Gov- 

ernment either directly or indirectly. The large 
number of buildings that are being erected at Ancor, 
a Cincinnati suburb, for the Air Nitrates Corporation 
will require a considerable quantity of paints and 
purchases are now generally being made from local 
firms. 

The trade with the hardware merchants shows some 

easing up although during the first week that salesmen 
were out they brought in some very nice orders from 
these dealers. These orders were practically entirely 
for shelf goods. 
* PaINTs.—Advances have been made in prices that 
range from 15 to 25 per cent. Most ef the first quality 
advertised brands of white paint are from $3.50 to 
$3.65 per gal., depending on the size of the packages 
in which the paint is packed. 

The following are the prices made by the Foy Paint Co. 
to retail merchants: First grade white paint, $3.25; first 


grade, in colors, $3.15; second grade white paint, $2.55; in 


colors, $2.45. ? 
TWIN CITIES 


St. PAUL AND MINNEAPOLIS, 
Sept. 19, 1918. 


AINT has been moving slowly for some little time 

now, although the small package goods moving 
over is the best feature of it in a retail way. In the 
wholesale end of it, the manufacturers’ call for paint 
and paint material is the interesting feature. In other 
words, paint has followed the general trend of the hard- 
ware business in this locality. The contractors’ trade 
has practically stopped while the manufacturers’ end of 
the business has increased over any previous year’s 
records. It is a noticeable fact that package goods 
sold over the counter this year calls for smaller quan- 
tities fhan any preceeding year, showing that the house 
owner is doing his own repair work and that along 
as small a scale as possible. 

MIXED PAINT.—Mixed paint is moving in small quan- 
tities only and quite slowly at that. Some dealers 
claim that the paint sales are extremely low for this 
time of the year. The unusual cold weather probably 
has something to do with this falling off in trade. 

We quote from local jobbing stocks: First grade mixed 
paint at $3.10 to $3.40 per gallon; second grade at $2.15 to 
aoe per gallon; metallic paints, red, per pound at 2 to 2% 
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Publicity for the Retailer 


In Which We Present a Number of Advertising and Selling Ideas Through 
Which Hardware Merchants Are Increasing Their Businesses 
and Making Greater Profits 


Selling the Customer Who Looks but 
Doesn’t Buy 
Nos. 1 and 2 (Forms) 


OW many people come in your store to look, 

H and walk out without buying? What are 

you doing to line up these prospects as buy- 

ers and customers? Have you ever thought that 

many good dollars are slipping through your fingers 
by neglect of this type of prospect? 

After you read this little story of the methods 
used by Mr. H. C. Teller, advertising manager for 
the Edwards & Chamberlin Hardware Company, to 
cash in on the man who just looks around, you’ll 
start a similar campaign to get after these folks 
who help to wear out your floors without contribut- 
ing to the upkeep. 

Here’s how it works, told as simply as we know 
how. When the salesman fails to sell the caller, he 
obtains his name and address for the store’s mailing 
list. Nine out of ten people are perfectly willing 
to give their names, and no system of camouflage, 
or free offers is necessary, some learned (?) writers 
on the art of store practice to the contrary notwith- 
standing. 

Prospect Form No. 1 is then properly filled out 








The Edwards & Chauhedia thaduewe Co. 
PROSPECT 


PROSPECTS ARE OF LITTLE OR NO VALUE UNLESS BOTH THE 
NAME AND ADDRESS, ARE CORRECT 


Date. 


Salesman 
Name —— 


P.O. Address___— 


Interested in —____ 


Information from 


Remarks 


Additionél Memoranda may be made on the back of this sheet. The Salesman must write nothing below thie line 





For Promotion 
Letter | 


Transferred and Filed by ———~____ 


pointe = BND we 


over 











1. Prospect form No. 1 





PROSPECT 
eannaiie: 


SALESMAN No 191 | Subject Date 
: \= 


NAME 


P.O. 
ADDRESS 
INTERESTED IN 


REPORTED FOR 
_PROMOTION TO 


| 
} 
| 
} 
| 
| 


| 
| 
REMARKS ; | 
| 


he... 1o1___ BY SALESMAN No. __ 
Special Memoranda Relative to this Prospect May B ia ,n : 
Reverse Side of This Card. ical cantina’ 











2. Prospect form No. 2 


by the salesman and sent to Mr. Teller’s depart- 
ment. Here the information is filed permanently 
on Prospect Form No. 2. Now commences the work 
of transforming the caller into the customer. On 
the left side of Prospect Form No. 2 is a record 
of letters and subjects covered therein. The follow- 
up is especially effective, for the advertising depart- 
ment knows what the party was interested in and 
whether to shoot at him from a price or quality 
standpoint. : 

The salesman is encouraged to place on Form 
No. 1 any additional data which would guide the 
preparation of an intimate and individual series 
of follow-up. 

That is an outline of the system. Of course, 
careful lookout is kept for duplication, and this 
duplication is turned to good account because it 
gives the letter writer another angle from which 
to approach the caller. Names are followed up until 
the chase appears utterly hopeless. 

Here are the results of this system: From 50 
to 60 prospects are turned in monthly. Mr. Teller 
states that “splendid results have been obtained.” 
This, not only in-increased sales but in the more 
important matter of making new friends for the 
company. 

Incidentally, Mr. Teller writes us a very nice 
letter in which he states his appreciation of our 
interest in his work, and says “that this department 
is doing lots to make HARDWARE AGE of practical 
use to every subscriber.” 

Mr. Teller assures us of his desire to co-operate 
with us in every way possible. You can do it, Mr. 
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Teller, by sending us copies of your ads and by 
telling us interesting and profitable stories of your 
store methods, as you have done in this instance. 

We appreciate praise as well as the next fellow, 
and Mr. Teller’s kind words sound good to us, but 
in order to keep on getting an encomium now and 
then we’ve got to keep on being useful, so that it 
is necessary that all you fellows send in material 
of interest and profit to your commercial comrades. 
With only one man’s ideas this department would 
soon cease to be either ornamental or useful. 

Come again, Mr. Teller. The door is always open 
and there’s “Welcome” on the mat. 


Boosting Washing Machine Business from 
Three Figures to Five Figures 


No. 8 (8 cols. x 11 in.) 


doer we say that the hardware dealer is the 
livest man in the retail trade, we can back up 
our statement as many times as there are days in 
the year, if need be. 

Listen to what Charles L. Haynes, adman for the 
Haynes Hardware Company, has done for his firm’s 
washing machine business. Up to January of this 
year, the washing machine business of the firm 
could be totalled without using more than three 
figures. To-day, the bookkeeper must use five fig- 
ures to record the sales. 

The newspaper campaign which turned this trick 
began the last week in January, and this ad repro- 
duced is the last ad in a series of 35 announce- 
ments. 


We will let Mr. Haynes have the floor: “We 








Labor Day is the result of organized Jabor, and throvgh-organized labor shorter 
hours, mote machinery; better working conditions and higher Wages have come, 


; ‘What of the Home? 
Monday is still the national wash day and ‘as = day means to the average house- 
wife nothing more than “tired day,” “ache day nd “drudgery-day.”’ 


There Is a Way 
To mtake wash d ay “play day ;" a day when wonderfwl transformation takes place jn 
the household linen and clothes. 
The “One Minute Way” of washing and wringing has peached the point of perfec- 
tion 


Electric or Engine Power 
Washers, in designs, styles to fit your noeds il as your purse. They do all the 
heavy work, they wash clean, and wring dry. "The housew ife becomes the operator, 
passing the clothes from tub to tub as the process of washing takes place 


Hundreds of Lyon County, Homes 
Have, found the cure for “tired mothers and wiv cold Wneals, crying babies, 6r 
excessive cost, térm‘or lost, clothes; and generai cissatisfacticn 


Mrs. Housewife, 
Y om eae to yourself and family. sho n 
er for your home,. It pays fot.itself the mn pay ‘dh 


The One Minute-- 


S TIME 

A CLOTHES 

SAVES .WORRY 
E / HEALTH 


epother “day” df diss: 


a power or electric wash- 
ends én “the investment. 


You lose more by waiting, to hesitate means atisfattion 


Come in This Week. 


The alae eon Eternal 
AYN 


BN 














like this brought in thousands of dollars 





Can All You Can 


You won’t worry abont the high cost of food next 
winter if there’s.a good stock of canned fruit and 
vegetables in the pantry. 


CONSERVO 


THE MODERN HOME CANNER. 
COOKS AND CANS BY STEAM PRESSURE 
Perfectly simple to operate, no troublesome gauges or 
mechanism to worry about. A small whistle blows fifteen 


minutes before you need to replenish the water. Let us 
show you all about this time, labor and food saver. 


THE PRICE 18 $11.00, 
IDEAL GLASS TOP MASON JARS 


seeaeesesveveessessss. $1.00 Per Dozen 
-$1.10 Per Dezen 








PINES .cccccvececce 
Quarts ...... 


See eee ee 





We can supply your. every need, in.canning equipment. 


BUCKELEW » 


HARDWARE Co. 


4. Food conservation copy that was successful 


started a campaign the last week in January and 


. have carried a laundry equipment and washing ma- 


chine ad every Monday since then. The results 
have been wonderful. We have sold electric, hand- 
power and engine-power washers, and the increase 
on 1!5-hp. engines to be used for washing machines 
is really remarkable. Our publicity has been alto- 
gether newspaper publicity and word-of-mouth ad- 
vertising from satisfied customers. There are times 
when we will send three and four machines into 
one neighborhood in one week. We have clranged 
our copy each week and as in the present ad we 
follow out the event of the day that Monday may 
follow. This year we have used more newspaper 
advertising than ever before and have had a won- 
derful increase in our business all over the store.” 

In concluding, Mr. Haynes states that “we have 
always been interested and helped by ‘Publicity for 
the Retailer’ in HARDWARE AGE and having some- 
thing good we wish to pass it on.” 

That’s the stuff, Mr. Haynes. That’s the motto 
we want to adopt for this department: “Pass it 
on.” It’s neither good sportsmanship nor good 
business to keep stories of success in the dark. The 
greater the success of all, the greater the success 
of the individual. As in the beautifully simple 
words of John Ruskin: “Such help as we can gige 
to each other in this world is a debt to each other.” 

This story of achievement demonstrates the value 
of a prearranged plan, of consistent newspaper ad- 
vertising and of care in using fresh and timely 
copy. This Haynes publicity not only sold washers 
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 Krackajack Service 


Will help make hunting a big satisfaction 


LREADY the Dove season is open in New Mexico. 
On this page you will find out when othér seasons 
open in both Texas and New Mexico. 


In connection with the Hunting Season we want to re- 


Si coliiacian. 


Some of the items that enter inlo KracKajacK- Service for 
Hunters are— 


Camp Comfort 
In addition to supplying you with the 
Tents, Chairs, Cots and Tables, do not 
overlook Vacuum Bottles, Lunch Sets, 
Stoves and everything else needed along 
this line. 


Ammunition 
Full stocks in all calibres for all arms are 
carried in Winchester and U. M. C. 
Accessories 
Marble’s Auxiliary Cartridges, Knives 
Match Boxes and Axes, Cleaning Rods, Re 
loading Tools, Oil and Hoppe's Powder 


Solvent. 
Clothing 


We carry all the standard makes in Coats, 
/ests, Trousers, Caps and Puttees. 
Guns—Rifles—Revolvers 
KracKajacK Service will supply your fa- 
vorite. You have choice from full stocks 
as follows : know what they require. Of course if there 
Winchester, Remington = evens, L- C. | ig a dealer in your home town that can serve 
Smith, Fox, Iver-Johnson. Sav th pester Il 
Wesson and Colts, siaed 7 on —— — 
Items in Leather SPECIAL NOTE—Whistles, Duck and 
Holsters, Scabbards, Gun Cases, Cart- Turkey Calls are ready when the seasons 


ridge Belts and Dog Collars pea 


Hunters— Trappers 

We carry one of the largest lines of Traps 
to be found in the Southwest. ese em- 
brace both the Victor and the Newhouse 
makes. The range includes everything from 
Sisene Traps te Baek Trape. 

Mail Orders 

Out-of-town Hunters will get KracKajacK 

Service for Hunters if they will only let us 





New Boys and Girls 
Mexico w te ee fe ae 


License 

















KRAKAUER 


Zork & Moye’s S., I. Co. 


117 SAN FRANCISCO STREET SVECIAL ATTENTION TO MAIL ORDERS 











5. For the Fall hunting expedition 


but it increased the sale of engines and spread its 
effect throughout the entire store. 


Following Our Suggestions on Food 
Conservation Copy 

No. 4 (2 cols. x 7% in.) 

R. SIDNEY GLASS, adman for the Buckelew 

Hardware Company, Shreveport, La., has been 

reading our recent exhortations to get in line with 
conservation (both food and fuel) copy, and as a 
result here is an ad on canning which was used with 
excellent results. 

There is still the opportunity to use some can- 
ning ads, although, of course, the height of the sea- 
son has passed. Mr. Glass’ ad will serve you as a 
good model to follow. 


Ho! For the Season of Shotguns 

No. 5 (3 cols. x 10 in.) 

O those who have remained cold to the allure- 

ments of the summer hotel and who have turned 
the old grindstone during the days we have disported 
along the white-capped beaches from Maine to 
Florida, is now sounding the call that means de- 
serted desks and calendars with faces turned toward 
the wall. 

Boys, it’s time to pack that old kit, clean that 
trusty gun and sleep under the stars of the clear 
autumn night. 

Here’s how Mr. J. A. Krakauer, secretary-treas- 
urer of Krakauer, Zork & Moye’s, El Paso, Tex., 
translates the annual fall excursion after the feath- 
ered tribe into a real business-getting ad. 

Everything the hunter will require is featured 
and Mr. Krakauer directs our attention to his bid 
for out-of-town business. That the firm does not 
care to do a mail-order business at the expense of 
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SANITARY SLAW and KRAUT CUTTERS 











“ENTERPRISE” 
Wine and Jelly Presses 


“UNIVERSAL” 
FOOD CHOPPERS 


Serve through the season; in perfect condition for the next 





costed with pure block 
aiost rust 


Made with metal bed, triple 
tio—guaran nteed yg 


PRESERVING KETTLES 


@ 


SAUCE PANS 


The best, most practical and 
|| durable Press made Uo 
equalled for making Jellies 
|| Jams, Cider, Grape Juice, &e 
Keep_your Garden 

of weeds. Every weed i 

@ nat @ natural pro- nd 


BREAD MAKERS 
If you use the 
UNIVERSAL” 
BREAD MAKER 
you will have latger 
loaves and more nutrition s 
bread than the baker sup 
plies 
It makes any kind of 
bread better at less cost 


PULL STOCK 


own by Housewives ast 
mt Fo per in|} 
tyle use |} 
Our Apple Pa 
ALL sizEs ing Been e 
market 
years 


A Universal Pood Chopper should de in every Hoe | 


THE EASIEST WAY 

of making the best cakes is t 

THE 
UNIVERSAL 
CAKE MAKER 

Stits all the ingreds 

ents 

You'll aot = square deal every time. 

lake F sys headquarters 

fort what you require 


Sizes—4 and 6 quart 


With and Without Cover better cakes 


HELP SAVE THE FRUIT AND 
VEGETABLE CROP 
CAN——PRESERVE——DRY 
The housekeepers of our couatry are all being 
urged by the Government to save the Fruit 
and Vegetable Crops. Are you doing your 
bit by Canning, Preserving and Drying—the 
three methods advised by the Food Adminis- 

tration, We can help you in the line of 


KITCHEN UTENSILS 








A unique idea in this circular make-up 


the local men in other towns is evidenced by the 
copy which reflects a fine spirit of fairness and fel- 
lowship. Score another point for the fraternal feel- 
ing that exists among hardware men. This is a good 
idea, for it enables the firm to draw business from 
surrounding towns and yet not interfere with the 
prerogative of the local merchant. 


Introducing a Valuable Circular Idea 
No. 6 (8% in. « 11 in.) 

R. B. B. FACKENTHALL of C. Y. Schelly & 

Bro., Allentown, Pa., has here a unique idea 
in circular work. This is the first page of a four- 
page circular mailed monthly to both a city and 
rural list. For the rural list, a middle sheet is 
inclosed which provides an extra two pages devoted 
especially to the needs of the farmer. 

Many dealers who have thought entirely different 
circulars necessary for city and rural lists will find 
in this idea a practical solution of their problem. 

This circular is also unique in the manner in 
which it is illustrated. It presents a most attrac- 
tive appearance and the wealth of cuts intensifies 
interest at a glance. Note the neat heading and 
decoration. Our suggestion to Mr. Fackenthall is 
to continue along these lines, gradually reaching a 
point when this circular can be transformed into 
a store paper. 





Bull Tractor in Merger 


The Bull Tractor Co., Minneapolis, Minn., and the 
Madison Motors Corporation, Anderson, Ind., have been 
merged into the Madison Mfg. Co., with $1,200,000 
common stock and $1,500,000 preferred. The plants 
will be consolidated at Anderson and will continue the 
manufacture of the Bull tractor, which has been here- 
tofore produced at Minneapolis. Cecil Gibson, presl- 
dent of the Anderson company, will be at the head of 
the new company. John F. Green, president of the Bull 
Tractor Co., and his associate, Frederick N. Judson, 
who has just succeeded ex-President Taft on the war 
labor board, will be identified with the new company, 
and L. A. Browne, Fortville, an organizer and largely 
responsible for this merger, will be treasurer. 


Reading matter continues on page 78 
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STANLEY 


Storm Sash Hardware 


HEN the oldest inhabitant says ‘No sir, I 
never remember such a cold spell,” as he 
may quite possibly be forced to admit this 

winter, your customers will be mighty thankful that 
they took your advice and put up storm sashes using 
STANLEY HARDWARE. 





Stanley Storm Sash Hardware isa smile maker. 
It is an easy, interesting, profitable line to sell. 
It gives absolute satisfaction in service. It 
keeps the cold out and the warmth in, and does 
everything that it possibly could be asked to do. 


How’s your stock ? 


Write today for information, catalog and prices. 


The Stanley Works, New Britain, Conn. 


NEW YORH: 100 Lafayette St, CHICAGO, 73 East Lake St. 


Manufacturers of Wrought Bronze and Wrought Steel Hinges and 
Butts of all kinds, including Stanley Ball Bearing Butts. Also Pulls, 
Brackets, Chest Handles, Peerless Storm Sash Hangers and Fasteners ; 
Screen Window and Blind Trimmings; Twinrold Box Strapping, and 
Cold Rolled Strip Steel. 


Stanley Garage Hardware is adaptable for factory and mill use 























Products Being Placed on the Market 
by Hardware Manufacturers 


Clothes Dryer 


The Scientific Heater Co., 1059 
Power Avenue, Cleveland, Ohio, has 
lately placed on the market the Sci- 
entific clothes dryer, a sanitary, com- 
pact cabinet which dries the clothes 
as fast as they are washed and turns 
them out fresh, clean and sweet. It 
saves labor, time and worry, and be- 
sides is private and sanitary and con- 
venient. It is stated that one woman 
with a dryer can do in one day what 
formerly took two women two days. 




















The Scientific clothes dryer 


One point in particular is to be 
noted about this dryer: It doesn’t 
bake the clothes, but rather dries and 
ventilates them by a constant stream 
of warm air. This results in sweet, 
snow-white clothes, instead of that 
yellow color and laundry odor. A 
stream of warm air is maintained by 
a handy arrangement which uses the 
exhaust gases to help draw the moist- 
ure from the cabinet. An attractive 
catalog illustrating and describing this 
clothes dryer in further detail will be 
mailed to any dealer interested upon 
request. 


Iver Johnson’s Bicycle 
Catalog 


Iver Johnson’s Arms & Cycle 
Works, Fitchburg, Mass., has recent- 
ly issued a new catalog for the season 
of 1919, showing a large line of bi- 
cycles for adults and youngsters. 

The new catalog is attractively 
compiled and profusely illustrated 
throughout with splendid clear half- 
tone cuts, It also includes a large va- 


Reading matter continues on page 


riety of bicycle accessories. Any deal- 
er can obtain a copy of this catalog by 
addressing the concern direct. 


‘*P. D. Q.”’ Golf Ball 


Harry C. Lee & Company, Inc., 99 
Chambers Street, New York City, has 
just brought out the “P. D. Q.” golf 
ball, which has already made quite a 
“hit” with players. 

This new ball is made of the very 
highest grade material obtainable, 
and is the result of careful study. 
The tension at which the rubber is 
wound, together with its being per- 
fectly centered and absolutely round, 
makes it ideal for putting. 

The ball is made in-three weights, 
31 pwts., which is the heaviest, and 
suitable for a good strong player; 29 
pwts., which although a_ sinking 


The “P. D. Q.” golf ball which has become 
quite popular 


weight has good distance, and the 27 
pwt., a floating ball and somewhat 
larger in size. The latter is especial- 
ly suitable for players desiring a light 
ball. This ball will also float, and is 
used for water holes. They sell for 
$10 per dozen. 


‘*Toddle-Bike’’ 


The L. H. Burling Mfg. Co., 15 
South Clinton Street, Chicago, IIl., is 
introducing the “Toddle-Bike” toy for 
children, made of strong selected 
wood and fitted throughout with metal 
rings and washers. 

The “Toddle-Bike” is durably fin- 
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ished in bright and pleasing colors. 
There are no tricky places to pinch 
the fingers or tear or soil clothes. It 
is light enough for a baby to handle 
and yet strong enough for a man to 
ride on. An attractive six-page pam- 


The “Toddle Bike” for children 


phlet showing this company’s broad 
line of children’s carriers will be sent 
to dealers upon request. 


Dunham, Carrigan, Hayden 


Catalog 


Dunham, Carrigan & Hayden Com- 
pany, San Francisco, Cal., has just 
issued a new general catalog contain- 
ing 2109 pages, which is a work of 
art and covers as complete a line of 
general hardware as any jobber can 
boast of. It also includes a wonder- 
ful line of automobile accessories and 
tools. This latter department is com- 
paratively a new one with this com- 
pany, but they have gone into it care- 
fully and thoroughly. Dealers who 
have not received a copy of this cata- 
log are requested to advise the above 
jobbers at once. 


Door Check and Spring 


The Larimer Company of Aurora, 
Ill., has brought out the new improved 
Larimer door check and spring No. 
4-A for screen and other light doors. 
which is very light and simple in con- 
struction. 
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6fe Secret of Success 


Some men have marked success 
in life. Why? Because they pos- 
sess distinctive qualities which give 
them superiority over their fellow 
men—strength (mental and physi- 
cal), endurance, speed, adaptabil- ] 1h 


MME 


ity. TT 


A well-balanced individual em 
vodies all these characteristics. 


The same ts true of a 
wood - working vise. Patented 


Richard-Wilcox 
Rapid Acting Vises 


embody strength, endurance, speed, adaptability 


Built around a cam-operating vise nut composed of only two parts which form a working 
combination particularly powerful and simple. No springs nor small parts to wear out or 
get out of order. 


By a slight backward movement of the handle, the jaw is released and may be instantly ad 
justed to any width. 
Screw action is continu- 
ous the full width of the 
jaw. 


Made in styles and sizes 
for all ordinary require 
ments. 


Write for illustrated 
pamphlet “ Richards - 
Wilcox Rapid Acting 
Vises and Manual Train- 
ing Benches.” Sent 


Sessated without obligation. 


anufacturing (0 


Aurora, ILuinors, USA. pn nore 


BOSTON 


RichardsWilcox Canadian Co,Ltd.London ,Ont. ST.LOUIS 
“A hanger for any door that slides” 


LOS ANGELES 
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The cylinder is made from high- 
grade brass tubing, and the piston 
used is the company’s improved posi- 
tive compression type. In this new 
construction the opening of the door 
causes the piston head to relax, al- 
lowing sufficient air to enter the cyl- 
inder, whereupon closing of the door, 
fast or slow, automatically expands 
the piston head, making the check ab- 
solutely certain and reliable. The 
springs are high grade, carefully tem- 
pered, and may be used for right or 
left hand doors without changing. 
The device is finished in gold bronze, 
with a highly polished and lacquered 
cylinder. Other finishes will be made 
upon special order. Each door check 
and spring is packed in a neat carton, 
with complete instructions for instal- 
ling. The list price is $1.25 each, and 
is guaranteed to give entire satisfac- 
tion. 


Allen Water Cooler 


The Vonnegut Hardware. Company, 
Indianapolis, Ind., distributor for the 
Allen Filter Company, Toledo, Ohio, 
is featuring a new sanitary Allen In- 
stantaneous Water Cooler, which is 
made in all sizes, to hold cakes of ice 

















Allen water cooler 


25, 50, 100 and 200 pounds in weight. 

The square shape of the cooler is 
considered most economical for the ice 
as well as for the floor space used. 
It is built to stand rough factory use, 
and is guaranteed for a period of five 
years. 


‘*Peerless’’ Window Display 


Dealers handling the “Peerless” au- 
tomobile paint specialties, manufac- 
tured by the Columbus Varnish Com- 
pany of Columbus, Ohio, will boost 
the sales of these products consider- 
ably by installing in their windows 
the new “Peerless” window display 
outfit. 

This outfit, which is being supplied 





to dealers gratis, is sure to attract 
people passing the store. It contains 
2 cut-outs 14 x 21 inches, 4 streamers 
6 x 42 inches, 2 side circular stream- 
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ly introduced on the market the 
“Kant-Katch” yarn winder, which has 
already become very popular. 

This new article makes winding and 
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“Peerless” window display outfit furnished gratis to all 
dealers handling this line of automobile paint specialties 


ers 10 x 60 inches, 1 center design 
26 x 42 inches, 1 sign of “Peerless” 
color finishings 11 x 18 inches and 1 
wheel showing a variety of colors, 


Hall Garden Plow 


The Hall Mfg. Company of Mon- 
ticello, Iowa, has recently added to 
its extensive line of hand garden tools 
a new style of a garden plow. 

The new feature of this plow is that 














‘ 
New Hall garden plow 


the handles are attached directly on 
to the frame which holds the garden 
tools. Illustrated and prices will be 
mailed to those dealers interested. 


‘‘Kant Katch’’ Yarn Winder 


E. B. Estes & Sons, 362-364 Fifth 
Avenue, New York City, have recent- 





“Kant Katch” Yarn Winder 
Reading matter continues on page 82 


knitting much quicker and easier. It 
makes a flat ball, which, of course, 
will not roll about. The worsted un- 
winds from the center, without ever 
tangling. It also unwinds freely, 
even when placed in a knitting bag. 
As a result, knitting becomes easier 
and quicker, and more work can be 
produced with it. 

The “Kant-Katch” winder is re- 
markably simple and easy to use, and 
saves considerable time, trouble and 
annoyance. It is stated that even the 
most expert knitters, who can wind a 
center ball on their fingers, use and 
endorse this winder because it is so 
much easier to wind with it. 

The knitting device is handsomely 
finished, and makes an attractive gift. 
It is only 6% in. long, weighs 2 oz. 
and can easily be carried in the knit- 
ting bag. They are made with an at- 
tractive hand-polished finish, and also 
in a beautiful celluloid enamel finish, 
pink, baby blue, or ivory white, re- 
tailing for 35c. and 50c., respectively. 
This company also manufactures a 
very large line of turned wooden 
boxes, handles, spools, clothes-pins, 
skewers, toys, penholders, rulers, yard- 
sticks, Indian clubs and dumb bells. 
Further particulars and trade prices 
will be mailed to dealers interested 
upon request. 














September 26, 1918 HARDWARE AGE 








It Is Now So Easy for Any Carpenter or Farmer 


To quickly construct a strong and substantial wagon bed or hay rack at 
such a small cost with the 


ALLITH “FIT-AL” Soxesxnes CLAMP 


Wherever this clamp has been 
shown it has been adopted. 
Farmers give it preference be- 
cause it is practical and with- 
stands the most severe service. 
Made of the highest grade mal- 
leable iron, and combines all the 
features essential to make a 
wagon bed strong, rigid and 
durable. It is impossible for 
any play, up or down, or side- 
ways, because it clamps the tim 
bers firmly on all sides—and 


One Clamp Fits all Conditions 


Regardless of thickness or 
width of timbers only one size 
clamp is required. Adjustment 
is made with standard bolts— 
hence “‘FIT-AL,” which is a 
vast improvement over ordinary 
clamps. We have yet to hear 
of the farmer who did not read- 
ily recognize the superiority of 
the 


ALLITH “FIT-AL” wxcon‘se5 CLAMP NO. 201 


Never fails to give satisfaction, and the price is so reasonable there is no excuse for attempting to procure something ‘“‘Just as good.” 











No. Description List 


201 ALLITH “FIT-AL’’ Combination Wagon Bed CLAMP, per dozen pairs, without bolts - - $6.00 


Made for service from 


f / - highest grade materials 
Allith - and suitable for all 


standard sizes of wagon 


' Standard” — a beds, consisting of the 














parts shown _ above. 
E d ¢ Hook and adjustment 

n ate handle are malleable 
iron. 


Fastener Set O—BAEA SSS No. 203. Allith “Stand- 


ard” End Gate Fastener. 














List price, per dozen 


‘“‘UNIQUE” Side-Board Bracket No. 202, Malleable Iron 


These brackets conform with advice of United States Government to farmers to make wagon beds grain tight 
For building grain beds these brackets will be found the most complete and 
satisfactory equipment possible to procure. 
They give a permanency to side-boards not obtainable with the old-style method 
of using standards and stake irons. 
Please Observe These Unusually Practical Points 


Side-boards cannot give in or out, because the bolt is cast solid in center of 
bracket foot, and base has a 3% inch bearing on side rail. 

No hole bored through cross-piece to weaken it. No cutting hole in floor, be- 
cause a % inch hole bored through side-rail or floor at cross-piece supports the foot 
of the bracket. 

No box bed on inside to obstruct shoveling, because the brackets bolt to side- 
boards. 

These brackets allow the use of side-boards without end gates in position when 
so desired, and are tested to carry 14-inch side-boards. No canvas necessary to 


keep grain from leaking, as these brackets make a bed perfectly tight. 

They are meeting with ready recognition everywhere. These brackets fulfill every require- 
ment in a practical and substantial manner. They are just what the farmer or any builder of 
wagon grain beds has been looking for to improve the construction and save labor and expense 


No. 202—Allith ‘“‘Unique’’ Side-Board Bracket, list price, per dozen - - - $6.00 


ALLITH-PROUTY CO., Danville, Ill., U.S.A. 


Chicago New York Boston Philadelphia San Francisco Los Angeles 


And representatives in all principal foreign cities 


Door Hangers and Tracks : Garage Door Hardware 
] RODUC ] Ss Spring Hinges Fire Door Hardware Light Hardware 
Rolling Ladders Overhead Carriers Hardware Specialties 


Catalogs, blue prints and special information promptly furnished 




















Notes of the Retail Hardware Trade 


OHATCHEE, ALA.—The Ohatchee Hardware Company stock, 
which was destroyed by fire, requests catalogs on a general 
line of hardware. S. L. Sisson is president. 


West BLOCKTON, ALA.—D. R. Jackson has taken over the 
stock formerly owned by A. H. Gentry. He requests catalogs 


on a general line of hardware and automobile accessories. 


CaL.— Holloway & Spittler, successors to Hook 


PERRIS, 
The concern does both a whole- 


Brothers, request catalogs. 
sale and retail business. 
LEADER, SASKATCHEWAN, CANADA.—R. Bay has disposed of 
his business to Bernthal Love. Catalogs requested on the 
following items:’ Automobile accessories, baseball goods, belt- 
ing and packing, bicycles, buggy whips, builder’s hardware, 
building paper, children’s vehicles, churns, cream separators, 
crockery and glass, cutlery, dairy supplies, dog collars, dyna- 
mite, fishing tackle, furniture department, galvanized and tin 
sheets, gasoline engines, hammocks and tents, harness, heat- 
ing stoves, heavy hardware, home barbers’ supplies, . iron 
beds, kitchen cabinets, kitchen housefurnishings, linoleum, 
lubricating oils, mechanics’ tools, oil cloth, paints, oils, var- 
nishes and glass, poultry supplies, pumps, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, sil- 
verware, sporting goods, tin shop and washing machines. 


GRAND JUNCTION, CoL.—The wholesale and retail stock of 
the Foss Hardware & Supply Company has been sold to the 
Biggs-Kurtz Hardware Company, which requests catalogs on 
bathroom fixtures, belting and packing, builders’ hardware, 
children’s vehicles, churns, cream separators, crockery and 
glass, cutlery, dairy supplies, dog coilars, fishing ‘tackle, heat- 
ing stoves, heavy hardware, home barbers’ supplies, lubricat- 
ing oils, mechanics’ tools, plumbing department, poultry sup- 
plies, pumps, ranges and cook stoves, shelf hardware, sport- 
ing goods, tin shop and washing machines. 


CoLumMBus, Ga.—The Beach-Mosely Company will, about 
Oct. 1, open a hardware store at 1127 Broad Street and 1124- 
1126 Front Street, where a wholesale and retail business 
will be conducted. A complete stock of the following will be 
carried, on which catalogs are requested: Automobile acces- 
sories, bathroom fixtures, belting and packing, builders’ hard- 
ware, building paper, churns, cream separators, cutlery, dairy 
supplies, dog collars, dynamite, electrical household special- 
ties, fishing tackle, galvanized and tin sheets. gasoline engines, 
heavy farm implements, heavy hardware, home barbers’ sup- 
plies, lime and cement, lubricating oils, mechanics’ tools, 
paints, oils, varnishes and glass, prepared roofing, pumps, 
shelf hardware and silverware, sporting goods. 


CuHIcAGo, ILt.—The Thomsen Hardware & Paint Company, 
Inc., 3933-3935 Elston Avenue. has added a line of auto- 
mobile supplies, tires and sporting goods to its stock. Cat- 
alogs requested on automobile supplies. 


PLYMOUTH, ILL.—The Plymouth Hardware Company is 
closing out its stock. 


DaANBURY, lowa.—-The Fitzpatrick Bros. hardware stock 
has been sold. J. B. Gerken is the purchaser. ° 


RapcuiFFE, lowA.—P. T. Friest has succeeded to the busi- 
ness of Friest Bros. 


SPRINGVILLE, Iowa.—-Wiley & Beck now own the stock of 
Morrall & Wiley. 

CoprpELAND, KAN.—The Copeland Hardware Company, which 
has purchased the stock of M. W. Peterson, requests cataiogs 
on the following: Belting and packing, buggy whips, builder’s 
hardware, children’s vehicles, churns, cream’ separators, 
crockery and glass, cutlery, dairy supplies, dog collars, gal- 
vanized and tin sheets gasoline engines, harness, heating 
stoves, heavy farm implements, heavy hardware, iron beds, 
lubricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, poultry supplies, ranges and cook stoves, shelf hard- 
ware, silverware, wagons, buggies and washing machines. 


WoopBInE, KAN.—Thompson Bros. have disposed of their 
stock to the B. L. Thompson Hardware Company. com- 
plete stock of automobile accessories, baseball goods, bath- 
room fixtures. belting and packing, buggy whips. builders’ 
hardware, children’s vehicles, churns, cream _ separators, 
crockery and glass, cutlery, dairy supplies, dynamite, fishing 
tackle, furnaces, galvanized and tin sheets, gasoline engines, 
heating stoves, heavy farm implements, heavy hardware, 
lubricating oils, mechanics‘ tools, paints, oils, varnishes and 
glass, plumbing department, poultry supplies, prepared roof- 
ing, pumps, ranges and cook stoves, shelf hardware, silver- 
ware, sporting goods, tin shop, wagons, buggies and washing 
machines is carried by the new firm. 

PIKEVILLE, Ky.—The Forsyth-Biggs Hardware Company, 
Inc., has commenced business here, dealing in bathroom fix- 
tures, belting and packing. churns, cutlery, electrical house- 
hold specialties, fishing tackle, furnaces, galvanized and tin 
sheets, heating stoves, home barbers’ supplies, kitchen house- 
furnishings, lime and cement, lubricating oils, mechanics’ 
tools, paints, oils, varnishes, plumbing department, pumps, 
ranges and cook stoves, shelf. hardware, sporting goods, tin 
shop and washing machines. 

Epmore, Micu.—A hardware store has been opened here 
by John Hansen, who requests catalogs on hardware and 
implements. 

Orton, Micu.—George M. 
Perry. 

Utica, Micu.—The stock of A. R. Hahn, consisting of 
automobile accessories, baseball goods, bathroom fixtures, 
belting and packing, buggy whips, builder’s hardware, build- 
ing paper, children’s vehicles, churns, cream _ separators, 
crockery and glass, cutlery, dairy supplies, dog collars, elec- 
trical household specialties, fishing tackle, furnaces. galvan- 
ized and tin sheets gasoline engines, hammocks and tents, 
harness, heating stoves, heavy farm implements. heavy hard- 
ware, home barbers’ supplies, kitchen housefurnishings, lin- 
oleum, lubricating oils, mechanics’ tools, oil cloth, paints, oils, 
varnishes and glass, plumbing department, poultry supplies, 
prepared roofing, Pumps, ranges and cook stoves, refriger- 
ators, sewing machines, shelf hardware, silverware. sporting 
goods, tin shop, wagons, buggies and washing machines has 
been bought by E. W. Hahn. 


Perry succeeds J. L. Belles & 


Big Fa.Lis, Minn.—Charles G. Anderson, who has pur- 
chased the A. M, Jensen stock, requests catalogs on a gen- 
eral line of hardware. 


BROWNS VALLEY, MINN.—The Browns Valley Mercantile 
Company has disposed of its stock to Frank O. Swain, who 
requests catalogs on automobile accessories, baseball goods, 
bathroom fixtures, belting and_ packing, bicycles, buggy 
whips, builder’s hardware, building paper, churns, cream 
separators, crockery and glass, cutlery, dairy supplies, dog 
collars, dynamite, electrical household specialties, fishing 
tackle, furnaces, furniture departmeént, galvanized and_ tin 
sheets, hammocks and tents, heating stoves, heavy hard- 
ware, home barbers’ supplies, iron beds, kitchen cabinets, 
kitchen housefurnishings, lubricating oils, mechanics’ tools, 
oil cloth, paints, oils, varnishes and glass, plumbing depart- 
ment, poultry supplies, ranges and cook stoves, refrigerators, 
sewing machines, shelf hardware, silverware, sporting goods, 
tin shop, toys, games and washing machines. 


MANKATO, MINN.—W. P. Barrett has purchased an interest 
in the hardware business of Kollman & Hagen, 409 North 
Front Street, and the firm name has been changed to Bar 
rett & Hagen. The present owners request catalogs on the 
following: Baseball goods, bicycles, buggy whips  builder’s 
hardware, building paper, children’s vehicles, churns, cutlery, 
dog collars, dynamite, electrical household specialties, fishing 
tackle, furnaces, galvanized and tin sheets, hammocks and 
tents, heating stoves, lubricating oils, mechanics’ tools, paints, 
oils, varnishes and glass, prepared roofing. pumps, ranges 
and cook stoves, refrigerators. shelf hardware, sporting 
goods, tin shop and washing machines. 


BrRoKEN Bow, NEs.—W. W. Waters has sold out to W. ¢ 
Pywell. 


LINTON, N. D.—De Boer & Kruger are purchasers of the 
store of J. W. Kramer. 


CLEO SPRINGS, OKLA.—C. J. Chastain has succeeded to the 
business of the Chastain Hardware Company. 


_ HOLLIs, OKLA.—L. A. Pearson has disposed of his interest 
in the Spooner Hardware Company to J. E. Walker. The 
firm name will remain unchanged. 


NORMAN, OKLA.—Orenbaun & Mathews have bought the 
stock of J. Nelson. The new owners are extending the store 
54 ft., and request catalogs on hardware and furniture. 


OKLAHOMA City, OKLA.—The Reliance Implement Coni- 
pany, 531 West Main Street, has been organized with a 
capital stock of $5000, by W. H. Hollingsworth, E. L 
Howard and N. H. Wright. 


_ ASTORIA, ORE.—The McLin Hardware Company has started 
in business here dealing in automobile accessories, builders’ 
hardware, building paper, lubricating oils, mechanics’ tools. 
shelf ‘hardware, etc. 


BrYN Mawr, Pa.—W. L. Hayden, 888 Lancaster Avenue, 
carries a complete stock of baseball goods, bathroom fixtures, 
buggy whips, builders’ hardware, building paper, children’s 
vehicles, crockery and glass cutlery, dog collars, hammocks 
and tents, kitchen housefurnishings, lubricating oils, me- 
chanics’ tools, oil cloth, paints, oils, varnishes and glass, pre- 
pared roofing, shelf hardware and toys and games, 


BERESFORD, S. D.—Larson & Kundert, purchasers of the 
stock of Martin Carlson, request catalogs on automobile 
accessories, belting and packing, bicycles, buggy whips, build- 
ers’ hardware, building paper, children’s vehicles, churns, 
cream separators, cutlery, dairy supplies, dog collars, dyna- 
mite, electrical household specialties, fishing tackle, furnaces, 
galvanized and tin sheets, gasoline engines. hammocks and 
tents, heating stoves, heavy hardware, home barbers’ supplies, 
lubricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, plumbing department, poultry supp'ies, prepared roof- 
ing, pumps, ranges and cook stoves, refrigerators, sewing 
machines, shelf hardware, silverware, sporting* goods, tin 
shop and washing machines. A new store front, Warren 
shelving, lighting system and many other improvements have 
been made, 


BRANDON, 8S. D—Lee & Johnson now own the hardware 


business of Lee & Ode. 


BUSHNELL, S. D.—Martin Quinlan has recently sold his 
stock to Charles Gamble, Sr., who requests catalogs on hard- 
ware. 


Hermosa, S D.—W. E. Fonken has disposed of his stock 
to A. Shoemaker, who requests catalogs on the following 
lines: Automobile accessories, buggy whips, bui'ders’ hard- 
ware, building paper, churns, cream separators. cutlery, dairy 
supplies, fishing tackle, galvanized and tin sheets, harness. 
heating stoves, heavy farm implements, heavy hardware, 
home barbers’ supplies, iron beds, kitchen housefurnishings, 
lime and cement, lubricating oils, mechanics’ tools, paints, 
oils, varnishes and glass, prepared roofing, pumps, ranges 
and cook stoves. shelf hardware, sporting goods, tin shop and 
washing machines. 

Howarp, S. D.—Sawyer, Tuttle & Sawyer have bought the 
business of C. J. Henderson. Catalogs requested on builders 
hardware, churns, crockery and glass, cutlery, dairy supplies, 
electrical household specialties, fishing tackle, furniture de- 
partment, galvanized and tin sheets, heating stoves, heavy 
hardware, home barbers’ supplies, iron beds, kitchen cabi- 
nets, kitchen housefurnishings, linoleum, mechanics’ tools. 
oil cloth, paints, oils, varnishes and glass, ranges and cook 
stoves, sewing machines, shelf hardware, silverware, tin shop 


and washing machines. 


YANKTON, S. D.—C. J. Martin has purchased a hardware 
business here. His stock will comprise a line of the follow- 
ing: Baseball goods. buggy whips, children’s vehicles, churns. 
cream separators, cutlery, dog collars, fishing tackle, furnaces, 
galvanized and tin sheets, heating stoves, lubricating oils 
mechanics’ tools, paints, oils, varnishes and glass, noultry SuP- 
plies, ranges and cook stoves, refrigerators, shelf har ware, 
silverware and washing machines. 

CoLuMBIA, TENN.—Emory C. Fly has purchased an inter- 
est in the Columbia Hardware & Furniture Company 


Reading matter continues on page 84 
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